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CALF-PAB 


NEW display 


shows 
dairymen 

how to 
LOWER 


ree ASK FOR FREE FEEDING SAMPLE TODAY! 
C 0 ST % A Colorful 30” x 21” weatherproof poster—can be used as outdoor or 


ARE YOU PAYING TOO MUCH FOR MILK REPLACERS? 


indoor display to sell more Calf-Pab for you. Mail coupon below! 


N EW visual 


suspension test 


Prove to yourself how easily Calf-Pab mixes with 
liquid .. . stays in suspension to assure calves of 
uniform nutrition throughout the feeding. Notice 
how little sedimentation . . . to help eliminate 
nipple clogging. 


Simply mix two teaspoonsful of Calf-Pab in 6 oz. glass of warm water. Note the length of 
time Calf-Pab stays in suspension to assure dairymen their calves will get the full nutri- 
tive values of Calf-Pab. Note too, there is no complete separation of fats with Calf-Pab. 


NEW feeding samples! 


Full ONE-DAY feeding samples start new 
Calf-Pab customers for you . . . assures re- 
peat sales. Mail coupon for samples and 
other Calf-Pab sales aids today! 


Main Plant and Offices: Waukegan, Ilinois 
Midwest Plant: Des Moines, lowa e West Coast Division: Nampa, Idaho 


Blatchford Calf Meal Co. ° 

Waukegan, Ill. Dept. 120 Mail TODAY! 
VES! send me the following new SALES AIDS 


C) New weatherproof “SAVE 28%" Outdoor and 
Wall display. 


i 
(C) New 1-Day free Calf-Pab feeding samples. | 
a 
i 
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NAME 


FIRM 


ADDRESS 


CITY i 


4 
3 Ways to | 
» UP oe 7 PER 
| | 
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 Rlatchfords | 
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75 HP. 
Blue Streak Mill 


Brd prize 


Drag Feeder 4 


Sth prize 


Vertical Screw Lift 


“RIZE Prater Magnet 


rater 

P JLVERIZER CO. ; 

1539 South 55th Court 
Chicago 50, Illinois 
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2-Ton Twin 


PRIZE Spiral Mixer 


— 


.to help us celebrate Our 


inter this Big Valuable Prize Contest! 
It’s Easy...Nothing to Buy...lt Could Be Profitable... 


GRAND PRIZES 


RULES FOR PRATER’S 35th ANNIVERSARY CONTEST 


2, 


Entries will be judged on the basis of sin- 
cerity and aptness of thought. 


By entering, the entrants agree that the de- 
cisions of the judges selected by Prater Pul- 
verizer Company shall be final and binding. 
Entries will be impartially judged by a 
panel of qualified experts. 


3. No entries will be returned and all entries 


4, 


become the property of Prater Pulverizer 
Company. 

Contest closes midnight May 10, 1960; win- 
ners will be notified by mail or in person 
about June 10, 1960. 


. Incase of ties, tied entrants will be required 


to submit an additional 25 words on the 
subject of “GOOD GRINDING AND MIX- 
ING EQUIPMENT Does Make a Difference.” 


. Entries shall be limited to persons with op- 


erating or supervising experience in Grind- 
ing, Mixing, or both, who are residents of 
the United States. Employees of Prater Pul- 
verizer Company, its advertising agency, 
and members of their families are not eli- 
gible. Only ome entry per person will be 
accepted. Only one prize will be awarded 
to any one family. 


. Contest is subject to all Federal, State, and 


local regulations. Taxes, if any, are not in- 
cluded in the prizes. 


After you have completed your 25 words or less, mail the entry form to 
RESEARCH REPORTS CO. (PRATER CONTEST) 


: "= 520 N. MICHIGAN AVENUE + CHICAGO 11, ILLINOIS 
Ath prize truck Hoist 


In your own words, 25 or less, explain why the following statement is true: 
"GOOD GRINDING AND MIXING EQUIPMENT DOES MAKE A DIFFERENCE because... 


(Now, with an additional 25 words or less give your reasons why) 


NAME 


P.S.: You can discuss such factors as quality, performance, time-savings, 
customer satisfaction, greater nutrient value, higher earnings, etc. 


BUSINESS NAME 


ADDRESS 


CITY 


STATE 


SIGNATURE 


1539 


USE THIS FORM OR A SEPARATE SHEET OF PAPER. 


| 
| 
™ 
2nd 
4 
| 
3 


= 


These Actual Photos Tell The Story... 


Grace Micro-Prilled Urea Feed PRODUCT A PRODUCT B 


Compound — The smooth, round 
balls are free-flowing, non-caking 


ALL 3 PHOTOS ARE 12 TIMES ACTUAL SIZE 


Only Grace 


Urea Feed Compound 


Assures 
An Even, Uniform Mix Throughout 


WV Easy Blending In Any Standard 
Mixing Equipment 


because only Grace has 


for 
complete 


details. : i q a Micro-Prilling, an exclusive Grace process, produces a fecd 
| compound in the form of tiny balls that are truly fre 
flowing. Each ball is clay-coated to prevent caking. 


SMOOTH ROUND FREE-FLOWING 


Chemical Company 4 division of Grace & (>. 


MEMPHIS—Home Federal Bldg., JAckson 7-1551 CHICAGO—75 E. Vi acker, FRanklin 2-64 4 
TAMPA— 2808 S. MacDill Ave., 82-3531 »* NEW YORK—7 Hanover Square, Digby 4-12.10 
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ON THE COVER: This young lady reminds us that National Egg Month 
will begin March 1. This Poultry & Egg National board project merits 
wholehearted feed industry support. 
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With Which Is Combined 


Established in 1899 in this issue... 


Published by Editorial Service Co., Inc. 
Milwaukee 3, Wisconsin 


special feature — government . . . 7 


Eldon H. Roesler = Thousands of words of testimony were heard in Washington, D. C., 

EDITORIAL DIRECTOR e last month by Sen. Stuart Symington’s subcommittee investigating 

Bruce W. Smith : costs of storing government grain. Much of what was reported in the 

ADVERTISING MANAGER daily press distorted the true facts of the case. Here is a careful 

Theodore P. Thery : analysis of what actually happened — of what was said and who 

NEWS EDITOR é said it. This is exclusive in The Feed Bag and we urge you to read 
Craig Olson eae it carefully. page 7. 


WASHINGTON EDITOR 
Ernest W. Alwin 


yement TI, 43 
SENIOR CORRESPONDENTS 
Southwest, Frieda & Samuel Hyatt ; The feed man of the future is going to have to be a lot more alert 

Arizona-California, Paul B. Nees _ than his predecessors, the Northwest Retail Feed association was 
Ohio-Pennsylvania, Bud Stickler : told at its Minneapolis convention. Some pointed complaints about 

FIELD CORRESPONDENTS feed company service were reported by one key speaker. With 

Texas, Ruel McDaniel 
California, Margaret Hawkins photos. page il. 
New York, Robert G. Dyment Y 


Southeast, Benjamin W. Farnham What the feed industry needs from today’s veterinarians is explained 


FOREIGN CORRESPONDENTS ; lucidly and concisely by the president of the Midwest Feed Manu- 
: Asia & Australia, Arthur R. Cole fe facturers association. Maurice Johnson asks the questions our read- 
Central & South America, H. G. McConnaughy 
Canada, Harry Pb. McKeever : ers are thinking about. page 43. 


DEPARTMENTAL CONTRIBUTORS 
C. W. Sievert, Gerald Burke, 


Joseph Chrisman, Ralph Everett, nutrition . . . 53, 60 
Duane McKenzie 


4 Although chemical analysis has some value in determining various 
Allen E. Bell . facts about feeds and feed ingredients, it also has its limits. These 
. are discussed by Dr. Joseph Kastelic of the University of Illinois. 
Copyright 1960 by Editorial Service Co., Pe page 53. 
Inc., also publishers of 4 
ape k. Comparative results from feeding low versus high-moisture corn to 
= RANCHER, Devoted to the rs pigs is the subject of a comprehensive discussion by Purdue's Dr. 
Interesis of Fur Ranchers Exclusively 
3 W. M. Beeson. Some of his findings will surprise feed men. page 60. 
THE FEED BAG RED BOOK, Reference : 
Book of the Feed Industry * 
THE BLUE BOOK OF FUR FARMING, selling . . . 62 


Every Day Reference for All Ranchers . 


THE NATIONAL FEED SHOW, 
Originated by Editorial Service Co. 


There's virgin business aplenty for the retail feed manufacturer who 

seeks it, two Illinois brothers report. Joe and Ward Cady are delight- 

ed with the progress they have made sales-wise since investing in 
- a brand-new feed. mill last summer. With six photos. page 62. 


Form B — PAID CIRCULATION = 
$2 Per Year 
$5 For Five Years Custom: 13 Feed nutrition digest....... 37 
Foreign $1 Per Year Additional Pulse of the 15. Happy birthday........... 
"UBLISHED MONTHLY by Editorial Service sales Kracked korn............. 66 
Co., Inc., 1712 West St. Paul Avenue, : x 
Milwaukee 3, Wis., Eldon H. Roesler, Joe Chrisman’‘s dehy data.. 24 Reader service............ 67 sy 
President & Treasurer; Bruce W. Smith, 
Vice President. Entered as second class im Feed business scoreboard.. 28 Gerald Burke on business.. 70 . 
matter March 13, 1940, at the post office [im Comi : 79 2 
Te sphone WEst 3-3690 1712 West St. Paul Avenue Milwaukee 3, Wisconsin 
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USING BASIC HOPPER 
DESIGNS 


CAN BUILD 
EXTRA CAPACITY 
FROM 20 TO 94 TONS 


At 40 Pounds Per Cubic Foot 


for grains e ingredients 
concentrates e finished feeds 


The Lemanco system of prefabricating steel BULK STORAGE BINS 
for inside or outside use’is sufficiently flexible that custom planned 
... storage can be offered at mass production prices and delivery. 
Modular design permits shipment by truck to all points. 


The solidly welded base and the Lemanco patented corner holding 
the side sheets in tension introduces a new concept in the construc- 
tion of feed storage facilities. Shown are two examples of bin 
clusters with capacities of 20 tons and 94 tons. These bin clusters 
are formed by using four hoppers with common wall partition giving 
four storage compartments. 


Lemanco bins are designed for inside or outside storage with 
models available for side draw or corner draw. This construction 
permits joining in a straight line as well as shown. 


When inquiring about these bins be sure to specify if 
pneumatic delivery will be used. 


Patent 
2905283 


NO. 7575-113 


HOPPER 
NO. 5554 


This general purpose side-draw bin for 
use with auger or weigh buggy has a 
capacity of 5% tons and a maximum 
capacity of 83% tons with another tier f 
of sides. The bin can be used inside as ff 
well as outside. Inverted rotary gates, 
as shown, permit partitioning. Other 
type gates also available. The mini- 
mum 60° pitch of this hopper makes 
it useful for many applications. It can 
also be clustered. 


Se 6This corner draw ho per for au- 
gering “hard-to-handle” ingredi- 
ents has a minimum pitch of 60° 
and two practically straight sides. 

oppers can be clustered as the 
“4 5554, above, with discharge into 
‘ individual auger boots or into a 
| common auger boot. 


HOPPER NO. 7670-A 


HOPPER NO. 5564 


femanco- 


HOPPER NO. 7670-G é 


Telephone or write today for prices and further information. 


LEACH MANUFACTURING COMPANY 
P. O. Box 1010 Gadsden, Alabama Phone Liberty 7-5472 
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Witnesses were called to testify on 
n. 12 before the special investigating 
subcommittee of the senate committee 
oc» agriculture and forestry. Sen. Stuart 
Symington presided over the hearing. 
The subpoenaed witnesses were Dr. 
Richard Phillips, professor of agricul- 
tural economics at Iowa State Univer- 
sity, Ames; Ivan Summa, manager, 
Farmers Cooperative Grain Co., Arch- 
er, lowa; Garrett Dudden, operator of 
Dudden Elevators, Venango, Neb.; 
and Robert A. Puelz, manager, Equity 
Union Grain Co., Lincoln, Neb. 


As you read the testimony you can 
sense that many of the questions are 
directed with the intent of providing 
campaign fodder against Secretary of 
Agriculture Benson and the present 
administration. A number of witnesses 


GOVERNMENT 


True Facts Cost 
Grain Storage 


By ELDON H. ROESLER 
Publisher, The Feed Bag 


were asked to give only direct cost 
figures for storing grain without tak- 
ing into consideration quality deteri- 
oration, shrink, or return on capital in- 
vestment. These low net cost figures 
were either picked out of the testimony 
purposely by the daily press to make 
the grain storage field a whipping boy 
or else the committee saw to it that 
these were the figures released. No 
matter how it was done, the general 
public definitely was given the wrong 
impression. 

The testimony given by Dr. Phillips 
may have carried the most weight with 
the committee because of his connec- 
tion with Iowa State University. He 


Commodity Credit Corp. 


ing to the grain trade. 


of CCC itself. 
order that they, too, 


contacts. 


For additional details, 


Industry" on page 15. 


Storage Hearings 


The special investigating subcommittee of 
the committee on agriculture and forestry has 
been probing into grain storage operations of 


The national press and wire services have 
picked up only the sensational type of testimony; 
much of this reporting has been severely damag- 


given a distorted picture. 


In order to inform the feed and grain trade 
adequately, we have examined and analyzed the 
| testimony before the subcommittee and the reports 
This article is written to give 
members of the industry the true picture in 
can be better informed to 
do a better public relations job in their local 
Reprints of this article will be 
available for further distribution. 


A great deal of it has 


see "Pulse of the 


"HE FEED BAG—February, 1960 


is the author of a recent book on oper- 
ating a feed and grain elevator for 
profit and has been given close co- 
operation by the members of the West- 
ern Grain & Feed association in his 
survey work. Some of this cooperation 
may be regretted in the future. Dr. 
Phillips used as the basis for his testi- 
mony a survey made under his direc- 
tion in 1952 and 1953 with funds 
granted by USDA under the research 
and marketing act of 1946. In the work 
he investigated the actual costs of stor- 
age by country elevators and by the 
government in bin sites; the total num- 
ber of elevators involved was 44. 

Referring to this survey, Dr. Phil- 
lips reported that the weighted aver- 
age cost for storage and handling was 
7.56 cents per bushel. He further went 
on to say that under storage rates at 
that time the elevators would have an 
average income of 13.17 cents per 
bushel. Committee counsel immediate- 
ly seized on this figure to show a rate 
of profit to cost of 74 per cent. 

At this point Sen. Young of North 
Dakota, a man who knows the grain 
storage problem quite well, interrupted 
to interject the other costs of shrink- 
age and deterioration. 

Dr. Phillips agreed that this was a 
factor and set himself as an authority 
on the subject by quoting some work 
he did in 1955 which brought forth a 
figure of 0.4 cents a bushel for shrink 
and 0.57 of one per cent per year de- 
terioration for the corn stored. He 
maintained that using $1.12 corn as a 
base, shrink and deterioration would 
bring a figure of about 1.09 cents per 
bushel per year. 

He further reported that corn stored 
in government bin sites in these same 
years showed an average cost, without 
any adjustments, of 5.09 cents per 
bushel and 6.25 cents per bushel per 
year with adjustments. The adjusted 
figure was purported to include costs 
of insurance and taxes, assuming the 
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“Chickens of all ages should have 
insoluble grit regardless of whether 
they are on grain and mash or all-mash.” 


says 


Monroe C. Babcock 
one of the nation’s 
leading poultry breeders 


: Monroe C. Babcock, above, 
Inc. holding a Babcock Bessie, 
Farm, aecoct™ speaks with authority gained 
from many years of practical 
knowledge in the feeding of 
Stonemo Granite Grit. 


case 

wew 


Below, a pen of 50 Babcock 
Research birds, part of the 


62,000 wing-banded females 
in his breeding program. 


should 
chickens of all rail 
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GRANITE GRIT 


The Grit with the “EXTRA GRINDING SURFACES” 
For fast, efficient feed conversion into extra eggs or heavier meat, follow the 

profit-tested STONEMO feeding directions... Feed Stonemo Starter (for- 

merly fine) for first three weeks, Grower (formerly medium) from fourth 

until end of sixth week, Developer-Layer (formerly coarse) after the sixth 

week. STONEMO pays off in extra profits. 


STONE MOUNTAIN GRIT COMPANY, INC., Lithonia, Georgia 


fe 
ern 
poultry 
2.0384 gox 2ee° yTHACA 
3 
; Mre charles L- pavidsons Stes president 
srone yountait crit Company » Ince 
zithoni@, ceorgi® 
narlie: 
have insoluble grit regardless of 
nd mash OF all-maeb- 1 find some 4 
on all-mash gon't need grit. 
wy opinion isn't ground as fine a chicken wants it 
to be for pest gigestiom: 
1 like insoluble grit pecause it stays the pird’s gizzard 
Longet and does the real work of grinding: Chickeas of ail 
ages just love t° eat something hard. tnsoluble grit satisfies 
rhis desire ypon the part of the bird- 4 
rather get the calcium from qirst class oyster shells which me 
the birds will eat suit cheit calcium: j 
we have ysed your stonem grit for many our Babcock 
Leghorns pike it and eat it with relish. <i 
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go-ernment paid them. 

Dr. Phillips backed -down a little 
af cr Sen. Young asked him to include 
sh ink and deterioration and the cost 
of storage itself. He reported that then 
th. profit over cost goes down to 52 
p cent. This in itself is a grossly mis- 
le ding figure since in no place is there 
ary return on investment or elements 
o! risk figured. 

finally the committee realized that 
tl se were 1952-53 costs being dis- 
ci sed. Since that time all costs have 
ri-cn along with the inflationary trend. 
T. bring his figures up to date, Dr. 
P illips reduced his first survey of 44 
firms to only two which he surveyed 
for grain storage in May, 1959. 

These were the firms run by Mr. 
Summa and Newhall Grain Co., New- 
hall, lowa. Under the new figures, Dr. 
Phillips reported a cost of 9.86 cents 
per bushel with a government storage 
rate of 16.87 cents per bushel. He also 
estimated that the total of other costs 
would be only one cent per bushel — 
the same as in 1952-53. (This would 
seem out of line considering the na- 
tural increase in price of grain-han- 
dling equipment, construction, etc., be- 
cause of inflation — Ed.) 


COMMITTEE COUNSEL 
SCHMIDT: Dr. Phillips, in the light 
of your studies, you say, that the grain 
operators are receiving a fair rate of 
return on the government grain stor- 
age? 

DR. PHILLIPS: Well, it seems to 
me in these two operations, at least, 
they are higher than the rate of return 
in the rest of the business. I would 
think probably, knowing the risks, 
looking at this ahead of time, they 
need to be somewhat higher but, it 
seems to me, not this much higher than 
the rest of their business. 

MR. SCHMIDT: In other words, 
they are too high, in your opinion? 

DR. PHILLIPS: Yes. I would think 
that maybe one or two per cent more 
higher rate of return or expected rate 
of return for government storage 
might be enough to induce an elevator 
operator to use his facilities for gov- 
ernment storage rather than to use 
them for other purposes. I think they 
would have to be some higher because 
be faces uncertainty as to whether 
tne government will have grain for 
lim to store in the future. And when 
le makes a long-run investment, as 
| articularly he would in conventional 
‘:orage, which may last 20 to 50 years, 
cven if he did not have expectation 
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Dr. RICHARD PHILLIPS 
(The Feed Bag Photo) 


that it will be used for more than a 
year or two, he must expect a some- 
what higher return to use them for 
this purpose than he would use them 
for, say, grain merchandising or com- 
mercial storage. 

MR. SCHMIDT: The importance 
of this rate becomes readily apparent 
as the chairman stated at the opening 
of this hearing. Each one cent of the 
storage rate represents an expenditure 
of over 25 million dollars a year of 
the taxpayers’ money. 

Mr. Summa’s testimony was not re- 
ported fairly in the newspapers and 
much of the Iowa trade might have 
looked askance at him. However, in 
fairness, we should consider the actual 
testimony, in which he handled him- 
self well. Mr. Summa confirmed an 
annual cost per bushel of 10.7 cents, 
considering only direct allocated costs. 

He pointed out that this did not take 
into account shrink or deterioration 
and return on investment. His firm’s 
investment was reported at $350,000, 
which would increase the cost substan- 
tially. Mr. Summa also pointed out 
that his operation was above average 
and reflected lower costs than most 
operations. 

He also said that when Dr. Phillips 
surveyed him his facilities were at a 
very high rate of occupancy and that 
at 75 per cent occupancy they would 
only break even; at 50 per cent they 
would show substantial loss. 

Sen. Young asked Mr. Summa what 
his firm could do with its facilities if 
the storage program ended. Mr. Sum- 
ma answered they would probably 
have to be dismantled at a big loss. At 
this point Sen. Young made the fol- 
lowing sensible comment: 

“IT think when we take into consid- 
eration that we are talking about cost, 


that if as Mr. Summa had said you can 
continue on with all this storage for 
10 years in the future, be assured of 
that kind of business, then you could 
reduce your storage costs considerably. 
Again, I want to say I am not sure, 
but what these storage costs aren't 
too high. I think if we appraise the 
thing we ought to consider all of the 
costs of storage.” 

The testimony by Mr. Dudden and 
Mr. Puelz following along about the 
same line, with the committee trying to 
establish the cost of building storage. 

To correct the record, Secretary 
Benson released results of the storage 
survey made in the trade by CCC. He 
said that 432 private warehouses had 
been surveyed and the average cost of 
storing a bushel of grain came to 13.5 
cents in 1959. At the same time the 
storage payments by the government 
averaged 16 cents per bushel. 

Secretary Benson conceded that 
some warehouses did show a lower cost 
figure but that this was not realistic 
because in its storage program CCC 
has to use all facilities and cannot se- 
lect only the lowest-cost facilities. He 


SECRETARY BENSON 


also pointed out that other costs such 
as deterioration in quality and shrink- 
age in volume are not included and 
that warehousemen have to be respon- 
sible to the government for both these 
factors. 

Secretary Benson said: “The storage 
job has been handled very well in re- 
cent years, in contrast to the serious 
problems of some past periods. We in- 
tend to make any adjustments which 
may be found necessary to insure the 
continuance of sound operations. 

“Most of all, we need clear under- 
standing and cooperation in continuing 
to meet one of our most complex op- 
erating problems. We must be aware 
of changing conditions and adjust to 
them, but headline-hunting charges 
based on misinterpretation of partial 
information cannot serve the best in- 
terest of farmers, the warehouse in- 
dustry, or the government.” 
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BETTER FEEDS 


When you build top-quality feeds 
with exclusive Ultra-Life vitamin 
and trace-mineral formulations, 
the Ultra-Life Program just be- 
gins to work for you. 


That EXTRA STEP... resulting 
in increased sales and profits for 
you...follows fast. Ultra-Life’s 
big marketing staff... nutrition- 


al advisors, farm-service men, and 
merchandising experts... goes to 
work promoting YOUR NAME 
BRAND feeds...through live- 
stock and poultry nutritional 
schools, feeding programs, feeder 
contacts and a complete adver- 
tising campaign consisting of — 
YOUR NAME BRAND folders, 
feeding and management books, 
tags, registrations, and your own 
16-page monthly Poultry and 
Livestock Journal. 


May we be of service to you ? 


TESTING: In laboratory and 
field, constantly exploring new 
nutritional theories. 


PERFECTING: Development 
of more productive, lower- 
cost rations and feeding pro- 
grams. 


TRAINING: Of feed manufac- 
turers’ employees in livestock 
and poultry feeding programs, 
on-the-farm service, and sa'es 
techniques. 


SELLING: Advertising aids 
in many forms, proven sales 
programs, feeding prograr:s, 
meetings, etc., to help you 
sell more feed. 


Write for free copy of “YOU and 
ULTRA-LIFE” for full details of the 


LABORATORIE S, INC. Ultra-Life Program. 
Main Office and Plant, East St. Louis, Illinois 


One of the Country's Oldest and Largest Manufacturers of Vitamin and Trace-Mineral Products 


THE FEED BAG—February, 19¢0 


— 
. - 


Feed men have to do a better all- 
around job to stay in business, accord- 
-ng to speakers at the 28th annual con- 

ention of the Northwest Retail Feed 
ssociation. The meeting was held at 
Minneapolis. A number of those on 
‘he program pointed out the necessity 
f keeping abreast of the times in or- 
‘er to have a profitable operation. This 
ncludes physical facilities, employe 


‘raining, and nutrition. 


At the Monday morning session, 
. R. Adams, advertising manager of 
Peavey Feed Mills, Minneapolis, set 
he tempo. He showed numerous slides 

f retail installations of bulk equipment 
nd also included illustrations of bulk 
iandling on the farm. 

He displayed both commercial-type 
‘acilities and some that had been built 
vith local labor by feed men or farm- 
ors. He demonstrated how bins could 
be built with a discharge in one cor- 
ner to help avoid bridging of materials. 

Mr. Adams warned that in order to 
obtain what advantages might be in- 
volved in bulk feed, the feed man must 
first get himself into position to take 
feeds into his plant in bulk. He esti- 
mated that a feed firm can save $5 
per ton by taking in its feed in bulk. 

Touching on the feed mill of the fu- 
ture, Mr. Adams said that operators 
will have better control of their feed- 
ers. He warned, however, that bulk is 
net the only answer since it is no re- 
placement for courtesy, good sales 
training, and initiative and that it does 
not fit all feeding operations. 

An interesting talk was presented by 
Theodore Martell, an old-line ag in- 
structer from Belgrade, Minn. He told 
of a survey he made among 200 peo- 
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ASSOCIATIONS 


Pitfalls Nearby 
For Feed Men Who Are 
Behind the Times 


By ELDON H. ROESLER 
Reported From Minneapolis 


ple in agriculture including both farm- 
ers and vo-ag men. He said he discov- 
ered lots of facts and fancies. 


No Help for Him 

One farmer told Mr. Martell that he 
was the “lost sheep” in the county 
since the “county agent spends time 
only with the big feeder and the nutri- 
tionist from his local feed company is 
not available” to him. 

Mr. Martell reported that 11 farm- 
ers said they received no help from the 
retail dealer, that he sold them their 
feed ard that was all. 

Mr. Martell warned that feed men 
have to do a good public relations job: 
don’t say the farmer won't listen to 
you because he will if you take the 
time, he advised. 

“Too many of us are afraid to do 
something,” according to Mr. Martell. 
“Don’t be afraid to venture out; for 
instance try to assess the type of 
roughage on the farm to determine 
what type of feed he should have.” 

Some farmers said that the local feed 
man does not know enough about his 


own feeds to give them the full story. 
Mr. Martell said feed men should “get 
on the ball” since the small farmer 
often by-passes the experiment station 
and looks to the feed man for his in- 
formation. 

The final speaker at the morning 
session on Monday was George Green- 
leaf, executive secretary of the Ohio 
Grain & Feed association. He formerly 
conducted the feed mill short course 
at Michigan State University and his 
talk continued the theme of doing a 
better job. 

“Every one of us needs to widen and 
strengthen our horizons,” Mr. Green- 
leaf declared. “We must look toward 
the positive side of things.” 


Positive Approach 

He titled his first illustration “And 
Then There Were None” and said 
that is exactly what will happen to 
feed men if they fail to think positive- 
ly. He indicated that building bulk 
tanks was not the only answer; the 
problem areas are “men, money, and 
materials.” 

According to Mr. Greenleaf, men 
must answer problems since business is 


(Concluded on page 74) 


i QUESTIONS FROM THE FLOOR WERE NUMEROUS AT THE NORTHWEST RETAIL CONVENTION 


— 
t 
= 


Lic 
Join the 


““switch to 


NiCarb” 


When other coccidiostats fail you, push 
the N1Cars button...not the panic button! 
No other coccidiostat can match the effec- 
tiveness of NrCars. 


And no other coccidiostat can equal the 
wide range of activity of NrCarp in all 
kinds of weather, all-year-’round. 


Join the feed manufacturers and growers 
who are “switching to N1Cars”...the 
industry’s No. 1 coxy-fighter—bar none! 


MERCK CHEMICAL DIVISION, 
MERCK & CO., INC., RAHWAY, N. J. 


® 


oved on over Four Billion Bird i! 
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chemical research in the Squibb Insti- - 
tute for Medical Research at New = 


Brunswick, N. J. Dr. Wiselogle has . 
been chosen to be the next president of 3 
the New York Academy of Sciences. .. 


Election of Harold Savage as presi- 
dent of International Sugar Feed Co., 
By BRUCE W. SMITH =— Minneapolis, calls to mind that his 

Interest in its bulk feed handling equipment has father, who founded the business, also 
crosssed the Atlantic, Productive Acres Mfg. Co., Oska- owned the famous race horse Dan 
loosa, Iowa, reports. The firm has shipped a bulk-bag Patch. The Savages’ firm was estab- 
conversion unit to Ludwig Kathman at Calveslage in lished in 1889. if 
West Germany. In the March issue of The Feed Bag, _—A favorite midwestern visiting place ; 
we will have the privilege of presenting an intriguing for European visitors is the Honegger 
and thought-provoking article on how the “island” operation at Fairbury and Forrest, IIl. : 
fortress of free West Berlin feeds its human and animal Shown are Belgian feed men, recent 
population well despite its encirclement by Commu: visitors who were hosted by Sam and 
nism. Frank Honegger, E. F. Dickey, Dr. 

The author is Lothar Sobczak, director of the German George Godfrey, and other top man- 
Press Agency. We mapped plans for this penetrating agement personnel. At top, two visitors 
editorial feature when we visited with Mr. Sobczak in (right) admire the champion Honegg- : 
Berlin last summer. This is an article you will not want to miss. er rooster. Center shows the group 

Now that Dr. Damon Catron is leaving campus life on May 1 to join Viewing the symbolic hen and egg. re- 
Walnut Grove Products Co., Atlantic, Iowa, we have high hopes that some of presenting the one billion eggs which ; 
the fish in Lake of the Woods will quit attaching themselves to Damon’s lures. teportedly can be produced next sea- _ 
On previous fishing expeditions to Canada with him, it appeared that some ‘Son by Honegger foundation offspring 
fish preferred the educational approach to angling. now 1n Europe. At bottom, two vii 

A signal honor has been accorded Dr. Frederick Y. Wiselogle, who heads ‘rs Teview the company’s hatchery 
plan with Frank Honegger, left, and 
Sam Honegger, right. 

The feed industry leased some 3.500 ra 
automobiles for use by its salesmen in 
1959, Wheels, Inc., Chicago, has re- 
ported. The leasing firm said that 
about 30 per cent of cars used by feed 
salesmen now are hired. 

Besides its current nationwide con- 
test among feed men, Prater Pulver- 
izer Co., Chicago, is taking other steps 


1% 


to recognize its 35th anniversary. Here 
is the newly-redesigned front of its " 
headquarters building. The firm has 

expanded its production facilities by 

26,000 square feet, its third major cn- 

largement since 1946, according to | 
President George F. Thomas. 
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for well-balanced 
nutritive feeds mix 


BOTH GRAIN FERMENTATION PRODUCTS—For customer satisfaction and increased profit, try 
mixing either of these economy fortifiers. Rich in proteins, vegetable fats and highly nutritious, Nadrisol 
and Produlac also contain Vitamin B-G complex plus unidentified growth factors so necessary for healthy 
birds, a greater meat and egg yield. Mixing either in your formula feeds is an excellent way 

to promote good pigmentation, better feed conversion and a growth rate fast enough to 

please your customers and bring them back for more. 


Sold only to manufacturers of formula feeds. 


NATIONAL DISTILLERS PRODUCTS COMPANY 


GRAIN PRODUCTS SALES «- 99 PARK AVENUE, NEW YORK 16, N. Y. 
Member of Distillers Feed Research Council 
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(Advertisement) 


‘A PELLETED VIEW 
Of the News 


Our ability to produce food rapidly 
- ough to keep up with our population 
-cowth may be more short lived than 
iany of us have anticipated. The Bu- 
‘au of Census has a computer which 
nows that the U. S. population in- 
ceases by one hungry soul each 11 
econds. With nearly 180 million Amer- 
cans living today, they anticipate 239 
aillion by 1975 — an anticipated in- 
-rease of over 100 million Americans 
rom 1940 to 1975. 


World population is increasing so 
:apidly as to be terrifying in its impli- 
cations — about 2.6 billions today, 
with 3.8 billions anticipated by 1975. 
\f half of the world population today 
is underfed, as has been said, and 1,200 
million people are added to the world’s 
population in the next 15 years, it looks 
like the biggest problem we may have, 
and certainly the biggest opportunity, 
is to manage somehow to feed them 
properly. This problem, and this op- 
portunity, is even larger than it appears 
on the surface, since life expectancy is 
increasing rapidly. Life expectancy in 
India and China is said to average only 
about 35 years today. Improvements in 
nutrition, sanitation, standards of liv- 
ing, utility facilities, and medical care 
are bringing that life expectancy up. 
Should the life expectancy in the under- 
developed countries ever be brought up 
to our own life expectancy (now a 
little above 70 years), the demands on 
the world’s foodstuffs would be monu- 
mental indeed. 


Our opportunity then seems to be 
restricted on one hand only by the low 
standards of living in much of the 
world, and on the other hand by re- 
strictive trade and monetary policies 
which limit the free flow of goods 
iround the world. Since both these 
oroblems have the same root, it appears 
‘hat we in the United States, as well 
‘s our friends abroad, must encourage 
progressively a reduction in barriers to 
‘ree trade. No segment of our economy 
would seem to have a bigger stake, or 
1 bigger opportunity, in freedom to 
‘rade than has U. S. agriculture. 


The Wengers 


Phone 111 Sabetha, Kansas 
© 1960, WENGER MIXER MANUFACTURING 
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the Industry 


By ELDON H. ROESLR 


PLAYING POLITICS WITH GRAIN STORAGE 


Elsewhere in this issue you will read a 
complete story on the current hearings on 
grain storage being conducted by Sen. 
Stuart Symington's committee. 


The danger in these hearings is that the 
true picture is not coming out. Witnesses 
can be led and releases can be tailored 
to provide political fodder for the next 
election. And right smack in between is 
the grain trade being made a whipping boy 
for the Democratic party. 


The newspapers devour any stories which talk about 
unusually high profits on storing grain; they do not 
search the entire testimony to see that rates being 
quoted in the press are gross figures and do not include 
shrink, return on investment, and other factors. 


At the hearing held Jan. 12, one of the key witnesses 
was Dr. Richard Phillips, professor of agricultural 
economics at Iowa State University. Dr. Phillips will 
be remembered as one who has been given the utmost 
cooperation by the grain and feed trade; he has written 
a book on how to run a feed and grain business. He has 
hopes that this book will be a best-seller. 


At the Symington hearings, Dr. Phillips set himself up 
as an expert on grain storage costs. He based his 
knowledge on a survey the Iowa grain trade helped him 
make in 10 Iowa counties in 1952-53. He then brought 
his work up-to-date last year by surveying only two 
well-run properties in Newhall and Archer, Iowa. 


We do not believe that Dr. Phillips has done the grain 
trade a service by his testimony. Politicians look for 
men who will give authority to their own ideas and Dr. 
Phillips has done this. He has given a false impression 
by using basic rates of two exceptional operations as 
typical of the industry. He has not given enough 
prominence in his testimony to other facts such as 
shrink, return on investment, partial occupancy, capital 
risk, and many other factors of real importance in 
determining profits. 


Dr. Phillips has been used by the politicians for their 
purpose; he may not have realized it at the time. It. 
certainly must throw up a warning flag to those in the 
trade who have given him the cooperation he needed for 
his survey work in the past. 
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Pulse of the Industry 


° Formula feed business certainly could be a great deal 
better. Tonnage is down in most areas as you will 
see from our new monthly feature starting in this 
issue "Business Scoreboard" on pages 28-29. 

There is hope for improvement, however. Hog prices 


look as if they have turned around and started up 
from the low; broiler prices may be somewhat better 
even though egg prices do not show much sign of 


recovery. 


Chick production has been down for eight months 
straight. This is one factor which could help the 
overall situation on poultry. Commercial chick 
hatching for December, 1959, was down eight per 

& cent below a year earlier; total chick output for 

all of 1959 was two per cent below 1958. 


TO ANY PART OF THE U.S. A. 


USDA has started to buy caponettes. These are birds 
BEET PULP raised with diethylstilbestrol and which Food & 
Drug asked to be withdrawn from the market. USDA 
MALT SPROUTS is expected to buy over a million pounds of such 
birds and is offering prices averaging 43.63 cents 


MALT CLEANINGS per pound. 


Chemicals in crop production hold down prices, accord- 
MALT HULL FEED ing to Secretary of Agriculture Benson. He said 
that consumers would pay higher prices if farmers 
BREWERS GRAINS were forced to abandon the use of chemicals in 
controlling weed and insect pests. He indicated 
the U.S. could not continue to produce adequate 
e amounts of safe and wholesome foods without 
chemicals. Mr. Benson said that safely-handled 
chemical pest-killers and food preservatives help 
WHEY POWDER to keep food prices down. 


BREWERS YEAST Contract farming of hogs was looked at closely ina 
recent study by the American Feed Manufacturers 
CULL NAVY BEANS association. A bulletin digested a recent article 
on the subject by Purdue Economists Jean P. Coleman 
CRIMPING BARLEY and J. H. Atkinson. The study showed that only 1% 
per cent of Indiana hogs were finished under 
GRINDING contract feeding. Contracting was less when hog 

BARLEY prices decreased. The complete study is available 

from Prof. James Stevenson of the department of 

HOMINY FEED agricultural economics, Purdue University, Lafa- 
yette, Ind. 


Congress is looking at the subject of taxing coopera- 
tives. Several plans to tax such organizations are 
being considered. One involves waiving taxes only 
on certificates which are redeemable in three 

years. The member of the co-op would pay tax on 

LA BUDDE the dividends when received. Another plan would 

MILWAUKEE, WIS. ask co-op members to sign a statement or agreement 
that they regarded patronage certificates as pay- 


ment in cash and they would have to pay regular 
income tax rates on such paper. 
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PERFORMANCE PRODUCTS 


HI-EFFICIENCY BROILER PRE-MIX 
POULTRY BREEDER PRE-MIX 
CHICK STARTER-GROWER PRE-MIX 
LAYER PRE-MIX 
CAGE-LAYER PRE-MIX 


“Ray Ewing TURKEY BREEDER PRE-MIX 


SPECIAL-PURPOSE PRODUCTS TURKEY STARTER PRE-MIX 
TURKEY GROWER PRE-MIX 


Ray Ewing PIGMENTER — for better SWINE PRE-MIX 
broiler pigmentation SWINE PRE-MIX ‘‘H”’ 


Ray Ewing FLAVORS — Liquid or Dry ANIMAL PRE-MIX 
Animol RUMINANT PRE-MIX 
All-Purpose P-A-L PRE-MIX 
Dog Food Flavor 


Ray Ewing ENZYME Supplement 
Ray Ewing VITAMIN “A” — stabilized 
Ray Ewing VITAMIN “E"” — stabilized 


UNSURPASSED SERVICES 


* Leading Nutritional Service Staff backed by the most advanced Electronic For- 
mula Computer Service available. 


* Qualified Nutritional Assistance from Ray Ewing Representatives serving 
every section of the nation. 


* Field Tested and Performance Proved feeding programs. 


* Strategically located pre-mixing plants to serve every major growing area 
of the country. 


* Warehouse stocks of fresh Performance Products nearby. 
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DELIVERY 


These TECHNICAL REPRINTS are available to you. 


Sprout-Waldron has been providing the best in feed milling equipment since 1866. 
Our creative engineering staff, salaried representatives, and factory-trained _ 
servicemen, backed by the largest and best equipped plant in the industry, 
offer you one source and one responsibility for all your needs. 


You will find these technical reprints helpful in the 
maintenance, repair and replacement of your equipment. 


MUNCY, PENNSYLVANIA, uU. S.A. 
since 1866 Size Reduction + Size Classification * Mixing and Blending « Bulk Materials Handling + Pelleting 


Fc/204 Exclusive Australasian Distributors: Jaybee Engineering, Pty., Limited, Dandenong, Victoria, Australia. Exclusive Canadian Distributors: Strong-Scott, Limited, Winnipeg. 
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Ralph Everett Sales Clinic 


The farmer’s economic problems to- 
day are great — but few farmers would 
ever admit to having lived in a time 
when their problems weren't great. 
Ralph Everett has some pungent state- 
ments to make this month regarding 
the plight of farmers — and of feed 
salesmen who concur with livestock 


producers that the latter are badly off. 


This is a personal message to all my 
feed salesmen friends and those I hope 
to meet during the coming years. It 
seems appropriate to me as we start in- 
to the “Golden Sixties” that we do it 
with the right attitude. 

George Washington once wrote, 
“Great people are not affected by each 
puff of wind that blows ill. Like great 
ships, they sail serenely on, in a calm 
sea Or a great tempest.” 

At this time feed men, in particular, 
should study this statement. News- 
papers and farm magazines continually 
point out the prospect for lower farm 
prices in 1960. A large segment of 
farmers is apprehensive about produc- 
ing to capacity during the coming 
year. It is difficult to convince feeders 
tiat they should stay in there and pro- 
Cace. The temptation is great to cut 
tuck production and coast until higher 
fcices reappear. 

The official government forecast is 
for a seven or eight per cent drop in 
i.rmers’ net income from 1959. This 
‘ 1ess, however, may or may not be re- 
¢ ized. It all depends upon the state of 
i dustrial employment. Workers cur- 
1-ntly are getting the highest wages 
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Don't Weep With 
Farmers When They 


Cry the Blues 


in history. The steel strike has been 
settled with at least a tacit agreement 
from the steel industry that prices of 
steel will not be raised for a consider- 
able period of time. 


Income Actually Rose 

Pessimistic forecasts are not always 
right. L. H. Simerl, University of Illi- 
nois agricultural economist, points out 
that the predicted drop in 1958 farm 
income, forecast in the fall of 1957, 
was completely wrong. Instead of go- 
ing down in 1958 as expected, farm 
income went up nearly 20 per cent. 

This great country of ours runs on 
public optimism. When the tide is 
right and the American workingman 
is making good wages, he spends and 
spends and spends. And even though 


statistics show that he spends a greater 
portion of his increased income for 
services and luxuries than he does for 
food, nevertheless he spends enough 
extra for food to take up the slack in 
otherwise depressed farm prices. 


Since September, I have had the op- 
portunity to make two trips to the 
west coast, to North Carolina, Ken- 
tucky, Maryland, Illinois, Texas, Min- 
nesota, Georgia, lowa, Nebraska, and 
New England. It seems to me that all 
too many feed people are talking them- 
selves right into a farm price recession 
in their particular areas. Too many 
feed industry executives and feed 
salesmen have been reading the dire 
predictions and listening to the tales 
of woe from their farm customers un- 
til they have become convinced that 
1960 will be a poor farming year. 


They Always Complain 

Now, let’s be honest with ourselves. 
Has there ever been a time when you 
heard farmers, in general, do anything 
other than complain about their de- 
pressed roles? I can personally remem- 
ber the days right after World War II 
when my own farm customers were en- 
joying the best prices they had ever 
experienced, yet they continually com- 
plained about the high price of feed 
and other items they bought. 


One thing is certain: Some farmers 
are going to make money in 1960 and 
they will keep right on making it year 
after year. You can bet your last dollar 
that farmers who stay out of full pro- 
duction will not be the ones to make 
money. There is no such thing as mak- 
ing money by staying out of produc- 
tion unless you want to put your mon- 
ey in a savings & loan institution and 
go fishing. Even then, you are actually 
in a money market. You have only 
removed yourself a couple of steps 
from the production line and asked 
others to manage your money for you. 


Vernon Dawe, president of Dawe’s 
Laboratories in Chicago, once gave me 
the best lecture I ever received and I 
deserved it. Just prior to the predicted 
low farm income year of 1958 I was 
working with Mr. Dawe discussing 
sales strategy for 1958. I casually re- 
marked to him that if the economy re- 
mained anywhere near stable during 
the coming year that we should make 
the sales goals we had set up. 


Looking me straight in the eye and 
bristling like a fighting tiger. Mr. 
Dawe leveled both barrels and gave 


(Concluded on page 34) 
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Stress Management in a 
New Program on Swine 


Life cycle swine management is a nex 
education program being sintroduced by 
Chas. Pfizer & Co., Inc. The program, 
which stresses important management prac- 
tices in each stage of the life cycle of the 
pig, was explained to members of the press 
recently at a Chicago meeting. 

Pfizer's life cycle management program 
for 1960 follows its life cycle swine feed 
program of 1959. Spokesmen for the firm 
said it is inviting the support of feed manu- 
facturers, feed merchants, equinment man-- 
facturers, and others. 

Life cycle management is defined in part 
as “the practical way that can help today’s 
average grower get better performance from 
swine of all ages.” 

An extensive promotion is being launched 
in March with a special insert in a publica- 
tion for hog farmers. The insert contains 
four coupons valued at 50 cents each which 


may be used towards the purchase of life 
cycle feeds. 

Radio, television, newspapers, business 
publications, and billboards all are being 
used by Pfizer to deliver its swine manage- 
ment message. 

Promotion kits for retail feed merchants 
and others are designed to tie in with the 
overall management education program. The 
kits contain spot radio announcements, news- 
paper advertisements, life cycle management 
symbols, and other aids. 

A new textbook on swine production is 
planned by Pfizer. Chapters will be written 
by leading college and university swine au- 
thorities. Pfizer has termed March as life 
cycle management month and is inviting 
feed and equipment suppliers to feature 
their latest developments in profitable swine 
production techniques. 


Mew owners of the former Harry Weishoff 
teed mill at Rosendale, Wis., are William 
Retzlaff Jr. and Russel Steart. 


for prompt 
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for this 24 page booklet 
furnishing information on 


Essential Trace Elements in Plant 
& Animal Nutrition 
Trace Mineral Compounds 
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Available Literature 
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Wells New Manager ‘or 
Chase Bag at Portland 


Elevation of James W. Wells Jr. to san. 
ager of its Poriland (Ore.) branch has !een 
anounced by Chase Bag Co., New Y ork 
City. He has been associated with the ‘irm 
since its mill at Portland was built in 139. 

Widely known throughout the feed ind 
grain industries in the Pacific Northwest, 
Mr. Wells has served as sales manager in 
Oregon for the past 12 years. He als» is 
active in seed industry activities on a na- 
tional scale. 


Panogen Names Pair to 


Field Sales Positions 


Warren K. Dulin and Byron R. Hodgin 
have been named to new duties with the 
Panogen Co., a division of Morton Chemi- 
cal Co., Chicago. 

Mr. Dulin will represen: the firm in the 
west Texas and New Mexico area while Mr. 
Hodgin will be sales representative in Kan- 
sas, Oklahoma, and Missouri. 


Belgium Now Subsidizes 


Feed Grain Production 


A Belgian decree of December, 1959, pro- 
vides for the payment of subsidies to farm- 
ers in a move to stimulate feed grain pro- 
duction. 

Payments will be made to all farmers hav- 
ing more than one hectare (2,471 acres) 
under cultivation. Amount of payments will 
be based on number of livestock on the 
farm, quantity of feed consumed by the 
livestock, and production of feed grains on 
the farm. 


Exports of Coarse Grains 
To Europe on Increase 


An increase of nearly a million short tons 
in exports of coarse grains was reported for 
the period of July through December, 1959. 
I: was a gain of 16 per cent over the same 
period in 1958. Total exports for the period 
last year were 6.9 million short tons. 

Corn exports for the six-month peviod in 
1959 totaled 3,254,000 tons, compared with 
2,760,000 tons in 1958. Barley exports of 
1,575,000 tons were slightly less than the 
comparable 1958 exports of 1,592,000 tons. 
Exports of oats at 420,000 tons were more 
than double the 1958 figure of 195,000 
tons. Grain sorghum exports for the six 
months were 1,611,000 tons, an increase of 
20 per cent from exports of 1,345,000 tons 
a year earlier. 

Las: summer's European drought, a cov 
tinuing trend to increase livestock numbers, 
and changing feeding practices have «! 
contributed to stronger demand in Western 
Europe for U. S. feed grains. In 1958-59, 
U. S. coarse grain exports were 11Y millica 
short tons. 


ALABAMA APPOINTEE 
Turner Beard has been named assista it 
credit manager for Alabama Flour Mil ; 
Decatur, the firm has announced. He w'!l 
serve as aide to Sam H. Malone Jr. 
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Washington 


ERNEST W. ALWIN, Editor 


Mr. Alwin is recognized as one of the best-informed 
newspapermen covering agricultural and political sub- 


jects in the capital today. He is the winner of two 
Sigma Delia Chi awards for proficiency in journalism. 
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Farm Issue Like Maelstrom 


The chances for major new 
farm legislation this year can be 
described in a word — slim. The 
odds still favor another stale- 
mate between the administra- 
tion and the Democratic-con- 
trolled congress. That's the situ- 
ation as of now. There could be 
a change if President Eisenhow- 


Secretary Benson Asks 
Again for a Slash in 
Conservation Spending 


The agricultural conservation pro- 
gram is proof, if any is needed, that 
Secretary of Agriculture Benson can 
be a stubborn man. He is trying again 
this year to cut the program back 
sharply — by 60 per cent. 

He has tried four times before, and 
each time he was rebuffed by congress. 
There is little reason to expect that he 
will succeed this year. 

The ACP is the program under which 
farmers are paid varying amounts for 
applying certain conservation practices 
to their land. The program has long 
been a favorite of congress. 

In 1953 Mr. Benson asked for 140 
million dollars for the ACP, but con- 
gress gave him 195 millions. In 1955 
he requested 175 millions but congress 
insisted that he take 250 millions. Three 
years later, in 1958, the request was 
for 125 million dollars, and again it 
was turned down. Congress voted an- 
other 250 millions. Last year the sec- 
retary asked that the amount be re- 
duced to 100 million dollars, but he 
was forced to take 250 millions. 

This year Mr. Benson is asking once 
more for only 100 millions, but he had 
better be prepared to take another 
250 million dollars. 

The administration's argument is that 
a number of temporary, or recurring, 
conservation practices should be el- 
iminated from the program. In other 
words, it doesn't feel farmers should 
be paid yearly for the same practices. 


er makes an all-out push. Secre- 
tary of Agriculture Benson, 
among others in the administra- 
tion, wants him to put pressure 
on congress via the American 
people. In other words, a tele- 
vision appeal, strongly-worded 
press conference statements, 
and so forth. 

The President is given a large 
share of the credit for the enact- 
ment last year of the Landrum- 
Griffin bill, the toughest of the 
labor union control measures 
that congress considered. He 
went to the public on that one. 
He is now being urged to do the 
same thing on farm legislation, 
particularly with regard to a 
new wheat program. 


But Secretary Benson remains 
convinced that the basic answer 
to the farm problem is to lower 
federal price support guaran- 
tees and give farmers more free- 
dom to plant. The administra- 
tion got nowhere with that ap- 
proach last year. Whether it can 
do any better in an election year 


is highly doubtful. 


An expanded conservation re- 
serve is a key feature of the ad- 
ministration's 1960 farm propos- 
als, but it is in serious trouble 
already. Chairman Allen Ellen- 
der (Dem., La.) of the senate 
agricultural committee is vigor- 
ously opposed to a bigger soil 
bank. He contends that not more 


. than three or four members of 


his 17-man committee will vote 
to expand the program. There's 
strong opposition, too, among 
Democratic members of the 
house agricultural committee. 


Opponents of the conserva- 
tion reserve claim: |) that it is 
ineffective, 2) that it has an 
adverse effect on small business 
in rural areas, and 3) that it is 
not being administered proper- 
ly. The cost, they contend, is far 
out of proportion to the bene- 
fits. The administration expects 
to spend 394 million dollars on 
the soil bank in the coming fis- 
cal year. 


The Department of Agricul- 
ture's rebuttal is that the 28 
million acres of cropland idled 
so far will save taxpayers more 
than 500 million dollars in 1960. 
It argues that the idle land could 
produce surplus crops worth 
that much, and that the surplus 
would go into Commodity Cred- 
it Corp.'s inventory. 

The conservation reserve has 
a good many friends on Capitol 
Hill, members of congress who 
feel the program should be ex- 
panded. But the rub is that Mr. 
Benson feels an enlarged pro- 
gram should be tied to new 
wheat legislation. Thus, the situ- 
ation is complicated by the fact 
that some members who would 
go along with a bigger conser- 
vation reserve are against the 
administration's wheat propos- 
als. 


Secretary Benson envisions a 
soil bank of 50 million to 60 mil- 
lion acres over the next two or 
three years — providing con- 
gress enacts new price support 
legislation. He is against ex- 
panding the program beyond 
the present 28 million acres un- 
less it does. 


(The “inside page” of Washington Millwheel this month is page 33.) 
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Dr. Salsbury’s Unistat is fed to a billion 
birds a year. In fact, 2 out of every 3 broil- 
ers are raised on it. Why this sudden shift 
to a product that’s been on the market 
only two years? 


There are two principal reasons: (1) The 
past two years were especially tough, so far 
as weather and coccidiosis are concerned. 
This gave Unistat a chance to prove itself 
under the most difficult conditions. And 
(2) growers soon discovered that they made 
more money with Unistat in the feed, 
because of its favorable effect on feed 
conversion. 


Dr. SALSBURY’S 


Charies City 


No. 


PROVIDES CONSISTENT PROTECTION 
AND BETTER PROFITS 


That’s why more and more poultrymen are 
turning to feeds containing Unistat. They 
get more consistent protection against coc- 
cidiosis and better profits. Why not build 
a better feed, one that provides these two 
important benefits for your customers? 


Write, wire, or phone for Feed Manufac- 
turer’s Guide on Unistat. It will tell you 
how to increase your tonnage with this 
unique new coccidiostat. Or, ask for a Dr. 
Salsbury’s representative to call and per- 
sonally answer your questions about the 
use of Unistat in your chicken starter, 
grower, and broiler feeds. 


Unistat contains a combination of active 
ingredients, because no compound, complex, or other 
chemical entity has been found to be equally 
effective against all important species of coccidia 
in chickens. Shown here is the molecular 
structure of 3, 5-Dinitrobenzamide, the chemical 
that gives Unistat its superior coccidiostatic qualities. 


LABORATORIES 


NATIONWIDE SERVICE TO THE FEED INDUSTRY 
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PASTURE IN THE 


By JOSEPH CHRISMAN 


The research program of the Amer- 
ican Dehydrators association has been 
in effect for 11 years — 1960 will 
make an even dozen. In that period of 
time, 78 financial grants-in-aid have 
been made for a total of $190,137.25, 
or an average per grant of $2,437.66. 
In addition the association has made 
quantities of dehy available to a good 
many workers in the field of dehydrat- 
ed forage reserach, in some cases pay- 
ing a freight charge greater than the 
cost of the alfalfa. 


The studies involved cover a broad 
field but are primarily concerned with 
nutrition and agronomy. 


Poultry 

Among studies which were in prog- 
ress during 1959 was one at Wisconsin 
Alumni Research Foundation seeking 
to determine the availability of vita- 
min E in alfalfa for poultry. This study 
involved chemical analyses of the vi- 
tamin E in reground pelleted meal 
both with and without the antioxidant 
ethoxyquin and then to determine vi- 
tamin E availability biologically with 
chicks. A final report was received by 
the Alfalfa Research council at the 
convention. Preliminary results indi- 
cate excellent availability. 


DR. WILLIAM C. WEIR 


Dairy 

Up at Michigan State University, 
Dr. Huffman, Dr. Lassister, and Leon- 
ard Brown have been conducting a 
study with a herd of Guernsey cows 
for a couple of years now to find the 
effect on milk flow and persistency of 
additions of dehydrated alfalfa pellets 
to a grain-corn silage, timothy hay ra- 
tion. The levels of dehy are 0.0, 0.75, 
1.50, and 3.0 pounds per head per 
day. The two-year summary shows in- 
creased persistency for any of the lev- 
els over the basal ration and small in- 
creases in the four per cent FCM per 
cow per day. Body weight loss was re- 
duced at 0.75 pounds dehy and body 
weight gains made at the two higher 
levels. 


Sheep 

Out in California, a group of work- 
ers headed by Drs. Weir and Meyer 
of the animal husbandry department 
continued their work in comparing de- 
hydrated alfalfa pellets with cotton- 
seed meal as a range supplement for 
sheep. This involved studies on meth- 
ods of feeding dehy as a range supple- 
ment as well. Results to date are high- 
ly encouraging for the dehydrator. 


Swine 

Last year a new swine study was ini- 
tiated at South Dakota State under 
leadership of Dr. R. C. Wahlstrom 
with three objectives: 

1) To determine the value of dehy- 
drated alfalfa meal in gestation-lacta- 
tion rations fed in dry lot. 

2) To determine the nutritive value 
of dehydrated alfalfa meal when fed 
at various levels to growing-finishing 
swine. 

3) To determine if pelleting has an 
influence on the value of dehydrated 
alfalfa when fed at these levels to 
growing swine. 

The levels being used are zero, 2.5 
per cent, five per cent, and 10 per cent 
of dehydrated alfalfa. 


Beef 
In the Southeast, Florida University 
has a project going under dehydra- 


tors’ sponsorship studying the feet 
of different levels of dehy pellets and 
varying levels of protein on reproduc 
tion performance of young lactating 
beef heifers on a grass hay winteving 
ration. Dr. A. C. Warnick and Dr, 
T. J. Cunha are in charge of this 
project. 


New Proposals 


In addition to reviewing progress on 
the current projects and making ree 
ommendations for continuing, modify- 
ing, or suspending these active en- 
deavors, the council also had presented 
to it for consideration at least two new 
swine projects and two new poultry 
projects. 

The Alfalfa Research council is at 
full strength of 14 members from in- 
dustry, state experiment stations, and 
USDA. It is a group well qualified to 
pass judgment on the various lines of 
research involved in the growing and 
use of the forage crops of the country, 
Many of its members travel great dis- 
tances to join in this annual conclave 
and give generously of their time and 
advice all during the year. The aim of 
the council and of the American Dehy- 
drators association is, through the re- 
search program, to add to the general 
fund of knowledge on the propagation 
and uses of green forage crops. 

Unless the dehydrators continue to 
work objectively to further the general 
knowledge of their product, a reversal 
of the continuing upward trend of us: 
age easily could take place within a 
very few years. This the dehydrators 
fully realize as they take notice of the 
fabulous increase in the number of 
new synthetic products used in feeds 
and the meteoric climb some of these 
synthetics have made in usage. 


There is an old saying among pros 
pectors that “gold is where you find 
it.” 


The gold of our golden days does 
not come to us; we have to seek it out. 
We have to go find it through re- 
search, through good business market- 
ing, through attention to costs. Wish- 
ful thinking and swivel-chair solilo- 
quizing will not get the job done! 


A. B. Cobb of Augusta, Mont., is a new 
Strong-Scott mixer owner. 


Marshtield (Wis.) Milling Co. was chosen 
“firm of the year” by the city’s chaml er 
of commerce at the close of 1959. 


Newton Mobile Milling at Huntingdon, 
Tenn., has been franchised by Honegge s- 
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Leave no stone unturned’ 


Some say the expression originated with fishermen who turned over stones 
on the beach in their search for crabs. Others explain its origin this way: 
After the Greeks defeated the Persians in a battle in the 5th century B. C., 
rumor circulated that the defeated Persian general had buried some treas- 
ure on the battleground. When asked how the treasure might be located, 
the Oracle of Delphi replied, “Leave no stone unturned.” At any rate, the 
expression has come to be applied to one who takes every possible means 
and spares no effort in trying to accomplish an aim. 


Since the day the industry began, the makers of Small’s Dehydrated 
Alfalfa have “left no stone unturned” to provide the finest product pos- 
sible—uniform in grade, consistent in color, and available whenever and 
wherever needed. That’s why Small’s Dehydrated Alfalfa has been, since 


the day the industry began, the standard of excellence by which all others 
are judged. : 


ARCHER-DANIELS-MIDLAND CO. 
ALFALFA DIVISION 
BOX 356 . KANSAS CITY, MO 


FOR FEEDS 
WITH 


FUTURE 


F 
4 
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When it’s a question of 
improving production, 

feed efficiency, hatchability 
or chick viability... 


fortify 
‘layer 


the Merck of V Vitamin B.. 


High-energy layer or breeder rations must be fortified—for best results—with high-quality micronutri- 
ents, including the all-important— vitamin Bp. a 

The highly stable cobalamins in the Merck Vitamin B,. supplements are invaluable in promoting 
optimum egg production and hatchability of fertile eggs. (Chicks hatched from eggs of hens fed diets defi- 
cient in B,,. feather poorly, grow slowly and show a higher-than-average mortality.) 

B,,-supplementation of poultry feeds is economically sound. And the use of the Merck brand of Bz is 
your assurance of product stability, uniformity and quality supported by over 30 years of Merck Research, 
Service and Know-How. 

Remember: The incidence of multivitamin deficiencies in high-energy rations may be more prevalent 
than that of single vitamin deficiencies. Be sure to check all your vitamin levels— including B,.—when you 
formulate your layer and breeder, as well as broiler and replacement, starter and grower rations. 

Still looking for an effective, low-cost antibiotic supplement? Why not have 
Pro-StreP® added to your next Merck custom premix and demonstrate—with 
on-the-farm results—how PRo-StTREP can pay off for vou and your growers in 


maintaining or improving egg production, feed efficiency, and hatchability 
of fertile eggs. Merck & Co., Inc., Chemical Division, Rahway, New Jersey. 


the Merck ere ssured stability 


Recommended Vitamin B ,, Levels: 


Laver Rations Breeder Rations 
3.0 mg./ton 6.0 mg./ton 


G@MmERCK CO., INC. 


@ TRADEMARK OF MERCK & CO., INC, FOR ITS PROCAINE PENICILLIN 


AND STREPTOMYCIN SULFATE FEED SUPPLEMENT. 
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Sales volume is up 21 times for a 
s uth Texas feed concern which in- 
\ sted substantially in modernization 
eid then broadened its inventory. 
Since the present owner took over 
« ght years ago, volume is 400 per 
cont higher than previously. 


Colorado Valley Milling Co. at 
\Jharton, Tex., 55 miles southwest of 
Houston, recently completed modern- 
i-ation of its milling department, add- 
ed new lines, and laid the groundwork 
for another upsurge in volume, which 
already had increased to nearly four 
times the business being done by the 


MANUFACTURING Co. 
lancaster Pa 
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SELLING 


By RUEL MC DANIEL 
Reported From Wharton, Tex. 


company when it was purchased by 
Gary Curlee eight years ago. 

When Mr. Curlee bought the busi- 
ness, the milling operation consisted of 
one old hammer mill and a small mix- 
er. Milling and the display and sales 
area were housed in one old building. 
Two badly-worn trucks handled all de- 
liveries. 

Young Gary Curlee knew feeds and 
something about the feed business. 
During the four years prior to pur- 
chasing the plant and store, he was a 
salesman in the general area of Whar- 
ton for Uncle Johnny Mills of Hous- 
ton. As a salesman he learned how to 
work with dealers and he recognized 
the need for at least a modest milling 
and mixing operation in conjunction 
with a feed dealership. 

“I knew before I bought the busi- 
ness,” he explained, “that there was a 
lot more to operating a feed business 


CENTRALIZED controls are a feature 
of Gary Curlee's modernized feed 
production operation in south Texas. 
Mr. Curlee is shown at the control 
center. In lower photo, an employe 
sacks pelleted rations. Both branded 
and custom formulations are offered 
in pellets by the busy wholesale 

and retail feed mill located at 
Wharton, 55 miles from Houston. 


than merely taking on a line of good 
feeds and filling orders. And I have 
learned as the business grew that there 
are more facets to the operation of a 
combination mill and store that require 
a lot of planning and promotion — if 
you're to pull yourself beyond the 
status of the little neighborhood feed 
store.” 

For one thing, it was necessary to 
study closely the needs of potential 
feed customers in the territory and by 
that study try to forecast future feed- 
ing needs and trends — and then gear 
the business to meet these needs. 


Careful Study 
That is why he planned to expand 
the milling department of the business 


Study Farm Needs 
Plan Future: Texan 


GARY CURLEE 
Studied his market's needs. 


for a long time, and why he went 
about expansion slowly. He wanted to 
be sure that his new equipment would 
produce the feeds and services feeding 
trends of the area indicated. 

One of the needs he saw clearly was 
a service to produce pellets on the 
premises, both from customers’ own 
grains and roughage and by the com- 
pany’s own formulas. Therefore, a 
new pellet mill was among the first 
item under consideration when new 
equipment was selected for the plant 
expansion. 

The new Daffin pellet mill produces 
on a custom basis for larger feeders 
and turns out the company’s own for- 
mulas for sale in smaller quantity to 
small feeders. Pellets are produced by 
use of hay, milo, corn, and molasses, 
with a ratio of one ingredient to an- 
other determined by the larger feed- 
er’s needs and Mr. Curlee’s recom- 
mendations. 

Creep feeding is popular in the area, 
and the pellet mill has made it possible 
for the company to step up greatly the 
sale of feeds to creep feeders. 


Pellets Score 
One customer, who bought from the 
company for the first time after the 


(Concluded on page 34) 
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This authoritative new feature is based directly on reports from the 
highly-qualified feed men whose names appear on these pages. However, it 
should be clearly understood that these observations do not necessarily re- 
flect the sales and purchases of the companies with whom the reporters are 
associated. These are their appraisals of business conditions in the sections 
of the country in which they operate. 


SOUTHEAST Credit continues to be a 


major problem for many 

feed manufacturers and 

the retail outlets as well. Tonnage for 

January was up about four per cent over 
the corresponding month of 1959. 

Southern feeders continue to be op- 

timistic about pork prices and there has 

been another increase in hog feed volume 


in the region. No ingredient shortages 
noted. 


MOUNTAIN 


MADISON CLEMENT 
Clement Feed Mill 


Waco, Texas 


HARRY DOBBYN 
Power Feed Mills 
Abilene, Texas 


ROBERT D. EMMONS 
Wirthmore Feeds, Inc. 
Waltham, Massachusetts 
EDWARD FURMAN 

Murphy Products Co. 
Burlington, Wisconsin 

DON KELLER 

Eastern States Farmers Exchange 
West Springfield, Massachusetts 
CHESTER M. KESSLER 

Allied Mills, Inc. 

Camp Hill, Pennsylvania 
VERNARD LUNDIN 

Hubbard Milling Co. 


Mankato, Minnesota 


ALFRED E. OWENS 
Simpson & Co. 

Colorado Springs, Colorado 
CLAUDE A. QUILLIN 
California Milling Corp. 
Los Angeles, California 
ELMER S. ROTH 
Honeggers' & Co. 

Fairbury, Illinois 

MARION STEINHAUSER 
Waldo Supply Co. 

Waldo, Ohio 

ROBERT VOHS 

Ames Reliable Products Co. 
Ames, lowa 

DEAN K. WEBSTER JR. 

H. K. Webster Co. 
Lawrence, Massachusetts 


CLARENCE WORLEY 
Worley Mills, Inc. 
Clovis, New Mexico 


Formula feed sales were 
down from December but 
held steady with January 
of 1959. Range pellets for cattle and 
sheep showed a healthy increase, compen- 
Sating for decreased poultry feed volume. 
Accounts receivable were comparable 
to the first month of 1959. Bulk feed vol- 
ume continued to grow. Only oats were in 
Somewhat short supply. 
MIDWEST A modest increase in feed 


SOUTHWEST January feed sales var- 


sales at retail over the 

previous month was re- 
ported. Increases came in beef, dairy, and 
poultry; also in fattening supplements for 
hogs. Losses were shown in parts of the 
region in complete feed and particularly 
in swine rations. 

Compared to January of 1959, feed 
Sales at retail generally were down. Ac- 
counts receivable in the Midwest were up. 
In general, bulk feed moved upward com- 
pared to a year previous. 


Prices received by farmers were down 


except for milk, which showed a slight 
boost, averaging five cents a hundred. 
Dry corn was a little short last month in 
parts of the region. 
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ied in the region, gener- 

ally up from December 
levels. Tonnage was down some 12 per cent 
in certain sections but up a whopping 40 
per cent in others compared to the first 
month of 1959. 

Range cubes gained substantially in 
one section and lost strength in others. 
Poultry feed sales were down from Decem- 
ber levels. 

Accounts receivable generally were 
at levels similar to January, 1959. Bul 
feed sales are up froma year ago. No in- 
gredient shortages are reported. 

Broiler prices are steady comparei 
to a year ago; eggs, beef, and pork ar? 
down. A number of laying flock operators 
have quit. Good range grass has cut cub? 
sales in some sections. 
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CENTRAL EAST 


Feed sales last month 


REPORTING FROM MIDWEST: FURMAN, ROTH & LUNDIN 


NORTHEAST 


held steady compared 
with December. Dairy vol- 


ume was reported down a little, with gains 
Compared with January 
of 1959, volume of formula feeds was down 
some three per cent at retail. 

An encouraging dip in accounts re- 
Bulk feed volume con- 


in swine rations. 


ceivable was noted. 


dairy 


lier. 


and milk replacer. 
sales declined. 
January of 1959 by just under 10 per cent. 
Bulk feed sales were up from a year ear- 


Formula feed sales were 
up slightly from Decem- 
ber, with best gains in 
Poultry feed 
Sales volume was down from 


Accounts receivable are up from Jan- 


tinues to increase. 
tages are reported. 


Only milk prices show an improvement 


No significant shor- 


uary a year ago. Milk prices are up a tri- 
fle, broiler prices up about a tenth of a 
cent per pound, and eggs are down seven 


over early 1959. 


ROBERT VOHS 
Ames, lowa 


Eggs and pork are ‘way 
down and cattle prices have dipped some. 


PACIFIC 


down from December levels. 


pared to January of 1959. 
are considered "short." 


is in turkey rations, with practically no 
birds being fed. 

Accounts receivable have been re- 
duced by Pacific region feed companies. 
Bulk feed sales declined on the coast com- 
No ingredients 


Formula feed sales held 
steady with the first 
month of 1959 but were 
Biggest dip 


cents a dozen from January last year. 
Some shortages in gluten feed and 
distillers grains have been observed. 


D. K. WEBSTER JR. 
Lawrence, Mass. 


America Main Source of 
Germany's Ag Imports 

The United States continues as West Ger- 
lany’s principal supplier of agricultural 
roducts, according to figures of the For- 
ign Agricultural service. Coarse grains val- 
ied at more than 44 million dollars were 
mported into West Germany from this 
ountry during the first nine months of 
959. 

Oilseeds shipped from the U. S. to West 
sermany in the same period were valued at 
nore than 49 million dollars and vegetable 
ats and oils at more than 29 million dol- 
ars. Meat exports from America to Germany 
vere valued at 19.6 millions for the first 
hree quarters of last year. 
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Wayne (Neb.) Grain & Feed Co. has com- 
pleted a new 40 by 150-foot flat grain stor- 
age structure. 


Poultry Consumption up 
In Western Germany 


Poultry consumption in West Germany 
rose from six to nine pounds per capita in 
1959, according to estimates by marketing 
officials there. Accompanying this trend was 
a gigantic boost in imports of U. S. frozen 
poultry last year. 

West Germany received 40 million pounds 
of frozen poultry from this country last 
year, compared to only seven million pounds 
in 1958. Only the Netherlands supplies more 
poultry to the free section of Germany. 


Size of Calf No Factor 
In Calving Difficulty 


The size of the calf born apparently has 
little effect on calving difficulties experi- 
enced by two-year-old heifers. Nor is the 
size of the mother a factor. 

These conclusions are based on work con- 
ducted under range conditions by Colorado 
State University researchers. Older cows 
were included in the test along with the 
two-year-olds and experienced less calving 
difficulty than did the younger mothers. 

Even with assistance, difficult calvings 
often resulted in calf mortality, Dr. H. H. 
Stonaker noted. In three of the six years of 
the test, mortality was 42 per cent. 
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Yes! For three years now, hogs on rations forti- 
fied with Arsanilic Acid had the lowest-cost 
gains in Purdue University’s annual compari- 
son of feed additives. Here are the latest re- 
sults on Arsanilic Acid... 


e@ Gains made at 8%¢ feed cost per pound—'¢ less 
than the next most effective feed additive. 
e Increase of 18% in daily weight gains. 


e Better feed efficiency than any other single ad- 
ditive—or combination of additives. 


@95 pounds of feed with Arsanilic Acid did the 
work of 100 pounds without. 


@ 


What about 1960? The need for low-cost production 
will be uppermost in the minds of every hog man that 
wants to stay in business. And these growers wi!I be 
pleased to know that:Arsanilic Acid often works 2ven 
better in their own feed lots. 


Arsanilic Acid needs no potentiator. It goes dir 2ctl 
to work in the gut to combat subclinical diseas 2s- 
is also active against organisms not touche.’ by 
antibiotics. 

Make full use of the effectiveness of Arsanilic Acid 
in all your finishing feeds. Fortify your high pr tein 
supplements up to 0.1% Arsanilic Acid. (Adjust 2e¢: 
ing so that pigs receive 45 to 90 Gr. Arsanilic Acid 
per ton of feed consumed.) For complete details see 
your Abbott Man. 
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ABBOTT LABORATORIES 
CHEMICAL MARKETING DIVISION 
NORTH CHICAGO « MONTREAL 
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Here’s what we are telling your customers about 


Dr. — answers — questions about.. 


q: 
a: 


e Is there a new recommendation for the amount of vitamin D 
to be fed for preventing milk fever? 


© Yes, on the basis of recent work, the Ohio Agricultural Experi Station 
now recommends 20,000,000 units of vitamin D. per day for five to seven 
days before freshening. This is two-thirds of the previous recommendation. 
Now milk fever prevention costs even less than before. 


¢ Can I depend upon good sun-cured hay to supply enough 
vitamin D for my livestock? 


Definitely not. Contrary to what is often assumed, the amount of sunshine 
received in curing does not provide a reliable basis for judging vitamin D 
content. Some sun-cured hay is even lower in vitamin D than arti 

dried hay. 


4 I have a herd of good producing dairy cows. How much vitamin 
D do they need? 


Experimental evidence on vitamin D requirements is limited to work for 
less than a year on five or six cows in moderate to low milk production. 
Obviously, this is not enough to give reliable information for high-level 
performance on a long time basis. Based on accumulating evidence on 
vitamin D needs, more feed are ii ing fortification of 
complete dairy rations to 6,000 - 8,000 units of vitamin D per pound. As an 
example, when fed at the rate of 10 pounds per day, a cow would get 
60,000 - 80,000 units of vitamin D daily. 


$ My brood sows are getting a lot of sun-cured alfalfa hay. Will 
that take care of their vitamin D needs? 


Not necessarily. One-third of twelve sun-cured alfalfa hay samples included 
in a recent report would have contributed less than 60 units per pound of 
complete brood sow ration when used at a level of 25% and the lowest 
one only 20 units. The highest one of the twelve samples would have 
contributed far less than the 500 units per pound recommended by many 
nutrition authorities. (Send for free reprint “The Vitamin D Content of 
Roughages”). 


° Will it do any good to put vitamin D into beef cattle rations? 


Very little controlted research has been done, but benefits from supple- 
mental vitamin D Seve been observed in college and commercial beef 
herds for growing, f ing, and breeding stock. Realizing that ized 
losses may ae occur, many feed manufacturers “fortify beef cattle 


Salli 


your quaetion® about vinmin D nutrition to De. G. C. Watts, 
Brands locorporsted, 


Agricultural Department, Standard 
625 Madison Avenue, New York 22,N. Y. 


“Standard Brands Incorporated : 


Fleischmann’s Fidy Irradiated Dry Yeast 
rich in vitamin D for four-footed animals | , 


another fine product of 


THE IMPORTANCE OF 
VITAMIN D 
NUTRITION 


In this educational series to farmers and feeders, 
Dr. G. C. Wallis answers important questions 
about Vitamin D Nutrition. 


Today’s feeds have added nutritional 
fortification to assure proper levels of 
important nutrients required for good 
production. 


Fleischmann’s FIDY Irradiated Dry 
Yeast is a rich and economical source of 
vitamin D.—easy to use, dependable in 
potency, outstanding in dispersion 
qualities. 

Formulate your feeds with FIDY Irradi- 
ated Dry Yeast—for reliable Vitamin D 
fortification. 


NEW IDEAS 
VITAMIN D FEEDING 


Research provides new ideas on: 


e The older cow and sustained high produc- 
tion. 

e The prevention of milk fever. 

e The improvement in absorption and utiliza- 
tion of calcium and phosphorous. 

e The variability of vitamin D from natural 
resources. 


e The availability of calcium reserves in 
older cattle. 


FREE DATA PORTFOLIO 


For your complimentary copy, 
Address: Standard Brands 
Incorporated, Dept. FB - 62, 
Agricultural Department, 625 
Madison Avenue, New York 
22, New York. 


DIA 


RICH iN VITAMIN 


OR *OUR-FoorED 


vitamin | 
nutrition. 
— 
| 
RRA TED Dry Yeast 
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ashington 


(The “front page” ot this issue appears as page 21.) 


Ag Census Field Work Is Completed 


The field work in the agricultural 
census has been completed, and Cen- 
sus bureau officials say they expect 
the results to be the best yet. 

They feel that improved tabulating 
methods and the new definition of a 
farm will give them more complete and 
more accurate information than they 
have ever had before. 

The bureau's definition of a farm 
has long been a sore point with some 
members of congress, who claimed it 
was grossly misleading. A farm could 


Political War Sure on 
Question of Defense 


The Democrats have made abundant- 
ly clear that they consider the admin- 
istration's defense policies a major 
election year issue. That means Demo- 
cratic candidates will be pressing the 
issue after congress adjourns, continu- 
ing to charge that the administration 
is putting a balanced budget ahead of 
the nation's defense posture. 

The fireworks really began after 
Gen. Thomas S. Power, chief of the 
Strategic Air Command, made a 
speech earlier this year in which he 
said Russia could virtually destroy this 
country's retaliatory power with an at- 
tack by 300 missiles. He plugged for a 
continuous airborne alert, which would 
involve keeping the maximum possible 
number of SAC bombers in the air at 
all times. 

An airborne alert would be costly, 
extremely so. There have been esti- 
mates that it would add one billion 
dollars or more to annual defense costs. 
What's more, Gen. Power made a 
strong pitch for the B-70 2,000-mile-per- 
hour bomber that the administration 
has all but put on the shelf. Present 
plans call for only two prototype mod- 
els of the B-70. To get it into opera- 
tion would cost about five billion dol- 
lars, according to some estimates. 

Secretary of Defense Gates said 
Gen. Power's statement about Ameri- 
ca's retaliatory power being destroyed 
by 300 missiles was oversimplified and 
“unrealistic.” 

But the SAC commander was called 
before a joint senate hearing, of which 
Majority Leader Lyndon Johnson of 
Texas, a Democratic presidential hope- 
ful, was chairman. Gen. Power refused 
to give an inch on his statement. He 
said he was not satisfied with present 
programs, planning, and funds for 
SAC. He said SAC currently was the 
most powerful military force in history, 
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have less than three acres under the 
old definition, providing it had $150 a 
year in sales. If more than three acres 
it qualified as a farm if it produced 
commodities worth $150, whether they 
were sold or not. 

The new definition requires that few- 
er than 10 acres must have actual sales 
of more than $250 a year to be con- 
sidered a farm. If more than 10 acres 
it must have at least $50 a year in 


sales. 


that it gave the United States deter- 
rent power, but that he had qualms 
about the future. 

The next blow was struck by Presi- 
dent Eisenhower who openly displayed 
his displeasure with Gen. Power, whom 
he said, was taking a "parochial," or 
limited, view. For the time being, at 
least, that put Gen. Power in wraps. 

But this much is sure: the fire has 
been kindled and it will be a long time 
dying out. 


BENSON COURTS CONGRESS 


Secretary Benson didn't lose any 
time in trying to line up more GOP 
support on Capitol Hill this year. He 
spent several days calling on Repub- 
lican members of congress, but he 
used the "'soft sell" approach. 

Mr. Benson would walk into a mem- 
ber's office and say that he was just 
passing by and wanted to say hello. 
He wouldn't mention the farm problem 
unless the congressman brought up the 
subject. He would chat for a few min- 
utes, then take his leave. 


But a few days later each member 
he visited would get a note from the 
secretary, in which he recalled their 
brief meeting. With the note he would 
enclose a ‘fact sheet’ on the wheat 
problem. 


PUBLIC WORKS ROAD CLEAR 


The administration shouldn't have 
much difficulty this year with the pub- 
lic works appropriation bill, which was 
a real trouble-maker in 1959. The Pres- 
ident vetoed two public works bills last 
year because congress ignored his ban 
on new projects. The second bill was 
passed over his veto. 

It's a different story this year; Mr. 
Eisenhower pulled the plug. Not only 
does his budget call for the record ex- 
penditure of 1.2 billion dollars on wa- 
ter resources projects in the next fiscal 
year, it recommends starting 42 new 
projects. 


Package for Profit 
with... 


WERTHAN 
BETTER 
BUILT 
BAGS 


You'll Like 
Our Fast Service 


MULTIWALLS 
WERTHCO PRINTS 
BURLAP BAGS 


COTTON BAGS 
AND 
SEWING THREAD 


Ask Us 


WERTHAN 
BAG 
CORPORATION 


1400 8th AVENUE, NORTH 
NASHVILLE, TENNESSEE 


Midwest Sales Office 


141 W. Jackson Bivd., Chicago 
Phone HArrison 7-4960 
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—Ralph Everett 


(Continued from page 19) 


me a verbal barrage which I shall nev- 
er forget. , 

In effect, he said, “Listen, my 
friend, this company was established 
in the depths of the depression and 
it prospered and grew in the depres- 
sion. If anybody is going to have a 
bad year in 1958 it will be our com- 
petitors, not us! Don’t ever let me hear 
even the slightest note of pessimism 
from you again!” 

This is the kind of lecture I would 
like to pass on to feed salesmen as we 
start into the “Golden Sixties.” Your 
tonnage will be reflected by your own 
personal attitude. Start sympathizing 


with your farm customers about low 
farm prices and you can both enjoy the 
finest “crying jag” you've ever experi- 
enced, but you won't sell much feed 
tonnage and your customers won't 
make any money. 

They won't make any money unless 
they stay in production on an efficient 
basis. Your job as a feed salesman is to 
cee to it that your customer manages 
his birds and animals more carefully 
than he ever did before. 

Even though he may have some pe- 
ricd; when he has to sell meat or eggs 
below production costs, if he is effi- 
ciently producing to capacity he will 
be in business when the tide turns 
right and will be ready to reap the 


harvest. 


— Study Farm Needs 


(Continued from page 27) 


new pellet mill was in operation, feeds 
out an average of 340 calves at a time. 
He brings in his own hay and grain 
and has pellets made to his own for- 
mula. And he declares that he can pay 
the cost of the processing by the sav- 
ings he effects through reducing feed 
waste alone, not to mention the more 
effective returns from feeds properly 
proportioned and mixed. This custom- 


er has been the means of lining up 
smaller feeders as customers of the 
pellet mill. 


Other new equipment recently in- 
stalled include two Daffin mixing 
units. a Daffin hammer mill, and a 
Davis crimper unit. The additional 
equipment and replacement of old 
units more than doubled the grinding 
capacity, not including the output of 
the pellet mill. The plant now turns 
out five tons of mash feed and two 
tons of pellets hourly. 


The company operates a mobile mill- 
ing unit in conjunction with its custom 
milling service. The company also uti- 
lizes the mobile mill for emergency 
grinding at its own warehouse, thus 
saving the cost of moving the whole 
grain to the mill for grinding. 

Its pellet service has opened a wide 
new field of sales for the company, 
Mr. Curlee finds, and he is capitaliz- 
ing on the new operation by an inten- 
sive merchandising program whereby 
he and the company’s two outside 
salesmen frequently contact larger 
feeders and stress the value of pellets 
for creep feding. 


Although cattle feeding represents 
by far the largest single market poten- 
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tial in the territory, the company is 
working on a consistent program to 
sell hog growers on the value of pel- 
lets for fattening. In order to produce 
visible proof of the value of pellet- 
feeding, Mr. Curlee and a mill em- 
ploye formed a partnership and began 
feeding out 40 pigs on pellets. 

Mr. Curlee keeps accurate feeding 
records, so that it is possible to com- 
pare the cost of producing a pound of 
pork on pellets with the prospect's 
feeding cost. The practical demonstra- 
tion is proving to be a valuable factor 
in stepping up pellet sales to hog 
raisers. 


Own Brand Popular 

The company recently introduced 
its own Owl brand feeds, which it 
sells in conjunction with the Uncle 
Johnny products which it distributes. 
Mr. Curlee finds that one line comple- 
ments the other. With a well-known 
line of commercial feeds, its own line 
of branded products and custom proc- 
essing, the company now is under- 
going its second major growth in the 
eight years Mr. Curlee has owned it. 

“We are making more and more ef- 
fort to increase the sale of specialties 
and small package merchandise,” Mr. 
Curlee pointed out. “As we step up the 
sale of this type of merchandise, with 
its longer profit margin, we are able 
to make a better overall profit, because 
the more volume we can produce of 
these specialties and packaged items, 
the less it costs us to sell and deliver 
bulk feeds. These specialties help to 
carry the cost of selling and delivery 
of the lower-profit bulk sales.” 

Outside salesmen and Mr. Curlee 
spend a great deal of time visiting with 
both dealers and feeders. Mr. Curlee 


has worked out a policy for his r la- 
tionship with dealers whereby ‘he 
company may sell direct to large fe d- 
ers in the dealer's territory. 


Dealer Respected 

“We give thet dealer every chai ce 
to handle the business in his territor.,” 
Mr. Curlee pointed out. “We had 
rather he handle the larger feeders, 
and we are willing to help him to sell 
major prospects. But after that, it is 
up to him. If he is willing to get out 
and call on these major customers and 
help them with their feeding problems, 
we continue to sell everything through 
the dealer. 

“But if he sits back and waits for 
the major feeders to come in and order 
feed, he won't keep these customers 
long. Then is when we take over and 
try to save the accounts. The dealer 
really has no basis for complaint if he 
fails to service a major account and 
we must take it over in order to save 

He finds that this policy has ruffled 
the feelings of some dealers, but it has 
made better dealers out of a lot of 
others. Faced with getting outside the 
store and pushing for sales or losing 
some of his major accounts, the aver- 
age retailer gets out and pushes. As a 
consequence, he not only makes a good 
dealer for Colorado Valley but he 
makes more money for himself, which 
in turn makes him still a better dealer. 

“This simply is not an order-taking 
business any more,” Mr. Curlee 
stressed. “The dealer must get out and 
talk to prospects, be able to offer prac- 
tical feeding suggestions, and be will- 
ing to go out of his way to serve his 
customers. It’s a matter of constant 
promotion. That adequately done, sales 
will take care of themselves.” 

In addition to owning Colorado Val- 
ley Milling Co., Mr. Curlee also has 
a financial interest in South Coastal 
Warehouse, Inc., and heads Coastal 
Trading Co., which buys and sells bulk 
grain. 

His basic business philosophy is that 
volume must be earned — it does not 
build itself automatically. In his mo4- 
ernization program, his pellet service, 
and his Owl brand merchandisir z, 
Texan Curlee is striving and succee:l- 
ing at meriting added tonnage. 


NEW D & M PLANT 
Completion of a new voultry vaccine pl: at 
at Opelika, Ala., has been scheduled 
svring by Dorn & Mitchell Laboratori :s, 
Inc., New York City. Ground was brok A 

for the new facility in December. 
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Norman (“Shorty”) Peterson, Havelock, 
Iowa, feeds out about 1200 cattle a year. . 
“We started feeding supplement with’ 
Stilbosol as soon as it became available 
in °54,” Peterson explained. “We just 
won’t feed without it. Why, we’ve had am 
steers to gain as much as 3.68 pounds per 6 
day for their entire time on our farm. 
Of course, we buy cattle with built-in dq 
gainability.” This was Mr. Peterson’s tip- 
of-the-hat to the Drayton Ranch at Valen- 
tine, Nebraska, which supplied him with 
the calves that went on to capture first 
place in the heavyweight Angus division. 


carlots 
rank high International 


Peterson and Brechler load awarded first prize in heavyweight Angus group 
at Chicago’s International Livestock Exposition. Heavy Herefords take 
second. Heavy Angus and light Herefords place third in their classifications. 


Harold Alfredson from Big Rock, 


. Maurice Crawford of Wellman, 


x 


Wessel is a familiar name at the International. A veteran Stilbosol 
feeder, Winston Wessel (dark jacket) has taken home many honors 
with his fine fat cattle since 1940. This year, in partnership with 
his neighbor, Roland Kroymann (far right), he added third prize 
in the heavyweight Angus class to his list of winners. 


lowa, fed and groomed his Stil- 
bosol-fed steers to second prize 
in the heavyweight Hereford 
group. Smiling, he volunteered, 
“Sure can't complain of the 
results on this load of steers!” 


ELI LILLY AND COMPANY ¢ AGRICULTURAL AND INDUSTRIAL PRODUCTS DIVISION 


Makers of Stilbosol® (diethylstilbestrol premix, Lilly) and HYGROMIX® (S. hygroscopicus fermentation products, Lilly) 
Procaine-Penicillin-G * Vitamin B12 * Micro-Pen® (special coated procaine penicillin G, Lilly) 


Illinois, placed third in the light- 
weight Hereford class. Harold 
does an outstanding job with 
Stilbosol supplements and feedlot 
mechanization to increase gains 
and cut costs of building beef. 


e INDIANAPOLIS 6, INDIANA 


at 
’ 


A Superior Dry Vitamin A Feed Supplement 


PROVEN STABILITY: Dawe’s FIXTAY retains a high degree of potency over 
extended periods under normal and elevated temperature and humidity conditions. 
Even in high mineral mixtures, containing as much as 40% trace minerals, Dawe’s 
FIXTAY maintained this remarkable stability: 


= MIXTURE No. No. 1 No. 2 No. 3 No. 4 No. 5 No. 6 
. Percent of Vitamin A 

remaining after 3 months 98.6 97.8 95.4 98.6 95.6 95.4 


COMPLETE AVAILABILITY: Biological tests prove Dawe’s FIXTAY is 
fully available to the animal for early absorption in the digestive tract. 


UNIFORM DISPERSION: Dawe’s FIXTAY is of a particle size and shape 
which readily disperses and remains uniformly distributed. 


Dawe’s FIXTAY is available in all practical potencies. Write for samples and 
quotations on the potency of your choice. 


Plants and warehouses strategically locate’ 
throughout the United States to serve 
you without delay. 


DAWE'S 
LABORATORIES, INC. 


4800 South Richmond Street 
Chicago 32, Illinois 


World's Oldest and 
Largest Specialists in Vitamin 


Products for Feeds 


FOREIGN OFFICES: 
BEI.GIUM — ITALY — MEXI 
13 Courte rue des Claires, Antwerp Via G. Negri 4, Milan 
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\ /e are glad to report the results of 
sor > British work on plane of nutri- 


tio. in growing dairy calves. 


Tit 2: The Effect of Plane of Nutrition 
Di ing Rearing on Growth, Produc- 
tio , Reproduction, and Health of 
De vy Cattle. 

Av hors: J. A. Crichton, J. N. Aitken, 
an A. W. Boyne (Rowett Research 
Ins ‘tute). 

Pu lication: Animal Production (Brit- 
ish , Vol. 1 (September, 1959) pp. 
14-62. 

Di: est: This paper reports only on 
gr vth for the first 24 months. Later 
paj ers will follow, the entire work 
cov-ring a period of 10 years. 

} our systems of rearing were stud- 
ied. using 18 pairs of one-egg (identi- 
cal) twins and six pairs of two-egg 
twias. They were: 

HH—High plane up to two months 
before first calving. 

HL — High plane for 44 weeks, 
then low plane up to two months be- 
fore first calving. 

LL — Low plane throughout, up to 
two months before first calving. 

LH — Low plane for 44 weeks, then 
high plane up to two months before 
first calving. 

From two months before calving and 
continuing through third lactation all 
were treated on a high plane. 

“At 44, 80, and 104 weeks of age 
there were highly significant differ- 
ences between the groups in all 
weights and measurements due to 
treatment. Low-plane feeding retarded 
the growth of the skeleton to only a 
limited extent as compared with live 
weight. After the changeover, animals 
on the HL system lost much of the 
advantage in body measurements they 
had gained over those fed on a con- 
tinuous low plane. 

“All groups reached sexual maturity 
at the same stage of physical develop- 
ment but at different ages. The HL 
annals were the slowest to attain ma- 
tur ty indicating that as with growth 
the changeover from a high plane to 
: plane of nutrition had an adverse 

~Low-plane animals on poor hill 
pa: ure made better growth than their 
ma 2s on good arable pasture. Evidence 
is resented, however, to show that 
pa: of this greater growth in live 
we tht was due to increased ‘fill’.” 

Cc wment: The body weights of the 
gr ips HH, HL, LL, and LH (in that 
or or, were 565, 548, 525, and 567 
poi ads at first estrus. These differen- 
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Feed 


Nutrition 


Digest 


Edited by C. W. SIEVERT 
Nationally-Known Feed Consultant 


Unusually valuable digests of cur- 
rent nutritional research in terms 
every feed man can understand and 
use. Opinions expressed are those 
of the reviewer and are not nec- 
essarily shared by The Feed Bag. 


ces are not great. But the age of the 
animals at first estrus was quite differ- 
ent — in the same order as above the 
age in days was 372, 552, 474, and 
440 days. The average weights of the 
heifers at 104 weeks (two years), us- 
ing the same order of plane of nutri- 
tion, was 985, 839, 741, and 912. 

All animals were bred at about 80 
weeks of age, but a few failed to con- 
ceive at that age. 

The paper also reports heart girth, 
middle girth, length of back, height at 
withers, and width at hocks at 44, 80, 
and 104 weeks. 

Does low-level feeding of diethyl- 
stilbestrol have any effect on the ru- 
men microflora? Here is an answer 
from Kansas. 


Title: Effects of Dietary Diethylstilbes- 
trol on Several Biochemical Factors of 
Rumen Ingesta. 


Authors: C. B. Browning, F. C. Foun- 
taine, and E. E. Bartley (Kansas Agri- 
cultural Experiment Station.) 
Publication: Journal of Dairy Science, 
Vol. 42 (November, 1959) pp. 1,857- 
66. 

Digest: Two pairs of identical twin 
cows, in their third lactation, each 
with a permanent rumen fistula, were 
used in these experiments. They were 
fed identical rations except that one 
twin of each pair received an addition 
of diethylstilbestrol at the rate of 10 
mg. of the drug per day per 1,000 
pounds of body weight. Rumen con- 
tents were sampled and determinations 
were made of pH, surface tension, to- 
tal free volatile fatty acid concentra- 
tion, percentage acetic, propionic, and 


butyric acids. 

The DES did not cause a marked 
change in any of these measurements. 
Some digestion trials in artificial ru- 
mina were conducted, being inoculated 
with rumen liquor from the cows. 
There was a trend toward decreased 
cellulose digestion when inoculated 
with rumen liquor from the cows re- 
ceiving DES in the ration. 

“Tt is concluded that the oral ad- 
ministration of DES by the addition 
of ‘Stilbosol’ to the feed in amounts 
to furnish 10 mg. per 1,000 pounds 
body weight daily did not have a 
marked effect on the microbial activity 
in the rumen of the cows studied.” 


Comment: Some authors have report- 
ed a stimulation of milk production by 
feeding DES; there is also disagree- 
ment on that matter. Most of our in- 
terest for several years has been in the 
stimulation of growth in beef cattle 
and sheep when DES is fed. The me- 
chanics of bringing this about is not 
understood, and this paper seems to in- 
dicate that the use of DES does not 
change the rumen contents. Therefore, 
we can pretty well discard that effect 
as being involved and look further for 
a reason. 
* * 

What animal seems to get along well 
without riboflavin? Read this and find 
another animal that doesn’t need it. 


Title: Riboflavin in the Nutrition of 
the Chinchilla. 

Authors: W. L. Leoschke and C. A. 
Elvehjem (University of Wisconsin). 
Publication: Journal of Nutrition, Vol. 
69 (November, 1959) pp. 214-6. 
Digest: The authors review the very 
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You can sell best 


...and customer satisfaction “comes in Burlap!” 


Have you ever added up the inducements you can offer when you sell 
sacked feed in burlap? They can help you in selling. Here they are; 


. A discount on every ton of feed, when the mill provides a return- 
bag program. 


Simplified inventory for the customer. 

Identification for medicated feeds. 

Non-separation of formula-ingredients. 

Your prices are competitive with returnable burlap bags. 


Service... you can give small customers as good delivery service 
as large customers (and on the same route). 


7. Bulk customers can be served with bag-to-bulk trucks. 

8. Quantities can be bought as needed. 

9. Feed in burlap bags is sanitary and free from contamination. 
10. Accurate weights are assured in a burlap bag. 

11. Fifty-pound as well as 100-lb. bags can be offered. 


&§ 12. Farmers have many uses for empty bags...only burlap serves 
: them so well! 


Quite a few selling-points, don’t you agree? Next time you’re selling 
a new customer, remember there’s a lot to be said for burlap bags! 


rr 
Is strong — tokes 
dragging, dropping, 
man-handling — any 
tough job on the farm. 
Gives good 
<—-ventilation 
Boe — keeps form supplies 
and products fresh. 
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S Saves money 
showers — wetness — extra value from 
or dompness can't re-sale and re-use. 


weaken it. 


Saves storage 
space — stacks to 
any height without 
slipping. 


— always in demand 
on the farm 
(popular with form 
wives, too!) 
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: Just ask your own customers—they’'ll tell you that burlap = | 
{ g 
: 
~ | 
Has 1000 uses 
4 & 


My 


limited literature on chinchilla nutri- 
tional needs. It has become possible 
(in 1954) to grow this animal on a 
purified diet. Like the rabbit and the 
guinea pig, the chinchilla has a large 
cecum, which may contribute as a place 
where the intestinal bacteria can make 
vitamins. It was shown in 1948 that 
rabbits do not need a dietary source of 
riboflavin. 

In this paper the authors report on 
the role of riboflavin in the nutrition 
of the chinchilla. Forty animals were 
used. Growth was studied and in the 
metabolism studies eight chinchillas 
were used, each in an individual cage. 
The results are as follows: 

“1) Riboflavin is not a dietary re- 
quirement for the chinchilla. A diet 
containing as little as 0.39 micrograms 
of riboflavin per gram produced nor- 
mal growth in chinchillas. No symp- 
toms of a vitamin deficiency were 
noted in animals fed the low-riboflavin 
diet for five months. 

“2) Metabolism studies with chin- 
chillas fed the low riboflavin diet in- 
dicated a daily excretion of 27.9 micro- 
grams corresponding to a daily intake 
of 6.6 micrograms of riboflavin per 
day.” 

Comment: Let’s get into a feed man’s 


terminology — 0.39 micrograms per 
gram is equivalent to 0.177 mg. per 
pound, which was the amount of ribo- 
flavin in the low-riboflavin diet used, 
and that isn’t very much riboflavin. 
The growth data submitted showed an 
increase of 139 grams for the low-ribo- 
flavin diet, and 140 grams for the 
same diet containing riboflavin at the 
level of 14.4 micrograms, or approxi- 
mately 6.53 mg. per pound. 

The animals that consumed 6.6 mi- 
crograms of riboflavin excreted 27.9 
micrograms — 3.4 mcg. in the urine 
and 24.5 mcg. in feces. This clearly 
shows that an appreciable amount of 
riboflavin was made in the body of 


the animal. 
* 


The study of unknown growth fac- 
tors takes much work and patient ex- 
perimentation. Here is a report on 
some work by Cornell workers. 


Title: Studies on Unidentified Chick 
Growth Factors Apparently Organic in 
Nature. 

Authors: R. Dam, A. B. Morrison, and 
L. C. Norris (Cornell University). 
Publication: Journal of Nutrition, Vol. 
69 (November, 1959) pp. 277-82. 
Digest: Using White Rock chicks and 


purified-type diets with and with ‘ut 
mixture of distillers solubles, fist so]. 
ubles, and dried whey product 4g a 
source of unidentified growth fac ‘ors 
plus a liver extract, experiments in oly. 
ing four weeks of growth startir z at 
day old were conducted. The results 
were summarized by the authors: 
“Further evidence has been obta ned 
of the presence, in crude material:, of 
unidentified substances, apparently or- 
ganic in nature, which stimulate 
growth of chicks fed a purified diet 
containing soybean protein and ade- 
quate quantities of all known vitamins. 
One of these, found in liver extract, 
appeared to replace zinc to a great ex- 
tent or to render it more available. An- 
other factor(s), present in a mixture 
of distillers dried solubles, dried whey, 
and fish solubles, promoted growth 
of chicks fed a purified diet adequate 
in zinc.” 
Comment: We read quite a bit about 
unknown growth factors and their 
sources. Full agreement on the factors 
and their sources has not yet been at- 
tained. This article gives us some in- 
formation that we can use. It isn’t 
spectacular, but it can be useful. 


MODERN FEED PLANTS 
By IBBERSON 


NASHUA EQUITY ASSOCIATION 


NASHUA, IOWA 


T. E. IBBERSON COMPANY 
ENGINEERS & ¢ 
Minnesota 


SNTRACTORS Since 188 
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*“‘When I want Choline Chloride, 
CSC is the company that 


immediately comes to mind. they are basic 
producers—and can supply me quickly with supplements that 
contain 25% or 3714% choline chloride on a grain carrier The 70% 
aqueous solution produced by CSC minimizes corrosion problems 
in handling. Their technical people are especially helpful in giving a 
hand in setting up the equipment for handling the liquid form. 


“CSC is my first choice for choline chloride. Their products are 
carefully standardized, potencies are guaranteed. Their supplements 
are always uniform, stable and very satisfactory to use. Make CSC 
your source. Write for samples and useful data.” 


Animal Nutrition Department 
COMMERCIAL SOLVENTS CORPORATION 
260 Madison Avenue, New York 16, N.Y. 
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Did you know that Shellbuilder 
provides ample calcium for less than ae 
0 cents. per hen, per year? 7 


Yes, that’s true! And I’ve heard 
that Shellbuilder is a rooster-booster, too! == _— 


Houston, Texes 


Pure Crushed Reef Oyster Shell 
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MAURICE JOHNSON 
The laudatory veterinary conference 
sponsored by the Midwest Feed Man- 
ufacturers association in cooperation 
with professional veterinarian grou 
brought statements of problems and 
needs from both the vets and feed 
men. The president of the feed or- 
ganization here outlines what the feed 
industry needs from the veterinarian. 


The veterinarian is looked upon ina 
local community by a feed company as 
the final court. He is the obvious third 
party in issues that sometimes develop 
between a feed company and its cus- 
tomers. He is the only person in the 
community who has the knowledge we 
can depend upon to look carefully in- 
to the situation and decide the issues. 
It is obvious that we, the feed com- 
pany, cannot properly go against the 
informed opinion of a qualified veteri- 
narian when he enters into a problem 
in his field, 

Therefore, the respect that we must 
have for you is very much the same as 
the respect that we must have for our 
county, city, state, and federal courts. 
Not only are you there to try to doa 
job for the feeder who has been in 
trouble or who is in trouble, but you 
are frequently asked for a decision as 
to what the problem is and where the 
responsibility lies. It is because of your 
tr.ining, your code of ethics, your sta- 
ture in the community that all parties 
hi ve been willing to take your judg- 
ment as final, except in such cases 
were we find lack of information or 
la_k of diagnostic procedures. 

So in the current type of county-to- 
ccunty feed business where we as an 
injustry have dealers and affiliated 
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Mr. Veterinarian: 


Feed Needs 
This From You 


By MAURICE JOHNSON 
Spencer Kellogg & Sons 


mixers, where we have feeders who 
sometimes get into trouble, and where 
we have problems existing because our 
products are so close to the purse- 
strings of the farmer, we all must re- 
spect each other in our joint efforts 
and be sure that we do not condemn 
the decision of some one of you, and 
that you do not immediately condemn 
the practices of those of us who are 
trying to do a job. 

I think we're looking to the Jocal 
veterinarian today for something more, 
and this is perhaps a rather unique de- 
parture from previous thinking in the 
feed business. I think we’re looking to 
the local veterinarian in many cases 
for a great deal of leadership in that 
community in directing the feeder as 
he thinks about getting into this mass 
feeding and as he thinks about allying 
himself with some feed manufacturer, 
either local or regional, who must be 
a part of the feeding operation that 
he is thinking about doing. In fact, 
there are a number of veterinarians, 
usually in other states where mass feed- 
ing is more prevalent than it is here, 
who have themselves started feeding 
operations. In one place in California, 
a veterinarian has pulled together a 
number of poultry producers who op- 
erate under his guidance, who market 
their products together, and who are 
stronger because of this relationship. 


MANAGEMENT e 


He is a part-owner of this operation. 


Lead the Public 

When I ask or suggest that the vet- 
erinarian should be the leader in this 
community for this purpose, I perhaps 
am thinking of a situation that devel- 
oped recently with us when we went 
into a community with a local mixer 
who had a large feedlot in mind and 
who developed it with the help of the 
local veterinarian. 

I'd like to have each of you for a 
moment put yourself in the position of 
being across the desk from me as I 
ask you the following questions. See 
how many of them you could answer 
and what kind of advice you would 
give to me if I were starting a feedlo* 
for 2,500 cattle: 

First, I would ask you this question: 
I'd like to feed light cattle, as light as 
possible. How small can these cattle 
be, how soon can I move them into 
this lot after they've been weaned? 


Does it make any difference wheth- 


er I put them in here in November or 
June? 

What preventive measures should I 
take when they are put into this lot, 
if any? 

How many square feet should I 
have per head if I have 350-pound 
steers, 100, 140, 180, 250? 

How many head per pen, 50, 100, 
200? . 

What kind of a feeder should I 
build? You may think I’m getting be- 
yond the veterinarian’s position, but 
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I'd like to ask you who else is qualified 
to answer these questions? Who else 
in your county is more qualified than 
you to say what kind of a feeder these 
cattle should eat out of?’Should it be 
a self-feeder? Should I prepare to feed 
pellets or meal? Should I feed rough- 
age? How long should I feed rough- 
age? 

Should I quit feeding roughage aft- 
er three weeks, five, eight weeks, or 
should I feed it all the way through if 
I feed pellets? 

Should we have shade? If so, should 
we put the shade by the feeder so the 
cattle will be congested beside the feed- 
er on hot days to be away from the 
sun, or should I put the shade away 
from the feeder and keep the cattle 
away from their feed when they 
shouldn't be eating? Or should I have 
no shade? Please give me an answer. 

How much water space should I 
have for these cattle? 

How often will they go to the wa- 
ter? Do I need a wind-break? How 
high? Where? 

Do I need drainage? Yes, I need 
drainage, but how much drainage 
should I have? Should I have concrete 
over the entire lot? Will it pay for it- 
self? Or should I put concrete just by 
the feeders and the waterers? If I put 
it by the feeders, how wide should it 
be? Wide enough so that all four legs 
are on the concrete, or just the front 
legs? That's quite an issue in the cattle- 
feeding country. 

Shall I have a cattle scratcher de- 
vice, and if so, should it be treated and 
if treated, how? Should I put in a 
working chute? Of course I should, 
but how should it be designed? What 
kind of a squeeze chute should I build? 
I want to have this very convenient for 
you, Mr. Veterinarian — just exactly 
what should I build so that you will 
spend as little time as possible at my 
feedlot? 

I should have a sick pen. What kind 
of a sick pen should I build? What 
size? Or should I have two so I could 
separate the sick animals? Where 
should I put it — right up by the lot, 
100 yards away on the south side or 
on the north side? Should it be cov- 
ered? What kind of a sick bay should 
I have? 

I've covered just a few of the ques- 
tions that I would ask you across the 
table, because you're the most qualified 
man in the county to talk to. I haven't 
yet come to the things that you speci- 
fically do when you act as my veterin- 
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arian. I have just asked you how to 
house and how to get ready for my 
animals. 


More Queries 

Now I get into your field a little 
bit more deeply and I ask what should 
my vaccination treatment be? How 
many questions should I ask of those 
who sell me the cattle about their pre- 
vious treatment? Should I spray them? 
If so, with what? What should I do 
about the horns? Should I put anti- 
biotics in the water when they come? 
If so, what kind? How shall I handle 
pink eye? Should I tranquilize them 
when I have some bullers in the pen? 
What should I do about rot foot? 
How shall I handle the bloaters that 
I'm going to get? How should I go 
about checking the pens? What symp- 
toms should I look for so that I don’t 
call you unnecessarily? What should 
I do about worming? 

What should be the first thing I 
would do when my cattle go off feed? 
What kind of records should I keep 
to help you? What records must you 


have when you come to my loi to 
know what to do next to this pen 
I just ran through the chute an 
gave each one of them a shot 
weeks ago? Should I have a recorc 
that? I did it without asking you, 
cause you had it on your list somep! ¢ 
but I failed to keep a record. I do 
remember now which pen it was. 
How much mortality should I :x- 
pect on 350-pound calves that I ; 
in in November and expect to feed 
four months? 0.5 per cent, one ; 
cent, two per cent? What would | 
par for an average lot? Then how 
should I handle the manure? How 
often should I check weight? What 
kind of gain should I expect and now 
would you look over my rations and 
see how they fit this project? Then, 
with rations, you get into another 
mountain of information that can go 
on and on forever. 


I ask these questions of you across 
the table because you as a recognized 
authority in this field should and do 
know about the handling of the live- 


The Barnyard Gate 


BY HARLEY KARNES 


"So far, so good. Now what kind of work do | have to do?” 
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Pigs like their mixed feed to include SOLUDRI, Schenley Distillers Dried Solubles with GFF: Grain 
Fermentation Factor. They are smarter than you think — SOLUDRI's ingredients —high proteins, B-vitamins 
and minerals — will help the pig through’ its whole life-cycle, from growing pig to lactating sow. SOLUDRI's 
: grain fermentation factors (the unknown growth factors) also break down and enrich cereal grain nutrients 
a so that pigs can use the feed more efficiently. ; 
: Get better health, faster weight gain and higher productivity in your pigs with energy-packed SOLUDRI. 
SCHENLEY DISTILLERS INC., Feed & Grain Division, 26 East Sixth St., Cincinnati 2, Ohio, Tel. MAin 1-3170 


Member of the Distitiers Feed Research Coungdi 
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toughest 


When it comes to Morton agricultural products, the 
man in the white coat wins hands down. For he’s one 
of the chemists in the Nutritional Research Department 
at Morton’s ultra-modern research laboratory. Before 
any Morton agricultural product can be put on the mar- 
ket it must pass the rigid standards of quality set up by 
the Morton chemists, and they are the toughest! 
Working in the world’s most complete salt research 
laboratory, with the most modern scientific equipment, 
Morton chemists thoroughly test and evaluate every farm 


and ranch product carrying the famous Morton name. 

Every product must meet strict quality specifications. 
It must never vary in content analysis. It must give 
maximum performance at all times. And it must be the 
best possible product made at a given fair price. 

This is why you can sell Morton Salt products with 
complete confidence. They also are profitable items with 
strong consumer acceptance that helps make them easy 
to sell. You can order them from your Morton Salt 
salesman, or write: 


= | 


PANY 


NUTRITIONAL RESEARCH DEPARTMENT 


110 No. Wacker Drive, Chicago 6, Illinois 
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st ck to prevent the diseases that cause 
m-: to lose money. You are the only 
o: eI] can go to. The county agent isn’t 
ec ucated in this special field. The cat- 
tl) man down the road who has fed 
c. ttle for 40 years has never fed cattle 
|. e this. My father can’t help me. He 
k .ows nothing about this kind of feed- 
ing. In fact, we asked these questions 
a a midwestern agricultural college 
not very long ago just to see what kind 
o response we would get and a large 
r imber of them went unanswered. We 
could not find out from this univer- 
sty what its recommendation would 
be on how many square feet we 
siould have per head in a lot. I'm not 
condemning them, because some of 
tiis is rather new. I’m rather appreci- 
ative that they suggested go out and 
talk to the experienced cattle feeders 
in Colorado and western Kansas and 
sce Which ones are the most successful. 


Be Businesslike 

Now the thing I am coming up to, 
in addition to what I have said, is that 
a businesslike approach in preparing 
your advice to people who are getting 
into feeding in a big way will be of 
significant help, not only to people 
who you are working with but also 
to yourself. If you would go home and 
write down your answers or your rec- 
ommendations to people who are en- 
tering this field in a larger way than in 
the past, you would greatly dignify 
your position with them and with 
those of us in the feed business who 
come to you for your help. Without 
any questions, you would then become 
their consultant and their veterinarian 
because they will know you had given 
this some thought. 


Some of these questions, for some 
of you who are not in cattle-feeding 
country, would go unanswered, but 
there are answers to them. They may 
be changed tomorrow but we have 
talked to successful feedlot operators, 
checked this against veterinary depart- 
ments, have gone to colleges who have 
large feedlot operations of their own, 
and have sought the advice of young 
cattle feeders who have not been tem- 
pered by some of the superstitions and 
problems of the past that have caused 
them to be gun-shy of change. The 
feed industry then looks to you not 
only as the point of last authority in 
your local community for the day to 
day problems that exist, but we are 
looking to you to help develop man- 
agement, rules, and procedures for the 
really big feeders in your area who 
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are going to deal with us, the local 
feed mixer and with others as they go 
along. 

We'd like to know that that man is 
well advised and is doing everything 
he can to prevent problems. We'd like 
very much for you to develop a re- 
porting system for those people so 
they do not come up to you every day 
with a set of problems based on things 
that they have done in the past, with 
no record of it and no way to tell what 
they've done. We'd like to have you 


International Minerals 


Promotes MacDougall 


International Minerals & Chemical Corp., 
Skokie, Ill., has promoted Colin MacDoug- 
all to assistant sales manager of the feed 
ingredients department. 

Beginning with the firm in 1954 as cen- 


COLIN MAC DOUGALL 


tral area manager in charge of sales in five 
midwestern states, he was promoted last 
year to field sales manager. 

Mr. MacDougall formerly was with Proc- 
ter & Gamble and the Nutrena Mills feed 
division of Cargill, Inc. 


Kansas State Receives 
Monaghan Memorial 


John L. Monaghan, late former director 
of the feed control division of the Kansas 
state board of agriculture, has been honored 
by the establishment of a memorial fund in 
his name. 

Kansas State University has been granted 
$500 to be used for the purchase of equip- 
ment to supplement existing facilities at the 
new agriculture building wing. The addi- 
tion will house the department of flour and 
feed milling industries, according to John A. 
Shellenberger, head of the department. 

Mr. Monaghan was active in the affairs of 
the Kansas formula feed industry and the 
Kansas formula feed conference. 


The Pillsbury Co. has installed a new 
Strong-Scott molasses regulator at its Og- 
den (Utah) plant. 


PURINA PROMOTION 
Richard A. Heidbreder has been named 
sales manager of Ralston Purina Co.’s new 
Sioux Falls (S$. D.) division. With the firm 


. since 1946, he formerly headed poultry feed 


sales in the Grain Belt sales region. 


educate these larger feeders on how 
to tell as early as possible that they're 
in trouble so that they do not press the 
panic button too late. So many feeders 
will wait too long, partly because they 
are not advised about the problems 
that might beset them. 


We'd like very much to have your 
help in working with the local feed 
mills and with us in a nutritional way, 
because we know very well that in this 
rather fast-moving field, local nutri- 
tional problems can develop with 
which we have not had any experi- 
ence in the past. We'd like to have 
your advice on this rather big prob- 
lem of what kind of cattle should these 
people buy to prevent problems and 
to make the most money. 

It seems that everyone in our busi- 
ness who is moving in this direction is 
looking for the businessman veteri- 
narian — the one who has the back- 
ground of developing his own business 
in an orderly way. Some of them have 
developed a group practice of two, 
three, or four together. They have or- 
ganized an orderly routine so at least 
one of them has the opportunity to 
study some of these problems. I would 
think that to develop a businesslike ap- 
proach to some of these problems, 
many of you would like to visit feed 
companies, visit the feedlots that you 
read about, see some of the large hog 
installations, see some of the big poul- 
try projects and not just look at them, 
but find out what kind of records they 
are keeping, how they are answering 
their problems, how they are prevent- 
ing disease. I think when you do that 
you will probably develop some prac- 
tices and some answers in your own 
community that will be of tremendous 
help to the aggresive and intelligent 
feeders in your area. 

Someone said that the responsibility 
for feeding these large numbers of cat- 
tle, hogs, and poultry is getting so 
large that most farmers are not 
equipped to do it, mentally or finan- 
cially. When they do attempt to do it, 
they must be sure, and the banker 
must be sure, the feed company work- 
ing with them must be sure, that they 
have the executive qualities necessary 
to handle the large amounts of money 
and large numbers of animals. 


Nobody is more qualified to do this 
than veterinarians, either in practice 
or as advisers, and it is for that rea- 
son that we are so much interested in 
the quality that we find in the field of 
veterinary medicine. 
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When a Hawkeye farmer started in 
the feed trade at Tipton, Iowa, back 
in 1940 he went about it in a way 
which might seem highly unorthodox 
to the average feed man today: he 
opened a completely self-service store. 


Even the modern supermarket 
wouldn't come close to the degree of 
self-service Joe Shima’s customers en- 
joyed in those days. Joe would unlock 
his establishment early in the morning, 
go out to work his farm, and return 


PRODUCTION 


Vital Necessity. 


Make Clear in Iowa 


SPECIAL STAFF FEATURE 
The Feed Bag Photos 


at night to close up and check on sales. 

Customers would come in while Joe 
was gone, take what feed they needed, 
and leave notes telling what they had 
taken. Apparently it worked out very 
well, for Mr. Shima can’t recall ever 
being cheated out of the price of even 
a sack of feed. 


The method of doing business at 


IOWAN JOE SHIMA (LEFT) WITH HIS KEY EMPLOYES 


48 


Shima Feed Service has changed since 
then. The firm now is located in a 
brand-new $37,000 mill on the edge of 
Tipton, and customers no longer walk 
in and take what they need. 

“Not because I don’t trust them,” 
Joe chuckled. “Things are too com- 
plex to run a business that way now- 
adays.” 

Although business may be complex, 
operations at the Prater-designed mill 
look efficient to the point of simplicity, 
with one man — Wes Marquett — 
handling the controls. The steel build- 
ing is 36 by 52 feet in size and con 
tains the most up-to-date equipment 
available in order to impart to custom- 
ers the same trusting feeling they en- 
joyed while doing business at Joe’s 
old self-service store. 


Mill Year Old 

The first load of feed went out from 
the new mill on Jan. 17, 1959. 

“T saw that if I wanted to stay in 
the feed business Id have to give full 
service to my customers,” Joe Shima 
said. “Too many people were buying 
sacked feed from my downtown store 
and then going elsewhere to get their 
feed ground. 

“A service operation like this is the 
only thing that'll keep the retail feec 
busines alive,” he added. 

The firm is located in the heart o 
a major Iowa swine-producing area 
and over half of its output is in th 
form of swine rations. Cattle feed ac 
counts for another 25 per cent, anc 
the remainder is divided between dair 
and poultry feed. 

Joe Shima sees a change taking plac 
in his territory. 

“Unprogressive farmers are movin: 
out and breeding is starting to tighte: 


THE FEED BAG—February, 


| 


Long-time beef and dairy operators tell | 
how “feed urea” pays off u 


L. J. Tanner and sons of Glencoe, Minne- a supplement containing PROCADIAN® c.. ais ag 

sota, produce top-quality, long-fed steers Urea. This program has been highly suc- (ee i ae 

every year on corn or pea silage, grass or cessful for 8 years, and the feeding opera- . : 

coarse alfalfa hay, ground ear corn plus __ tion is being expanded. 
a’ 

M. A. “Jim” Curtin of Vancouver, Wash- for roughage. Feed urea in their concen- | = ws o i 

ington, shown holding Double Pinnacle _ trate, used for the past 7 years, helps de- _— 

Designer, a junior champion Jersey bull, velop this extra capacity, he says. It helps 

specializes in developing long-lived, high- rumen bacteria speed digestion of rough- 

producing dairy cows with greatercapacity age, thus increasing the cow’s appetite. , 
ah 
a 
‘ 


It pays to use PROCADIAN UREA in your feeds } 


Thousands of farmers know your high- sheep. This heips the animais to get top feed Bg 
quality feeds containing PROCADIAN Urea _ value out of their entire ration. It pays to use ; 
Feed Mixture are excellent for meat and milk PROCADIAN Urea in all your ruminant 
production at a profit. This pure, easy-mixing feeds. Order PROCADIAN Urea today! 

source of protein is so concentrated that you 
have plenty of room in the bag to supply all 
the energy, minerals, vitamins and other essen- 


NITROGEN DIVISION 
tials of a balanced supplement for cattle or 10: Rector 


Sales offices in leading farm areas 
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up, become more efficient,” he said. 

He decided to adjust to the change 
himself by building the new mill. 

His downtown store is far from be- 
ing out of business, however. The self- 
service concept has vanished and the 
establishment located on Tipton’s main 
street now handles seeds and dressed 
poultry in addition to sacked feed. 
Adjacent to the store is a broiler-proc- 
essing plant owned by Mr. Shima 
which wraps, cuts, and labels the birds 
under his own brand. The brands come 
from a 2,400-capacity broiler house 
also owned by Joe Shima and located 
right behind his new mill. 

Catering to the local market with 
his dressed birds, Mr. Shima was com- 
manding a 45-cent price per pound 
while market prices in major broiler 
sections ranged around 17 cents. He 
does not foresee expanding his dress- 
ing plant beyond its local function. 

The broilers are killed at eight 


IN TIMES PAST, the well-stocked downtown 
salesroom of Shima Feed Service, Tipton, 
lowa, was adequate to serve customers’ 
requirements. But conditions have changed, 
Joe Shima explained, the modern farmer 
demanding modern milling service in his 
own locality. At left is Mr. Shima's new 
suburban mill. At right is the downtown 
retail store, whose building also includes 
Hawkeye Shima's profitable poultry 
processing department. Mr. Shima's local 
broiler market is excellent, making his 
return from his birds highly satisfactory. 


weeks. Eggs are graded at the process- 
ing plant. 

The firm maintains a test hog-feed- 
ing yard and shed behind the mill 
property. An average of 80 head of 
swine is kept for testing purposes. 

Shima Feed Service extends its sales 
to a radius of 12 miles. No regular 
sales route is followed. Bob Butter- 
brodt drives the firm’s six-ton bulk 
truck and delivers directly into the 
customers’ feeders. The firm operates 
three trucks in addition to its bulk de- 
livery unit. 

Purina concentrates are trucked in 
from Iowa Falls, a distance of 150 
miles. All of the concentrates were in 
sacks at the time The Feed Bag visited 
the mill, but plans have been made to 
provide bulk storage facilities inside 
the mill. 

Two 5,000-bushel Butler storage 
tanks stand next to the building, and 
inside are four bins — three for corn 


SMALL in size, lowan Shima's hog-raising 
demonstration area is highly effective 
because it is located only 50 yards 

from the modern new mill at Tipton, lowa. 
The average test herd numbers 80 pigs, 


more when prices are higher than at present. 


and one for oats — with total capacity 
of another 5,000 bushels. 

Equipment in the mill includes the 
following: 

Blue Streak hammer mill 

Two Blue Streak mixers 

Fairbanks-Morse 15-ton scale 

Prater drag feeder 

Burrows weigh buggy 

A 45-foot elevator leg rises above 
the building. Inside-is a 12-by-12-foot 
heated office which originally was 
built for carpenters working on the 
mill but which proved so handy it was 
retained. A wooden roof covers the 
steel structure. 

Joe Shima advertises cooperatively 
with his feed supplier in the local pa- 
per and shares a radio program on Ce- 
dar Rapids’ WEMT with other Purina 
dealers. He doesn’t use direct mail in 
his advertising campaign, since he feels 
he can “do a lot more good by talking 
to people personally than by sending 
letters.” 

He attends dealer meetings to keep 
up with advances in nutritional knowl- 
edge and to aid his sales techniques. 

Shima Feed Service of Iowa now 
has an output of 60 tons of feed per 
month. The firm has come a long way 
both in the quantity and variety of 
products it handles since it started out 
in pre-World War II days as a store 
which had no attendant. Joe Shima has 
discovered that self-service may be fine 
for supermarkets, but that complete 
service is more in order for the feed 


man who is looking for success. 


PAYMASTER PROMOTION 
Elevation of Charles Partin to manager of 
its new integration department has be:n 
announced by Paymaster Feed Mills, Abi- 
lene, Tex. He formerly was general sa‘es 
manager for the company. 
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“*practical’’ conditions 


availability out-of-date 


availability 


Buying “second best” feed phos- 
phates to cut formulation costs is 
false economy. Second best or low 
cost sources actually waste phos- 
phorus because much of the 
phosphorus isn’t available—can’t 
be used by livestock or poultry. 

This makes feeding inferior 
phosphates an expensive business, 
especially when compared with the 
readily available phosphorus pro- 
vided by International’s Dynamic 
DYNAFOS. 

Biological availability tests prove 
DYNAFOS is today’s superior di- 


“takes the waste out of 
phosphorus feeding 


¢ Ends the need to add unnecessary margins of safety 
¢ Proves that all chemically processed phosphates are not alike 
¢ Out-performs phosphates of low availability even under 


¢ Makes feeding recommendations based on phosphates of low 


¢ Provides proven high phosphate availability with low calcium content 
¢ Makes it unprofitable to over-fortify with phosphates of low 


calcium phosphate. It is chemically 
processed and purified ...low in 
calcium too. DYNAFOS delivers 
more available phosphorus in every 
pound—out-performs phosphates 
of low availability even under prac- 
tical conditions...ends the need to 
add unnecessary margins of safety. 
You cut formulation costs be- 
cause you actually need less Dy- 
namic DYNAFOS. And unique 
beaded form makes handling and 
mixing better than ever. Write ur 
wire your International represent- 
ative for details. ee 


Products for Growth* 


*Trademark 


FEED INGREDIENTS DEPARTMENT, AGRICULTURAL CHEMICALS DIVISION 


EASTERN AREA: INC., Needham (Mass.); 
GRAIN CO., INC., Buffalo; P. MARKLEY, e Philadelphia; A. G. 

Charlotte (N. EDWARD €£. SMITH COMPANY, 
Atlo CARTER BROKERAGE COMPANY, Tampa. ae AREA: BULLARD 
yt ANY, Chicago; GOOD LIFE CHEMICALS, Effingham (lll.); JOHN 
F. YOUNG COMPANY. Cincinnati; R. D. ERWIN COMPANY. Nashville; CHAS. F. 
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i. TERNATIONAL MINERALS & CHEMICAL CORPORATION 


Administrative Center: Skokie, Illinois 


WILLEN CO., INC, Birmingham (Ala.); STANDARD SALES COMPANY, Meridia 
(Miss.); The VITA PLUS CORPORATION, Madison, (Wis.). MIDWEST AREA: 
BLOMFIELD-SWANSON, Minneapolis; W. P. Nap tg SALES CO., Omaha; M. A, 
McCLELLAND COMPANY, Kansas City (Mo.); B. A. LUCIUS COMPANY, Fort Worth, 
WEST COAST: JAMES FARRELL & C OMPANY, ttle; JAMES FARRELL & COM: 
PANY, Compton, (Calif.). CANADA: N. D. HOGG LTD, Toronto. 
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THIS TRADEMARK 
GUARANTEES QUALITY 


LEADERS IN FORMULA FEEDS REGULARLY USE 


S E | . E R K E L LO G G Spencer Kellogg Meal 


OIL SEED MEALS Offices are Located ats 
Bellevue 2-8201 


Buffalo CL 5850 
SOYBEAN OIL MEAL 
Decatur 5365 
m™® LINSEED OIL MEAL Des Moines CH 4-7291 
Long Beach SP 5-3236 
™ COTTONSEED MEAL Minneapolis FE 5-4221 


(Long Beach, only) Philadelphia PE 5-8787 


SPENCER KELLOGG AND SONS, INC., BUFFALO 5, N. Y. 


Spencer Kellogg Mills are located at: Edgewater, N. J. ¢ Bellevue, Ohio * Chicago, Ill. « Decatur, Ill. 
Minneapolis, Minn. ¢ Des Moines, lowa « El Centro, Calif. « Long Beach, Calif. 
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Although the findings resulting 
from laboratory analyses are interest- 
ing and to some extent valuable, the 
ultimate worth of any feed is the re- 
sults it produces in animals or birds, 
the Wisconsin alumnus concludes. He 
discusses some interesting facets of the 
subject of chemical analysis. 


The achievements of chemical re- 
search laboratories throughout the 
world have been most remarkable. As 
a result, chemistry has become so gen- 
erally accepted in our everyday lives 
that we sometimes forget its limita- 
tions. Certainly no hint of these limita- 
tions is given by the white-coated, per- 
suasive actor holding test tubes or 
standing transfixed before a maze of 
laboratory apparatus that is now the 
hallmark of product advertising shown 
on our television screens. 

It is not surprising, therefore, that 
the [University of Illinois} department 
of animal sc‘ence is often deluged with 
boxes, bottles, and bags of feed, all 
accompanied by the request, “Pleas 
analyze.” 

Unfortunately, these requests are 
not so simple as they may seem. For 
chemistry does have its limitations, and 
chemical analysis alone will not tell a 
person all he wants to know about a 
sample of feed. 

What, then, do we learn from chem- 
ic | analysis? The purpose of this arti- 
cl is to tell something of both the 
v..ue and the limitations of laboratory 
at lysis of feeds. 


Proximate Analyses Used 
Many attempts have been made to 
di vise a simple scheme of chemical 
at ulysis for use in nutrition research. 
T .e scheme now used is based on one 
th t was developed in Germany more 
thn 100 years ago. 
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¢ NUTRITION e 


Limits to Value of 


Chemical Analysis 
Appraising Feeds 


By DR. JOSEPH KASTELIC 


University of Illinois 


It is a system of proximate analysis 
-— that is, it determines only the six 
proximate principles (main compounds 
or groups of compounds) in a feed. 
These are water, ether extract, crude 
fiber, crude protein, ash, and nitrogen- 
free extract. 

This system is the best that has been 
devised for standardizing ration formu- 
lations and classifying a feed into its 
proper category. It is therefore used in 
many animal feeding experiments at 
this and other universities. 

If we know the ingredients of a ra- 
tion and know that it has been handled 
properly, proximate analysis can be 
very valuable. It can help us decide 
whether the ration probably will be 
suitable for a particular animal and a 
particular purpose. We can do this. 
however, only because of experience 


JOSEPH KASTELIC 


gained from actual feeding trials. That 
is, we have learned to associate the 
performance of animals with certain 
properties determined by proximate 
analysis. Even with this background of 
experience, we have to actually feed 
a new ration before we can be sure 
that the tentative judgment based on 
proximate analysis is correct. ~ 


Regulatory Uses 

Because feeding trials have enabled 
us to correlate performance with the 
results of proximate analysis, this sys- 
tem is valuable in regulating the pro- 
duction and sale of commercial feeds. 

Government agencies have specified 
maximum or minimum allowances for 
the percentages of crude fiber, crude 
protein, ether extract, ash, and water 
that a feed can contain. This informa- 
tion is therefore given on the label. 

Since we can usually assume that 
feeds have been pretested and careful- 
ly formulated for a specific feeding 
purpose, the figures on the label are a 
useful index of a feed’s probable value. 
This is not to suggest however, that 
all manufactured feeds will result in 
maximum performance. Vitamin and 
mineral content, as well as other vari- 
ables, need to be considered. It must 
be remembered that the label on the 
bag is a statement of content and not 
of nutritive value. 


Nutrition Value Not Measured 

Proximate analysis was never intend- 
ed as a means for analyzing individual 
nutrients. If we try to assess a ration’s 
nutritional adequacy on the basis of 
proximate analysis we immediately run 
into difficulties. 

The figure for crude protein, for 
example, while valuable for the regu- 


(Concluded on page 56) 
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~ Hews tour — you. 


Last winter's experience, which included an aver ige 
feed cost of less than 13¢ a dozen, convincec 
this South Dakota egg producer he can: 


Weather any 
Egg Price 


year) 


Here's what happened... 


*sdemonstration program 


must go to Terramycin 
8% laying mash we use. 


| | 
___ And that's the toughesttime of year The peak month of the demonstra- .. during the low monthypro- 
___ if you know South Daketa winters. tion, the flock averaged 82%... duction was stilla good 72%. 
But we did pretty well...76% pro- You know, much of the credit for th Bi the 
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s a healthy flock—less 
e culled o 


Nobody can guarantee that your custom-» 
ers’ flocks will do as well as the Miller’s, 
but you can get extra benefits from 
Extra-Production Laying Feeds con- 
taining Terramycin. 

Extensive trials conducted by colleges 
and commercial egg producers proved 
that when Terramycin was added to high- 
quality laying feeds increases in egg pro- 
duction, as well as savings in feed, could 
be expected in most cases. These tests 
averaged 45 extra eggs per hen per year 

Terramycin helps build production... 
helps maintain a high rate of lay even 
when the weather or other stresses are 
doing their best to knock birds off stride. 
Used in the laying mash throughout the MONTH-BY-MONTH FLOCK RECORD 
entire production period, Terramycin OF JACOB MILLER, HURLEY, SOUTH DAKOTA 
creased production and savings in feed. day eggs 

It’s a key way to help boost profits, Nov. 72% 25 4.2 13.3¢ 
or protect your investment even if egg Dec. = 82% 24 3.49 11.2¢ 
prees slump, 

If you haven’t tried Extra-Production 747% 28.6 4.65 
Laying Feeds containing Terramycin Apr. 73.3% 27.6 4.5 14.4¢ 
ask your feed supplier for his brand of Six-months 
them today. average 76% 27.08 Ibs. 4.30 Ibs. 12.78¢ 


‘ 
ft m pretty confident that the feeding _ will help u: weather any price 
ly 12 and management program we fol- bree k that may occur, | 
“3 
7 
: 
if 
L 
qwe Wes Wout oF, Brooklyn 6, New York 
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— Chemical Analysis 


(Continued from page 53) 


latory and standardizing purposes al- 
ready mentioned, doesn’t help much 
in determining nutritional value. This 
figure is estimated by measuring the 
amount of ammonia nitrogen that is 
produced when a feed undergoes a 
rigorous digestion with boiling concen- 
trated sulfuric acid in the presence of 
a catalyst. Since most proteins contain 
about 16 per cent nitrogen, we multi- 
ply the ammonia nitrogen value by 
6.25 to compute the amount of “pro- 
tein.” 

However, the ammonia produced by 
digestion with sulfuric acid need not 
represent protein per se. While most 
of this ammonia comes from the amino 
acids that make up the proteins, some 
of it will come from urea if this has 
been added to a feed. 

Even if the crude protein figure re- 
presented protein content exactly, it 
wouldn’t mean much unless the amino 
acid composition of the feed proteins 
were carefully considered. The differ- 
ent proteins in cereals and in protein 
supplements such as meat scrap, soy- 
bean, and fish meals contain varying 
amounts and combinations of the dif- 
ferent amino acids. This variation is 
associated with wide variations in an 
animal’s growth and ability to retain 
nitrogen, as has been demonstrated in 
feeding trials. 

The problem in animal nutrition is 
therefore not merely a question of 
supplying a lot of protein. It is, rath- 
er, a question of studying the amino 
acid content of the various proteins. 
Through feeding trials we have 
learned that amino acid supplementa- 
tion, or the mixing of two or more pro- 
teins, may improve the nutritional val- 
ue of plant proteins for animals. 

More experiments are necessary to 
learn what ratios and proportions of 
the different proteins will permit the 
amino acids to supplement one another 
most effectively. 

The figures for crude fiber, ether 
extract, nitrogen-free extract, and ash 
require as much careful interpretation 
as those representing crude protein. 
None of them can be considered as 
representing specific quantities of in- 
dividual nutrients. 


No Complete Analyses 
By this time the reader may well be 
asking, “If proximate analysis wasn’t 
designed to account for all the nutri- 
ents in a ration, why not use a differ- 


ent method? Why can’t a complete 
chemical analysis be made? Why are 
feeding experiments always necessary 
to give us the final answers about a 
feed?” 

One reason we do not attempt a 
complete analysis of an experimental 
ration is the expense involved. A 
chemical analysis of just the individual 
minerals and vitamins in an ordinary 
animal ration would cost more than 
$800 in a commercial laboratory. If we 
were to attempt an individual analysis 
for each of the eight to 10 essential 
amino acids and the several kinds of 
fats and carbohydrates, as well as for 
vitamins and minerals, it would repre- 
sent a heroic undertaking. 


Even a complete chemical analysis 
would not give us all the information 
we need. Obviously, in nutrition re- 
search chemical analyses must always 
be coupled with studies of the biologic 
responses of the animal. Without such 
studies we cannot yet accurately pre- 
dict the digestibility of the various 
fractions of feeds, or the efficiency 
with which the nutrients are absorbed 
and utilized. Nor can we explain all 
variations in the response of animals 
to rations just on the basis of what we 
now know about the principles of nu- 
trition. 


Difficult Request 

The reasons why “Please analyze” 
is such a difficult request should now 
be obvious. In summary, the system of 
proximate analysis used in nutritional 
research can, at best, give us only a 
tentative judgment concerning the nu- 
tritional value of a feed. Even then, 
we need to know the ingredients of a 
feed, the way in which it has been 
handled, the ‘class of livestock for 
which it is intended, and the purpose 
of feeding. A complete chemical an- 
alysis is very expensive and still does 
not tell us all we need to know. 


The ultimate information can come 
only from actual feeding tests. It is a 
sobering reflection that in this day of 
great technological advances we must 
still depend upon animals to “tell us” 
whether a feed is good or bad. 


Stark Bros. Feed Service at Corydon, Ind., 
has installed a new Blue Streak hammer 
mill. 


CALDWELL HEADS CEA 
Alex C. Caldwell has succeeded Rodger 
R. Kauffman, who has retired, as adminis- 
trator of USRA’s Commodity Exchange 
authority. He previously served as deputy 
administrator. 


State Feed Laws Digest 
Published by AFMA 


The American Feed Manufacturers «sso- 
ciation recently published its new 100-page 
digest of state feed laws and a copy has 
been sent to each association member. The 
digest is a recent revision and is a handy 
reference to each state feed control law, in- 
cluding inspection fees, materials requiring 
registration, appearance of product, and 
packaging. 

W. E. Glennon, association president, 
stated, “For more than 50 years AFMA has 
given priority to activities relating to feed 
control on state and national levels. Prom- 
inent in these activities has been a sincere 
effort to encourage uniformity and consis. 
tency in the respective state feeding stult 
laws, regulations, and procedures. 

“The Uniform State Feed Bill, prepared 
and approved by the Association of Ameri- 
can Feed Control officials and AFMA in 
1957, is evidence of this effort,” Mr. Glen- 
non said. “Until such time as inconsistencies 
are legislated from the varous feeding stuff 
laws, feed manufacturers and ingredient sup- 
pliers must operate their business under the 
variable regulations existing in the respec 
tive states. For this reason, we have pre- 
pared the Digest of State Feed Laws as a 
service to all feed manufacturers.” 

Members of AFMA may obtain copies of 
the digest for $1. Non-members may have 
copies mailed at $2 each by writing Ameri- 
can Feed Manufacturers association, 53 W. 
Jackson blvd., Chicago 4. 


Improving Dual-Purpose 


Breed Being Studied 


Dairy and livestock scientists at the Uni- 
versity of Minnesota currently are working 
with a herd of “dual-purpose” dairy cows — 
a breed which can be used for either milk 
or beef production. Their objective is to 
discover whether the dual-purpose dairy cow 
can be a better milk producer. 

C. L. Cole, in charge of the university's 
dairy husbandry department, says the re- 
search will be aimed at development of a 
high milk producing line of milking short- 
horns. Presently the breed is only a moder 
ate milk producer. 

Working with Mr. Cole on the 130-head 
herd is W. J. Aunan, livestock researcher 
for the university. 


The port authority at The Dalles, Ore., is 
considering construction of a_ termiral 
grain elevator. 


McNally (lowa) Grain Co. has construc’ed 
a new feed mill. Owners of the firm «re 
H. M. and Ralph Brown. 


PAMCO APPOINTEE 
Erving Gaudineer has been recently 1p 
pointed sales representative for Ohio by 
Productive Acres Mfg. Co. Home off ces 
of the firm are Oskaloosa, Iowa. 
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Minnesota Soybean Meal has more than ninety years 
of experience in its making . . . the same 


experience that made Minnesota Linseed Meal famous! 


For dependable high-protein performance in 

your formulas use Minnesota 44% Soybean Meal. 
With it, you can confidently predict bigger 

gains, BIGGER MARKET PrRorFits! Remember, 

when you recommend Minnesota, you can rely on 
the results . . . your customers come back for more! 


Write...wire...or pane your requirements 


Minnesota LINSEED OIL CoO. 


Minneapolis 21, Minnesota SUnset 8-9011 
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Minnesota 
The same company known for Quality Linseed Meal 


There’s a 


QUALITY 
DIFFERENCE! 
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highest quality 


“A 


high protein! 


Guaranteed not less than 


26% crude protein. 
convenient ! 


Packaged in attractive, 
clean, sturdy, 50-lb. bags 
with handy tear off tops. 
Easy to handle and store. 


Also available in bulk. 


HIGH LIFE GRAIN COMPANY 


Milwaukee, Wisconsin 
Exclusively distributed by: 


The New Century 


COMPANY 


3939 South’ Union Ave. 
Chicago 9, Mlinois 
Phone: Yards 7-1003 


Happy Birthday 


March 6 will be the 69th birthday 
of Dr. Leo C. Norris, eminent poultry 
scientist, who heads our Happy Birth- 
day contingent this month. Dr. Norris 
retired in 1959 from his longtime post 
as professor of nutrition at Ithaca, 
N. Y. 

He had been on the faculty of the 
New York state college of agriculture, 
situated at Cornell University. Besides 
his numerous scientific and profes- 
sional affiliations, Dr. Norris is an ac- 
tive Rotarian. 

In his retirement he hopes to have 
more time for his many hobbies, which 
include hunting, fishing, golf, bridge, 


2 and horses. 
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Here is the March batting order: 


MARCH 1—E. C. Christel, Froedtert Grain 
& Malting Co., Minneapolis; Lee Enberg, 
McKesson & Robbins, Inc., New York 
City; Carl A. Sandell, Sea Board Supply 
Co., Philadelphia. 

MARCH 2—Onne A. DeWall, Forreston 
Grain & Feed Mill, Forreston, Ill.; Ken- 
neth Lawson, Pillsbury Co., Inc., Minne- 
apolis; A. W. Lohry, Kay-Dee Feed Co., 
Sioux City, Iowa; John Silence, Paxton 
Processing Co., Inc., Paxton, Ill.; J. J. 
Wickens, Specialty Food Products Co., 
Plymouth, Mich.; Milton B. Wittig, Mil- 
waukee. 

MARCH 3—Carl G. Orsinger, Davenport 
Elevator Co., Davenport, Iowa. 

MARCH 4—Joe Sinaiko, Iowa Milling Co., 
Cedar Rapids, Iowa. 

MARCH 6—Jay Dusek, Allied Mills, Inc., 
Fort Wayne, Ind.; Dr. L. C. Norris, Itha- 
ca, N. Y.; J. F. Tomms, C. O. Bartlett & 
Snow Co., Cleveland; Donald Winks, 
American Cyanamid Co., New York City. 

MARCH 7—H. E. Bradt, Sunset Feed & 
Grain Co., Buffalo; John R. Clements, 
Raymond Bag Corp., Middletown, Ohio; 
Richard Furman, J-M Trading Corp., Chi- 
cago; R. H. Hoagland, Sioux Soya Mills, 
Sioux City, Iowa; Harold A. Swanson, 
Nopco Chemical Co., Newark, N. J. 

MARCH 8—Ray Cook, McKesson & Rob- 
bins, Inc., New York City; Roy H. Grav- 
ink, Meyerink Milling Co., Clymer, N. Y.; 
Frank Rabb, St. Paul, Minn. 

MARCH 9—L. M. Brown, Sonoma, Calif.; 
Sam R. Honegger, Honeggers’ & Co., 
Forrest, Ill.; Vince Hunt, McKesson & 
Robbins, Inc., Kansas City. 

MARCH 10—Carl Aldean, McKesson & 
& Robbins, Inc., Minneapolis; W. J. Gos- 
ney, Chase Bag Co., Chicago. 

MARCH 12—Carl J. Nortmann, John F. 
Young Co., Cincinnati. 

MARCH 13 — W. G. Hottensen, W. M. 
Bell Co., Milwaukee; Leo J. Knapp, Cal- 
cium Carbonate Co., Quincy, Ill.; E. H. 
Sather, Blue Ribbon Feeds, New Rich- 
mond, Wis. 

MARCH 14—Donald F. Crane, E. J. Crane 
& Sons, Chippewa Falls, Wis.; Clyde H. 


DR. LEO NORRIS 


Hendrix, Washington, D. C.; Lewis B. 
Stuart, Ralston Purina Co., St. Louis. 
MARCH 15—Forest W. Lipscomb, Lips. 
comb Grain & Seed Co., Springfeld, Mo.; 
C. Robert Myers, Myers-Sherman Co,, 
Streator, Ill.; Floyd M. Wilson, Lamar, 

Colo. 

MARCH 16 — Willard D. Cunningham, 
Cereal By-Products Co., Chicago. 

MARCH 17—Joseph Bozis, International 
Minerals & Chemical Corp., Skokie, IIL; 
G. H. Christian, Chase Bag Co., Minne- 
apolis; Joseph F. Heinzen, Farmers Co- 
operative Produce Co., Marshfield, Wis.; 
Robert E. McKibbin, Winslow Govern: 
ment Standard Scale Works, Inc., Terre 
Haute, Ind.; Carl B. Melander, Pittsburgh 
Plate Glass Co., Milwaukee; John W. 
Miller, Bryant Engineering Co., Colum 
bus, Ohio. 

MARCH 18—George F. Barrett, Chicago 
Feed Ingredient Co., Chicago Heights, 
Ill. 

MARCH 19—Louis Y. Horton, Mallinck- 
rodt Chemical Works, St. Louis; E. K. 
Ludington Jr., Chase Bag Co., New York 
City; Karl H. Nagel, Herman Nagel Co., 
Chicago. 

MARCH 20—John C. Adourian, Buffalo 
Feed & Supply Co., Inc., Buffalo; Bill 
Sheets, Chase Bag Co., Chicago. 

MARCH 21—R. W. Alderson, McKesson 
& Robbins, Inc., Decatur, Ill.; Jerald 
Denbo, Albers Milling Co., Los Angeles; 
Ernest I. Sargent, VyLactos Laboratories, 
Des Moines. 

MARCH 22—George A. Spencer, Tipton, 
Ind. 

MARCH 23 —Harry Hunter, Cullowhee, 
N. C.; Gladwin A. Read, Gladwin Read 
Co., Evanston, Ill. 

MARCH 24—Howard F. Roderick, Sum 
ner Chemical Corp., Elkhart, Ind.; C. W. 
Sievert, Chicago; Alex Strelesky, Bi ssey 
Products Co., Chicago; P. L. Ullm nn, 
Chase Bag Co., Kansas City; Harwoo:! N. 
Vredenburg, Muncy Mill Machinery %., 
Muncy, Pa. 

MARCH 25—Dr. James W. Brooks, | «bst 
Brewing Co., Milwaukee; Harry R. (ald- 
well, Archer-Daniels-Midland Co., ‘in 
neapolis; R. E. Green, Standard Br: .ds, 
Inc., New York City; A. H. Nunn, ( ase 
Bag Co., New York City; John R. S: att, 
Reliance Feed Co., Minneapolis. 

MARCH 26 — Harry F. Franke, F: 
Grain Co., Milwaukee; Jerry Sotola 
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mour & Co., Chicago. 
ARCH 27--J. S. Morris, Hardeman-King 
Co., Amarillo, Tex. 

{ARCH 28—Howard Cole, McKesson & 
Robbins, Inc., Sioux City, lowa; Paul W. 
Mattson, Morton Salt Co., Chicago; H. 
Marshall Soars Jr., Sprout, Waldron & 
Co., Inc., Muncy, Pa.; R. J. Spatta, Mc- 
Kesson & Robbins, Inc., Cincinnati. 

\{:ARCH 30 — Eugene G. Berry, B. F. 
Gump Co., Chicago; John H. Gillen, 
Pittsburgh Plate Glass Co., Pittsburgh. 

MARCH 31—Earl J. Brubaker, Borden Co., 
New York City. 


New Sales Appointments 


Made by Allied Mills 


T. W. Graham recently assumed duties as 
assistant general sales manager of Allied 
Mills, Inc., Chicago; Stanley C. Odle was 
promoted to central regional sales manager, 
and Max R. Barnett now heads the Pioneer 
district as sales manager. 

Mr. Graham, a native Hoosier, attended 
Purdue University and joined Allied in 


T. W. GRAHAM 


1939. Following promotion to assistant dis- 
rict sales manager at Decatur, Ill., he be- 
‘ame district sales manager of the Chiefs 
listrict at Indianapolis and in 1957 was 
1amed central regional sales manager. He 
vill be located at the Chicago offices. 

Mr. Odle is a native of Indiana and came 
o Allied in 1955 with a broad sales back- 
tround, That year he became district sales 
nanager of the Pioneer district at Fort 
Vayne, Ind. His regional headquarters are 
it Indianapolis. 
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MAX BARNETT 


Mr. Barnett is also a native of Indiana 
and a Purdue graduate. He joined Allied’s 
advertising and sales promotion division in 


STANLEY ODLE 
1953 and was named assistant district sales 


manager of the Pioneer district in 1957. He 
will remain at the Fort Wayne office. 


Outdoor Poster Campaign 
Pfizer Health Project 


The importance of animal agriculture to 
individual and national health will be 
brought graphically to America’s motorists 
during the coming year. Chas. Pfizer & Co., 
Inc., New York City, has selected six major 
areas of the country, covering 26 states, for 


a colorful billboard campaign on animal 
health. 


NATIONAL MOLASSES COMPANY 


Executive Offices: ORELAND, PA. 
Phone: Livingston 8-5900 (Philadelphia) 


Stressed particularly in hog, dairy, broiler, 
beef, and egg-producing areas will be the 
use of Terramycin in animal health. Beef- 
producing areas of the nation were posted 
this winter and other areas will soon see the 
periodically-rotating posters. 


Otto Bleifuss is the new manager of the 
Knowles Produce Co. feed mill at Mayville, 


Wis. The plant formerly was owned by 
Emmett Glenn. 


| 


PROTECT 

FEEDS 


highest quality 
 blackstrap molasses. 


Protect your peace of mind 
by guaranteeing yourself 
dependable molasses 
deliveries. 

Phone, write or wire 

today! 
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NUTRITION 


Low vs. High- Moisture 
Corn Value for Pigs 


Modern hog production involves 
many new innovations in the feeding 
and management of swine. Hogs are 
rapidly moving to concrete because 
the advances in nutrition have made 
pasture less essential for balancing the 
deficiencies of corn, Removing hogs 
from pasture has placed more nutri- 
tional pressure on providing all the nu- 
trients required for maximum growth 
and reproduction in the daily ration 
of swine. 

{Dr. Beeson presented this summary 
at the University of Wisconsin Farm 
& Home week Jan. 25.} 


New methods of harvesting and 
storing high-moisture shelled corn in 
air-tight silos have created interest in 
the feeding value of this type of corn 
as compared to low-moisture corn dried 
or stored as ear corn. 

In view of the new trends in hog 
feeding, I [ will} summarize the pres- 
ent status of a few items which seem 
most important to today’s swine pro- 
ducer. 


Low vs. High-Moisture Shelled Corn 

Three experiments were conducted 
at Purdue to compare the relative feed- 
ing value of low (11.5 to 18.5 per cent 
moisture) and high-moisture (26 to 32 
per cent moisture) shelled corn for 
growing-finishing swine. The low- 
moisture corn was either dried and 
stored as shelled corn or stored in a 
crib as ear corn, and the high-moisture 
shelled corn was stored in a glass-lined 
silo at a moisture content ranging from 
26 to 32 per cent. The results from the 
three experiments can be summarized 
as follows: 

1) There is no difference in the 
daily gain of hogs fed either low or 
high-moisture shelled corn. 

2) Eight per cent more high-mois- 
ture corn (same moisture basis) was 
required per 100 pounds of gain when 
compared to low-moisture corn. 

3) Less free-choice protein supple- 
ment was consumed when high-mois- 
ture corn is compared to low-moisture 
corn containing 11.5 per cent moisture. 
However, there was no difference in 
protein consumption when the high- 
moisture corn is compared to low-mois- 
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ture corn containing 14 per cent mois- 
ture. 

4) High-moisture corn must be fed 
daily because it molds very rapidly 
when it is exposed to air. 


5) Pigs fed the low-moisture shelled 
corn made the most economical gains 
because it required less corn per unit 
of gain. 

6) Ensiling of high-moisture shelled 
corn for swine should be considered 
on its merit as an efficient method of 
handling and storing corn since there 
is no improvement in the nutritional 
value of the corn. 


Concrete vs. Pasture 

A summary of 12 different experi- 
ments has shown that there is no long- 
er any advantage in growing and fin- 
ishing hogs on pasture. Nutritional 
know-how in balancing swine rations 
has eliminated the nutritional advan- 
tage previously received from pasture. 

Pigs on concrete gained 2.6 per cent 
faster than the pigs on pasture. Pasture 
saved only 10 pounds of feed per 100 
pounds of gain, resulting in a pasture 
value of $16 per acre. The low feed 
replacement value of pasture plus 
many other convenience factors has 
caused the swine feeder to move to 
concrete. 


Free Choice vs. 
Complete Mixed Rations 

Under most conditions, the free- 
choice method of growing and finish- 
ing hogs on shelled corn, supplement, 
and minerals is more economical than 
complete mixed rations. Hogs fed the 
complete mixed rations on concrete 
gained four per cent faster, but the 
free-choice fed pigs required three per 
cent less feed. If you consider the sav- 
ing in feed and the cost of grinding 
and mixing, the free-choice method 
resulted in a 60-cent less cost per 100 

pounds of pork produced. 


Pellet vs. Meal 
Pelleting complete mixed rations 
containing corn and supplement has 


not shown any consistent advantage in 
gain or feed efficiency. The slight im- 
provement in feed efficiency that 
might occur in pelleting feeds does not 
cover the extra cost of pelleting a com- 
plete ration. 

On barley rations, pelleting has in- 
creased gains an average of 14 per cent 
and resulted in a 15 per cent saving 
of feed. The growing-finishing swine 
high-fiber rations are improved by pel- 
leting but not low-fiber rations made 
up essentially with corn and other 
high-energy feeds. 


Silage for Brood Sows 

Brood sows are adapted to handling 
bulky, roughage-type rations during 
the gestation period. Five experiments 
at Purdue have shown that corn silage 
is an excellent feed for brood sows dur- 
ing gestation if it is properly balanced 
with a protein supplement. 

Feeding 10 to 12 pounds of corn 
silage daily to sows or gilts supple- 
mented with 1.5 pounds of protein 
concentrate has resulted in a 25 per 
cent reduction in feed costs and an in- 
crease in the number of pigs at birth 
and weaning time. As we move from 
pasture to concrete, sows’ rations will 
need to be bulked up either with silage 
or high-quality alfalfa meal to supply 
the unknown nutrients formerly fur- 
nished by green pasture. 


Alfalfa Meal for Brood Sows 

It is a well-established fact that 
green pasture and dehydrated alfalfa 
meal furnish unidentified factors 
which will increase the birthweight, 
livability, and health of newborn pigs. 
When sows and gilts are fed in con- 
finement on concrete, the mixed ration 
should contain from 10 to 15 per cent 
of high-quality alfalfa meal or feed 
from 0.5 to 1.0 pound of dehydrate: 
alfalfa pellets per sow daily along wit. 
grain and protein supplement. 

Results at Purdue have shown th:t 
sows fed on concrete during gestatio 1 
on a corn-soybean meal ration ba - 
anced with minerals and vitamins wit! - 
out alfalfa meal weaned only 40 pt 
cent of their pigs, while sows fed tl 2 
same ration with 15 per cent deh - 
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dr ted alfalfa meal weaned 84 per cent 
of ‘heir pigs. 

No single feed ingredient contrib- 
ut.s more to balancing swine rations 
dv ing pregnancy in confinement than 
dc iydrated alfalfa meal. Alfalfa meal 
is an excellent substitute for green 
pe ture. 


Other Factors 

ther nutritional factors which need 
sp cial attention under confinement 
fe- ding are: 

') Prevention of anemia with iron 
in ections or some other suitable 
m-thod. 

)) Provide a palatable creep ration. 

}) Fortify diets with trace minerals, 
es ecially zinc. 

4) Pig diets from birth to market 
should be properly fortified with anti- 
biotics and/or arsenicals. Usually mix- 
tures of bactericidal agents are more 
efiective than any one singly. 

5) Remember, a pig properly fed 
during embryonic life and other phases 
of its life cycle seldom dies. 


HODGSON JOINS RAYMOND 

R. H. Hodgson recently joined the sales 
division of Raymond Bag Corp., Middle- 
town, Ohio. He will represent the firm in 
Georgia and surrounding areas, with head- 
quarters in Atlanta. Formerly Mr. Hodgson 
was associated with Union Bag - Camp Pa- 
per Corp. 


The complete line of Honeggers’ & Co., Inc., 
is now being handled by Seno’s Feed Serv- 
ice, Burlington, Wis. 


Add Minerials to Diet 
While Sows Farrow 


Dr. R. D. Hatch, University of Illinois 
veterinarian, has cautioned that as winter 
farrowing begins, a possibly serious mineral 
deficiency in young sows becomes common. 
Dr. Hatch states that the sow’s additional 
mineral needs at farrowing are small but 
vitally necessary. 


A general mineral supplement will pro- 
vide the small but needed amount in addi- 
tion to that normally supplied. A general 
mineral supplement will help to maintain a 
sow's mineral balance in farm areas where 
soils and feed crops are low in certain min- 
eral content. 


Added mineral is necessary because early 


farrowing saps a growing sow's system. Not 
only must the sow’s nutrition provide for 
rapid growth, but must also provide for 
bone development in the fetal pig and for 
milk production. Also, a sow is now ex- 
pected to farrow double the number of 
pigs ordinarily farrowed 20 years ago. 


Now handling Big H feeds is King-Wallace 
Elevator, Urbana, Ohio. 


ON-FARM PROCESSING 
Bill Moad of Nyssa, Ore., recently drove 
a mobile feed processor from Lancaster, Pa., 
to the Pacific coast. The Daffin Feedmobilc 
is reported to be the first of its type to be 
used in his area. 
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"That young Ph.D. finally bred one that 
is all wool and a yard wide.” 


BY MARVIN TOWNSEND 
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Products from 


Vy Lactos 


Dried Fish Solubles 


and sell 
with Pride 


The Original 
Dried Molasses 


The Thrifty Dried 
Molasses Product 


that you buy 
with Confidence 


50 UBS. NET 
THE ORIGINAL 


WEVER STICKY—EASY TO HANGLE 
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PRODUCTION e 


Prospects 
Are Brothers’ Target 


A brother team of feed merchants in 
northern Illinois is realizing a substan- 
tial part of its business growth poten- 
tial since it completed a brand-new 
feed mill last summer. The partners are 
aware that they have plenty of virgin 
business prospects without wooing cus- 
tomers away from other feed concerns. 


Connected with the feed industry 
since 1948, Joe and Ward Cady of 
Deer Grove, Ill., say they now are get- 
ting more satisfaction and profit out of 
their business than ever before. The 
brothers are owners and operators of 
Cady Implement & Grain Co. and 
partners in a new mill which opened 
last summer. 

The mill is located in the center of 
a northern Illinois area noted for the 
number of quality hogs raised. About 
75 per cent of the brothers’ sales are 
in the form of swine rations. 


Approximately 90 per cent of total 
sales are in bulk, and Ward Cady not- 
ed, “Fifty per cent of our bulk business 
comes from customers we never ex- 
pected to sell.” 


SPECIAL STAFF FEATURE 
The Feed Bag Photos 


gram. Joe and Ward are pleased at the 
pattern their sales are taking, and (eel 


BROTHER TEAM: JOE & WARD CADY OF ILLINOIS 


A total of 285 families registered for 
the mill’s grand opening and were 
served chicken barbecue. The event 
was so successful the Cady brothers are 
considering making the barbecue an 
annual affair. 

“Our main job lies in educating the 
farmer, not in taking away another 
feed man’s business,” Joe said. 
“There’s plenty of potential around 
that hasn't been touched, and no close 
competition.” 

Cady Implement & Grain processes 
some 400 tons of feed per month, with 
concentrate sales amounting to an av- 
erage of 60 tons. The brothers have 
no outside sales force, but each tries to 
spend one or two days a week on the 
road to get out and sell the farmer on 
the merits of the Cady feeding pro- 


WAREHOUSING space at the Cadys' 
Deer Grove (Ill.) operation is shown 

at left in top view. The new mill structure 
is pictured at top from the driveway side 
and in lower photo from the railroad side. 
Aim of the owners of the new mill is 

to develop virgin business, not to attempt 


to woo customers from ether feed merchants. 


their investment of $70,000 in the new 
mill already is paying off. 

New equipment in the 38 by 150- 
foot mill includes the following: 

Two Blue Streak mixers 

Blue Streak hammer mill 

Two Prater drag feeders 

Roskamp huller 

Roskamp roller mill 


A six-ton Bulkanizer truck is becom: 
ing barely adequate to handle the bulk 
business, the brothers said, and if 
hopes materialize they expect to be in 
the market for another bulk truck 
some time in the future. 

Bulk concentrates are stored in six 
bins, which have a total capacity of 
50 tons. Six more bins hold 60 tons of 
complete feeds and a steel molasses 
tank can hold 50,000 pounds of the 
liquid. Master Mix sacked feed oc 
counts for the non-bulk sales. 


Store CCC Grain 

Approximately 400,000 bushels 
the firm’s storage space is used to ke »p 
government grain, with another 10,( 10 
for grain bank storage. 

The brothers have as employes / t- 
thur (Bus) Stickel, truck driver; P ul 
Moser, yard foreman; Leo Daws a, 
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ONE-MAN SYSTEM! 


DAFFIN 
PACKAGED 
FEED 

UNIT 


Now ONLY 2 COMPACT UNITS for converting 
grains and roughages into FEED and PELLETS! 


The two low-cost “packages” illustrated above combine ALL 
THE NECESSARY COMPONENTS to process farm grains and rough- 
ages into finished feed and firm pellets. 

The Daffin Packaged Feed Unit handles all grinding, mixing, 
molasses-blending operations. Units available in capacities to 
meet specific production requirements. 

Everything needed for pelleting is integrated into the Daffin 
Custom Pelleting Unit: Mash Surge Bin, Pelleting Machine, Ele- 
vator, Scalper and Cooler-Dryer. 

ENTIRE SYSTEM IS ECONOMY-DESIGNED FOR ONE MAN OPERA- 
TION ON A SINGLE FLOOR LEVEL! Linking of these packaged units 
is part of the Daffin Concept of Modular Design to save space, 
and reduce operating and maintenance costs. You’re in operation 
within 5 days following delivery. Installation by Daffin Field 
Engineer at no extra charge. 


DAFFIN 
CUSTOM 
PELLETING 


O 


DAFFIN CUSTOM 
PELLETING UNIT 


The industry's newest com- 
plete pelleting unit, engi- 
neered to fit into 50 sq. ft. 
of space on one floor with 
headroom of 13’6”. Spe- 
cial non-rotating dies pro- 
duce harder, firmer pellets. 
Unique system of screen- 
ing before cooling makes 
dust collector unnecessary. 
Produces™pellets with or 
without steam. 


Make more profit the Daffin Way. Write today for details. 


MANUFACTURING COMPANY 


Builders of the World-Famous Daffin Feedmobiles, Packaged Feed Plants, Pneumatic Conveying Systems, Pelleting Machines, Batch Mixers 


SERVICE PARTS DEPOTS: Alabama-Birmingh * Arkansas-North Little Rock * 
Cedar Rapids * Kansas-North Kansas ° “Shelbyville * Michigan-Detroit-Grand Rapids * Minnesota-Rochester * Nebraska-Omaha New York-Syracuse- 


Tonawanda North Carolina-Laurinburg Ohio-Cincinnati-Cleveland-Dayton-Toledo-Youngstown 


Pennsylvania-Lancaster-Wexford 


Georgia-Perry Illinois-Springfield * Indiana-Evansville-Indianapolis * fowa- 


South Carolina-Laurinburg 


S. Dakota-Sioux Falls * Tennessee-Knoxville-Memphis * Texas-Dallas-Houston-San Antonio * Virginia-Lynchburg * Wisconsin-Oconomowoc * Canada-Edmonton, Alba.-Toronto, Ont. 
DAFFIN MANUFACTURING COMPANY, 3171 NORTH PRINCE STREET, LANCASTER, PENNSYLVANIA 
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carpenter; Wayne Cooper, delivery- 
man; and Gerald Franks, mill operator. 
The firm makes its own feeders and 
Leo Dawson is kept busy at the variety 
of wooden products in Cady’s line. 

The partners handle a complete line 
of hog and cattle equipment, and since 
the opening of the new mill have ex- 
perienced an increase in sales of those 
products, along with a big boost in 
purchases of minerals, antibiotics, and 
sidelines. 


Do Own Commercials 

Cady Implement & Grain uses the 
local paper weekly to advertise its serv- 
ices and sponsors a farm news program 
on a local radio station. The brothers 
have taped interviews which they have 
conducted with farmers in the area, 
and these have been broadcast over the 
radio. 

The firm has four customers with 
1,000 or more head of hogs, with the 
biggest steer feeder in the area keeping 
a herd of 320 animals. The partners 
are looking for an increase in cattle 
feed sales along with more swine ra- 
tion volume. 

In most cases, the firm delivers right 
into feeders, with a charge of $2 per 
ton being made for delivery within 10 
miles. 

Along with the boost in sales which 
the new mill has brought has come an 
increase in the accounts-receivable side 
of the ledger, which the brothers admit 
the problem is not a small one. Like 
others in the feed industry, they feel a 
more rigid policy is needed in the 
matter. 

Ward Cady expressed the opinion 
that “It would be far more convenient 
for the feed business if the hundred- 
weight basis were adopted,” adding 
that “it certainly would help simplify 
things.” 

Although growth brings with it ad- 
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INSIDE the modern new mill at 

Deer Grove, Ill., the Cadys have laid out 
their machinery for maximum efficiency. 
At left the firm's portable molasses 

unit is being used. Center photo shows 
the mixing department setup. At right, 
Gerald Franks draws off bulk feed 
ingredients into a weigh buggy. 


ditional problems, the brothers are 
satisfied with the rewards which are 
resulting. For diversion, congenial Joe 
Cady spends time with his family. He 
has five children, ranging in age from 
three to 15. The holder of a commer- 
cial pilot’s license, he also finds flying 
a relaxing pastime, and belongs to the 
flying club at nearby Rock Falls. 
Ward, equally at ease with visitors, 
is single. He finds boating and water 
skiing on Wisconsin lakes to his liking 
when he wants to get way from the 
pressures of a growing business. 


The partners are finding satisfaction 
as well as profit in helping to fill a 
need in the northern Illinois area. 
Moreover, they feel they are being 
instrumental in creating the need itself, 
by educating the farmer to the benefits 
which can result by taking advantage 
of the services which Cady Implement 
& Grain can offer. This double-bar- 
reled combination of creating a desire 
and then satisfying it is paying divi- 
dends for the enterprising brothers. 


Wiley, Trout Elected to 


Whitmoyer Directorate 


Election of Dr. James R. Wiley and 
Glenn A. Trout to its board of directors has 
been announced by Whitmoyer Laborator- 
ies, Inc., Myerstown, Pa. Dr. Wiley has 
been associated with the firm since 1941 and 
has directed developmental activities of the 
company since 1955. 

Mr. Trout is plant superintendent for 
Whitmoyer and a 20-year veteran with the 
concern. He also has had experience in 
field sales work for the firm. 


Walter Wilson in Sales 
Of Merck Health Aids 


Walter L. Wilson is covering northern 
Ohio and eastern Michigan for its animal 
health products, Merck & Co., Inc., Rah- 
way, N. J., has announced. Mr. Wilson, 
who is a Rutgers University graduate, will 
headquarter at Toledo. 

He has a substantial background of serv- 
ice with Merck in marketing and technical 
sales and service work. Mr. Wilson’s most 
recent assignment involved sales and service 
coordination for agricultural products. 


King Purchasing Chief in 
Spencer Kellogg Divisions 


Joseph King has been named to super: 
vise purchasing in the corn milling and 
Professional feeds divisions of Spencer Kell: 
ogg & Sons, Inc., Buffalo, the company has 
announced. For several years, he had been 
assistant manager of the corn milling divi- 
sion. 

A University of Missouri graduate, the 
new purchasing manager will be responsible 
for acquisition of grain, feed ingredients, 
and packaging materials. He will continue 
to headquarter at Kansas City. 


Purchase 162-Acre Farm 
For McMillen Research 


Acquisition of a new 162-acre farm for 
feed research work has been announced by 
McMillen Feed Mills, Fort Wayne, Ind. Lo- 
cated a mile north of Decatur, Ind., the farm 
initially will include two broiler houses and 
four swine buildings. 

Dr. W. W. Cravens, feed research chief, 
explained that the new Master Mix farm 
would enable his firm to conduct both 
pilot-scale and practical feeding studies. “u- 
ture plans include work with layers, beef 
cattle, and turkeys. 


Involuntary mill hands at the Oregon si ‘te 
penitentiary, Salem, now are operatinc @ 
new Blue Streak mixer. 


PAY WAY HONOR 

Gene Phillips of Cherryvale, Kan., as . 

been named distinguished salesman of 1° 59 

by Pay Way Feed Mills, Inc., Kansas C ‘y. 
He has been with the firm since 1950. 
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kiens Profit From Grit 
Even on All-Mash Diet 


Work done by Dr. S. L. Balloun at Iowa 
S ite University indicates that poultrymen 
¢ 1 gain extra profit from feeding grit even 
cen their layers are on all-mash diets. His FP 
r--earch, reported recently, showed that | 


The Keynote of Modern 
Industry... 


YOU CAN Lf 
nore eggs on 15 per cent less feed, Dr. 


5 ‘loun pointed out. He reported a 90-cent your MILL with PUSH- BUTTON 


» t from birds fed grain and grit free-choice J ie 
a ainst 40 cents for birds which did not get FLECTRIC DISTRIBUTIC 
g it. 
For floor birds, a small grit feeder will : 
sve the needs of 100 hens, the lowa sci- 
tist stated. He recommends half a pound for DRY BULK MATERIALS 


to one pound of grit per hen per year. For 


t.-t hens laid five per cent more eggs on 
e ‘ht per cent less feed than hens which did 
pt get grit. 

Hens fed whole grain produce 10 per cent 


caze birds, the recommendation is sprinkling 
five pounds of grit per 100 hens over their oobo0ono _)) 
feed every other week. 9@eeee?e @ @ 
Field Sales Changes in 0 
S. Howes Organization 
Realignment of several members of its 
field sales staff has been announced by ‘te ® @ 


S. Howes Co., Inc., Silver Creek, N. Y. 
Included is the promotion to north central 
district manager of James R. Everett. 

James H. Voneman succeeds Mr. Everett 
in the central states sales area, with Kenneth 
J. Pettapiece taking over in New England. 
Named to the firm’s new southeastern terri- 
tory is John M. Parker. 


Vogt Named Newsman 
For Poultry-Egg Board 


An experienced publicity writer, Donald 
L. Vogt, has been named news & informa- 
tion officer for the Poultry & Egg National 
board. Mr. Vogt’s appointment was dis- 
closed by Lloyd H. Geil, PENB general 
manager. 

The new staff member previously served 
with a soft-drink bottler and with a prom- 
inent Chicago advertising agency. He has 
a broad background in the field of food 
advertising and publicity. 


SPECIFICATIONS §”, 7”, 8”, 10”, 12” 


CAN BE FITTED WITH 5 TO 20 OPENINGS ’ 
ADAPTABLE TO MOUNTING ON | 

ELEVATOR LEGS, COLLECTORS, 
euevators || MIXERS. SIFTERS, 
SCREW or BELT CONVEYORS 
= You can know that your distri- 
LEG butor is set on the right bin at 
all times. The H & S Electric 
Distributor signals accurately your 


position at all times .. . FOOL- 
PROOF 


Corn Borer Population a 
Little Lower in 1959 


The nation’s population of European corn 
borers dropped a little last fall from the 
ame season a year earlier, the Department 
f Agriculture has revorted. Samovling in 
-ections of 20 states showed a per-stalk av- 
‘rage of 1.02 borers compared to 1.06 bor- 
rs in the fall of 1958. 

Corn borers turned up in Texas for the 
irst time in 1959, but only in a single coun- 
y. In addition, the insects were reported 
1 13 new counties in states ranging from 

-Jolorado to Georgia. 

Borer po»ulation declines were most no- 
ceable in Iowa, Kansas, Nebraska, North 
Jakota, and Missouri. In Kansas, for exam- 
le, the reduction was almost two-thirds. 


~ INDUSTRIAL MAN MANUFACT URING COMPANY 


3521 HEMPHILL ST. FORT WORTH, TEXAS P. 0. BOX 11217 


forth Central Seed Co. at Mitchell, S. D., 
s a new Honeggers’ retailer. 
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ADULT DELINQUENCY 


A college student who was studying ju- 
venile delinquency one night phoned 12 
homes at 10 p.m. to ask parents if they 
knew the whereabouts of their children. 


Kracked 
Korn 


~QUALITY CONTROLLED BY TED THERY 


Seven of the calls were answered by children 
who had no idea where their parents were. 


% 


Only one man in 999 is a leader of men. 
The others are followers of women. 


“.--third addition of Fitzpatrick Bulk Storage Tanks 
---very well pleased with performance of equipment.” 


Fred M. Conklin, Operations Man- 
ager, Alabama Flour Mills, Decatur, 
Alabama, says, “Alabama Flour Mills 
recently enlarged the bulk RED HAT 
Feeds storage by erecting eight 13- 
ton Fitzpatrick tanks. This is the third 
addition of Fitzpatrick tanks. We are 
very well pleased with the perform- 
ance of this equipment. All tanks were 
built by the Fitzpatrick erection crew, 
and the quality of workmanship was 
satisfactory in every respect. Based 
upon our experience we would cer- 
tainly consider Fitzpatrick Tanks for 
any expansion of bulk feed storage.” 


For bulk storage at the mill, or bulk 
depots, leading feed manufacturer’s re- 


‘peatedly turn to Fitzpatrick. Sound 


engineering for maximum efficiency, 
highest quality materials and stand- 
ards of construction, plus complete 
erection on the job site by trained 
building crews, insure your invest- 
ment. Fully automated feed manu- 
facturing plant, bulk storage facilities, 
or mill components . .. . whatever 
you are considering . .. it will pay 
you to talk with Fitzpatrick. Write 
today for brochure! 
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U. E. FITZPATRICK & COMPANY, BURKET, INDIANA 


Doc Anklam: Women want to be sept 
off their feet by men they can dominar>, 

GRATITUDE 

“May I have off this afternoon to go 
shopping with my wife?” 

“Certainly not.” 

“Thank you.” 

* & 

If you drink a glass of water every day 
for 1,200 months, you will be 100 years 
old. 

NEW LOOK 

Fran: “Isn't that a beautiful bathing suit?” 

Pat: “Where?” : 

Fran: “Behind the price tag!” 


Taxpayer: One who works for the govern- 
ment but who does not have to pass a 
civil service exam. 

WATCH IT 

Coach: “What a stupid play! What were 
you thinking about?” 

Quarterback: ““My studies! But it won't 
happen again.” 

The wronged wife sat in the courtroom 
cool — and collected. 

HANDICAP 

The student was in the chemistry labora- 
tory and the professor was explaining cer- 
tain chemical reactions to him. 

This liquid turns green,” explained the 
professor, “if your unknown is acid. If your 
unknown is basic, the liquid turns blue.” 

The student appeared puzzled. 

“Don’t you understand?” asked the pro- 
fessor. 

“T understand all right, but I'm color- 
blind. Do you have anything in here with 
a bell on it?” 

Teen-Ager: “I almost swoon when he 
takes me in his arms and tells me how won- 
derful he is.” 

* * & 

To have national prosperity we must 
spend; but to have individual prosperity we 
must save — which clears up everything. 

FORGIVENESS 

She: “I'm sorry I was so mean to you 
last week. Please forgive me.” 

He: “That’s okay. I saved $43 while we 
weren't on speaking terms.” 

“Sat 

Some girls with negative personalities may 

be developed in a dark room. 


% * * 


WAY BACK 
“T suppose your home town is one of 
those quaint places where everyone goers 
down to meet the train.” 
“What train?” 
Togetherness: Narrow mind and a wi-e 
mouth, 
LOST LOVE 
“Cheer up. There’s other fish in the sea ” 
“Yes, but the last one took all my bait ° 
Hug: A roundabout way of expressi g 
affection. 


Conscience: The thinking man’s filter. 
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Hammer Mill, Mixer in 
Prater Prize Listing 


Seven valuable pieces of feed mill equip- 
nt are being offered by Prater Pulverizer 
Chicago, to winners in its new 35th 
versary contest. Topping the prize list 
75-horsepower Blue Streak hammer 
with a two-ton mixer as second prize. 
ther awards will include a truck hoist, 
vot screw lift, weigh buggy, and perma- 
net. The contest stipulates a state- 
»f 25 words or less on the importance 
f good grinding and mixing equipment 
Entrants must be persons who have oper- 
ted or supervised operation of grinding 
and/or mixing equipment. Only U. S. resi- 
are eligible, with entries limited to 
per person. 
complete details and a contest entry 
k, circle Reader Service No. 3. 


Merck Index Offered at 


Pre-Publication Price 
One of the most valuable references avail- 
e concerning chemicals, the Merck Index, 
rently on the presses in a new seventh 
ition. Published by Merck & Co., Inc., 
Rahway, N. J., the reference book will con- 
n some 400 pages more than the previous 
ixth edition. 
Merck's new book will contain more than 
pages and is offered at a special pre- 
lication price of $11, a saving of $1. 
e 10,000 individual substances are de- 
-d. The book is hard-bound. 
yr complete facts on the Merck Index, 
le Reader Service No. 4 


Improvement to Cooler 


Is Devised by S-W 


{farketing of a hinged mechanism which 
quick and complete opening of 
panels on its vertical pellet cooler has 
announced by Sprout, Waldron & 
Muncy, Pa. The modification is con- 
ed especially important in avoiding 
h-to-batch contamination by careful 
ining. 
e manufacturer explained that the new 
ication permitting rapid interior clean- 
an be used with either fixed or inde- 
lently-hinged louver designs. For litera- 
on the mechanism, circle Reader Serv- 
No. 6. 


Wyatt Producing a New 
Line of Auger Conveyors 


Marketing of a full line of conveyors and 
ibuting augers for the feed and grain 
istries has been announced by Wyatt 
‘‘g. Co. of Salina, Kan. Included are stan- 
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dard four-inch, six-inch, eight-inch, and 
10-inch units and bolt-on accessories. 

Sectional tube construction permits easy 
extension with five-foot units, the manufac- 
turer reported. Full details are presented in 
a new booklet. To obtain a copy of Wyatt's 
new eight-page publication, circle Reader 
Service No. 7. 


Bacitracin Product Used 


In Silage Preservation 


Development of Silotracin, a new anti- 
biotic-containing product designed to pre- 
vent silage from spoiling, has been an- 
nounced by Commercial Solvents Corp., 
New York City. Zinc bacitracin is the ac- 
tive drug in the new preserving product. 

According to I. Roy Cohen, manager of 
the firm's animal nutrition department, Silo- 
tracin has been field-tested for more than 
three: years. The product blocks damage 
which usually occurs within 72 hours after 
silage is stored. 

Campus work with the new CSC product 
has been carried on at Louisiana State Uni- 
versity, the University of Florida, and Mis- 
sissippi State University. 

For complete technical and price informa- 


tion on Silotracin, circle Reader Service 
No. 1 


Cheese-Like Odor Said 
To Attract Rodents 


Development of a new dry bait cup fea- 
turing a synthetic cheese aroma has been 
announced by Hub States Chemical & 
Equipment, Indianapolis. The firm is seek- 
ing retail distribution for its “better mouse- 
trap.” 

Advantages claimed for the Hub State 
unit include low cost and elimination of 


The Reader Service Pages 


liquids. The imitation cheese scent is sealed 
in wax. For trade prices and literature, cir- 
cle Reader Service No. 5. 


Role of Paco Solubles in 
Feeds Told Effectively 


New literature explaining the value of 
its Paco brand molasses distillers dried sol- 
ubles in animal and poultry rations has been 
published by Publicker Industries, Inc., 
Philadelphia. The folders are described as 
highly factual and concise. 

Besides the new publications for feed 
manufacturers and mixers, Publicker also 
has developed two new brochures for dis- 
tribution to feeders. 

For copies of all the new folders on Paco 
solubles and information on price and de- 
livery, circle Reader Service No. 13. 


New Form of Gallimycin 


Cleared by Food & Drug 


Clearance has been granted by the Food 
& Drug administration for its new ready-to- 
use form of Gallimycin Injectable, accord- 
ing to Abbott Laboratories, North Chicago, 
Ill. The product is cleared for treating res 
piratory ailments in turkeys, broiler chick- 
ens, and breeder hens. 

Abbott explained that the greater effec- 
tiveness of its new product makes it possible 
to use lower dosages and to cut per-bird 
treatment costs. An hour after it is used, the 
new product reportedly produces blood lev- 
els “significantly higher” than the minimum 
required to destroy PPLO. 

Gallimycin Injectable is packed in 250-cc. 
bottles, a dozen to a case. A single bottle will 
treat 2,300 one-pound broilers. For com- 
plete facts on the new product, circle Read- 
er Service No. 12. 
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Spring Health Promotion 
Featured by Pfizer 


A national spring promotion of animal 
health products has been announced by 
Shas. Pfizer & Co., Inc., New York City. 
A minimum order of Pfizer products will 
qualify any retailer for a customer contest 
premium. 

Featured in the spring Pfizer promotion 
are these products: animal formula soluble 
powder with a free herd treater offer, 
A & D scours tablets with a free balling gun 
offer, poultry formula with Anti-Germ 77, 
egg formula with a special product offer, 
and Terramycin for mastitis. 

For complete details on the spring animal 
health promotions, circle Reader Service 
No. 9. 


New Cattle Fortifier Is 
Introduced by Dawe’s 


Development of a new cattle feed forti- 
fier has been reported by Dawe’s Labora- 
tories, Inc., Chicago. The material is de- 
signed to meet the nutritional demands of 
modern high-energy beef rations. 

Termed Vitamelk Beef, it is claimed to 
previde the essential micronutrients which 
must be added to the grains, protein sources, 
bulk minerals, and roughage to make an 
ideal cattle feed. 

A copy of the firm’s Vitamelk Beef pro- 
gram booklet is available to feed manufac 
turers. For full facts, circle Reader Service 
No. 10. 


Mobile Unit Financing 
Streamlined by Daffin 


Five-year financing and a deferred first 
payment are features of a new mobile feed 
mill program launched by Daffin Mfg. Co., 
Lancaster, Pa. The firm terms its new fi- 


nancing schedule “gro-as-you-pay.” 
The long-term financing includes minimal 


payments in the beginning, with highest 


sums due from the 27th to 39th months 
after purchase. Then the payments begin a 
descent until the units are fully paid. 

The first payment on a new Feedmobile is 
deferred until 60 days after a purchaser 
takes delivery. For complete facts on the 
new Daffin financing program, circle Read- 
er Service No. 11. 


Defluorinated Phosphate 
Produced Now in West 


The first western producer of defluorinat- 
ed phosphate will begin shipping to the 
feed industry next month, according to its 
principals. Rocky Mountain Phosphates, 
Inc., Butte, Mont., is headed by Bryce 
Rhodes and Ben G. Sanders, both of whom 
previously served with International Min- 
erals & Ghemical Corp., Skokie, Ill. 

Their new operation includes facilities for 
turning out 5,000 tons of defluorinated 
phosphate monthly. Messrs. Rhodes and 
Sanders have trademarked their 18 per cent 
phosphorus product Phosfeed. Its calcium 
content is listed at 32 per cent and fluorine 
at under 0.18 per cent. 

For complete information on Rocky 
Mountain Phosphates and its products, cir- 
cle Reader Service No. 8. 


Fords Mill Rollers Carry 
A 10-Year Guarantee 


Cast-iron rolls on its new Fords roller mill 
are guaranteed for 10 years, Myers-Sherman 
Co., Streator, Ill., has revealed. The entire 
mill carries a two-year parts guarantee, the 
firm reported. Rolls themselves are shaped 
to the requirements of purchasers. 

Capacities of the new Fords roller mill 
range from 800 pounds to 20 tons an hour. 
For literature on the new units, circle Read- 
er Service No. 2. 


A new Blue Streak hammer mill recently 
was installed at Blue Ribbon Feed Mill, 
Carthegena, Ohio. 
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Ken Russell Heads 


For Pamco in Midwes 


Kenneth Russell has been named 
western sales manager by Productive 
Mfg. Co., Oskaloosa, Iowa, the firm h 
nounced. An Iowa State University 
nus, Mr. Russell's major field of stud 
agricultural education. 

Prior to joining Pamco, he was affilix 
with the Keokuk (Iowa) County Farr 
reau and taught vocational agriculture. 
has had 12 years of field experience. 


JORGES ASSIGNMENT 
Additional duties in dealer and fe 
counseling have been assigned to Vi 
Jorges by Peavey Feed Mills, Minneap: 
the firm has announced. He is a Universi 
of Minnesota alumnus who joined the com- 
pany in 19957. 


Grain Receipts in ’59 up 
For Milwaukee Market 


Grain receipts rose nearly three million 
bushels in the Milwaukee market during 
1959, James G. O'Brien, Milwaukee Grain 
exchange secretary, has reported. The total 
was 45,361,255 bushels, including more 
than 274 million bushels of barley. 

Shipments of grain from Milwaukee were 
down some 100,000 bushels in 1959, total- 
ing 19,617,015. Malt shipments from the 
Wisconsin city were down about 640,000 
bushels from a year earlier. 


MC MILLEN PROMOTIONS 
Raymond W. Pifer has been named live: 
stock feeds manager by McMillen Feed 
Mills, Fort Wayne, Ind., the firm has an- 
nounced. He joined the firm in 1954. Don- 
ald B. Fisher, with Master Mix for two 
years, has been named Mr. Pifer's assistant. 


Soybeans Are Pacemakers 
In ‘59 Futures Market 


Soybeans paced all commodities in 
tures trading in the United States last year 
the Commodity Exchange authority has re 
ported. With most of the soy futures traded 
ih Chicago, the total volume was 4.4 bi 
bushels. 

This represents a whopping 43 per 
ificrease over the 1958 soy futures ma: 
Total futures trading in the grain mar: 
last year came to 11.2 billion bushels, al 
the same as the year before. 


Lowville (N. Y.) Farmers Co-Op is op 
ing a new Strong-Scott molasses regu! 


HESS & CLARK APPOINTEE 
Dr. Edward F. Grass! has been appo 
ditector of product support researcl 
Hess & Clark, Ashland, Ohio. Dr. ¢ 
will be responsible for establishing pr 
support research and large-scale field 
throughout the country. 
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Duane McKenzie’s Survey 


How much is “too much” integra- 
tion? About 18 months ago I was 
asked the question, “How much is 
‘too much’ integration for a small-town 
feed manufacturer-dealer setup?” 


I was at a loss even to guess at a 
method of setting some formula to fit 
the question. In the first place I had 
heard such phrases as “integration, 
contract feeding, cooperative feeding, 
and marketing groups” and others. I 


How Much Too 
Much Integration for 
Local Feed Mills? 


had read long articles explaining what 
each consists of. But they seemed to 
overlap. 

I read excellently-written articles de- 
fining at least 12 adverbs which go 
along these veins. I have yet to see 
any group of experts agree on mean- 
ings of words. How, then, could I 
answer the question? 


Other Factors 
Many other facets entered into the 


discussion of the question. Did Mr. §, 
my client, know what he was propos- 
ing? Did he know that he, to be suc- 
cessful, would have to be business 
manager, feed expert, strain expert, 
and marketing expert for each farmer? 
Did he know he'd have to be doctor, 
lawyer, nurse, and chief for each chick- 
en, each pig, each milk cow? He'd 
have to be banker, adviser. He’d be the 
butt of many jokes, settler of many 
arguments. He'd have to meet with 
some of his customers after dark, while 
others would meet him openly in his 
office. 

And did he know that he would 
often be in need of money far in ex- 
cess of his present needs? What were 
his relations with his banker? Was the 
banker willing to back him? 

Mr. S decided to think it over for 
awhile. He had forgotten that he'd 
need more equipment, and far more 
facilities for the two-way handling of 
produce. And his bookkeeping system, 
adequate for his needs alone, was piti- 
fully inadequate for such a venture. 

Six months ago Mr. 5 called again. 
This time he told me he had financing. 


(Concluded on page 84) 


100% condensed fish solubles equivalent. 
A dehydrated condensed fish soluble product. 


Economical — Uniform Source of FISH FACTORS 


New 


Sol-O-Meeno is equal pound for pound 
to liquid condensed fish solubles. 


DRY — FREE FLOWING 


5ol-O-Meeno is packed 
n 40 Ib. bags, since 40 
ds. per ton will provide 
he 2% level fish solu- 
les normally recom- 
nended. 
No Poultry or Swine Feed is complete 
without the all-important 
Growth Factor(s) found in FISH SOLUBLES. 


KEES & COMPANY 


27 South LaSalle St., Chicago, 4, Ill. Phone HArrison 7-1528 
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DETORF 


SUPERIOR GERMAN SPHAG- LIBERAL PROFIT MARGINS 
NUM PEAT from the famous De- are assured by production economies 
is the passed on to you in fair pricing. 
quality. It is sun cured, uniformly 
absorbent, springy texture, coarsely and 
shredded for poultry use. Detorf lit- ‘itioning effect when removed gives 
ter resists packing and crumbling. Detorf re-sale value and creates re- 


NO HANDLING HEADACHES placement demand. Turnover is rap- 
with DETORF. Each bale of Detorf id because poultrymen buy for all 
is securely packed in high compres- their litter — not just the built-up 
sion bales, quality controlled, marked layer. 
for size and securely bound. Tre- 
mendous production capacity plus 
prompt order handling and fast ship- 
ment insure delivery to meet your 
sales demand. 


J-M TRADING CORP. 


323 5S. Franklin St., Chicago 6, Ill. 
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Gerald Burke on Business 


Are you one of the thousands of 
taxpayers who will pay more taxes on 
your 1959 income than you have to 
under the law? Perhaps you are plan- 
ning to send one or more of your chil- 
dren to college if you can afford it. 
Perhaps you want to help your son or 
daughter get started in a profession or 
business after he leaves school. You 
may have set up a plan of systematical- 
ly putting aside some of your income 
for this very purpose, but has this plan 
helped you reduce your own tax li- 
ability? 


If not, your ignorance of the tax 
laws may be adding unnecessary bur- 
dens on you. 

Have you investigated the possibili- 
ties of using the new short-term trust 
to reduce your tax bill and achieve 
your goal with less difficulty? 

If not, why not? 


You can establish a trust which is 
to terminate after 10 or more years. 
During the term of the trust, a family 
member is to become income benefici- 
ary. When the trust terminates, trust 
property reverts to you. Even though 
you get your property back through a 
reversionary interest, income and tax 
on income can be validly shifted, pro- 
viding your trust is to continue 10 
years or more. By shifting your income 
which falls in a higher bracket to a 
lower trust or beneficiary bracket, you 
are left with more cash for other pur- 
poses. 

Before ‘we go any further into tax- 
saving possibilities, we feel we must 
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Short-Term Trust 
Offers Tax Savings 
Many Businessmen 


warn you to check your state laws. 
Your state may have written into its 
laws limitations on what can be done 
with this type of trust. 

For example, some state laws bar 
trust accumulations for adults. Educa- 
tional standards in your state may 
make certain types of college education 
your legal obligation. If you are legally 
obliged to educate your children, in- 
come from this trust would be taxable 
to you. 

If a trust is created to provide funds 
to take care of a situation you are legal- 
ly obliged to take care of, you gain no 
tax benefit from such a trust because 
the income from it will be taxed to 
you. 

Assuming you are not legally bound 
to provide college educations for your 
children and you want them to attend 
college, will you be able to pay such 
expenses when they reach college age? 
College tuition costs are rising. Per- 
haps the answer is a short-term trust. 


What Savings Are 

To give you some idea of the tax 
savings let us suppose you and your 
wife were to set up a trust now for 
your eight-year-old son. You transfer 
$12,000 worth of property yielding 
five per cent to the trust. You want the 
trust.to continue for 13 years (to age 
21). You want to accumulate income 
until he reaches college age (age 18). 
Then current and accumulated income 
will be used to pay his tuition. Ignor- 
ing amounts of income which will ac- 


cumulate, here are the tax saving: from 
use of trust: 


If Your 
Joint 
Income Is 
$10,000 
20,000 

30,000 
40,000 
50,000 
60,000 
70.000 
80,000 
90,000 
100,000 


First Year’s 
Savings 
Will Be 


Even if you were in the lowest tax 
bracket, tax savings would still repre- 
sent a substantial addition to the col- 
lege educational fund. If you were in 
the highest tax bracket, tax savings 
alone would be sufficient to pay four 
years of tuition. 

“This is fine for the younger mar- 
ried men,” you may say. “How about 
my situation? I have a son graduating 
from college this June. He’s already 
been admitted to medical school. With 
graduate school, internship, residency, 
and then time to establish a practice, 
it will take him approximately 10 years 
to get on his feet. How can I get a tax 
break on the $2,000 per year I intend 
to give him until then?” 


When to Give 

Of course, the income on the $2,000 
that will be turned over to the son will 
no longer be taxable to the parents 
and an outright gift would result in 
considerable tax savings. The table be- 
low will show how much the parents 
can give directly on a $2,000 gift and 
how much more they could give if they 
set up a trust. 


If the 
Parents’ 
Joint 
Income Was 
$20,000 
30,000 
40,000 
50,000 
60,000 
100,000 


On $2,000 
Parents 
Give 
Directly 
$1,320 

1,140 
940 
820 
760 
560 


Using Trust, 
Parents 
Give This 
Much More 
$438 
618 
813 
9338 
998 
1,198 


— 


Short-term trust can be set up. for 
many reasons as far as your chifren 
are concerned. It can be used ‘s a 
dowry for your daughter (if yo s0 
desire) when she marries or a: 
emergency fund for your son whe : 
leaves home to go out on his ow. 
can be used to purchase life insu: 
for your children. It can be usc 
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Savings 
$ 56 $ 756 
128 1,730 
; 182 2.460 
|. 236 3,190 
254 3.430 
272 3,670 
{ 290 3,915, 
id 314 4,340 
332 4.480. 
‘ 350 4,725 
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sor of a rainy-day fund to aid your 
chi 1 in the early years of his marriage 
or t can be used to provide a com- 
for able old age for a parent. 

ilere’s a typical situation: 

|} et us suppose your dad died last 
ye - and your mother (now aged 55) 
ele ted to take his insurance in install- 
me its over 10 years. She won't need 
an’ financial aid from you now but 
yo are concerned about what may 
ha pen about 10 years from now, 
wh-n her insurance payments termi- 
nat >. 
‘sing a short-term trust, provisions 
can be made to accumulate income for 
yo.r mother. This income will be used 
by he trustees to purchase an annuity 
wh ch will mature in a little more than 
10 vears. After 10 years, securities you 
put into the trust will return to you. 
At the same time annuity matures and 
trustee starts to pay it over to Mom. 

Another important use of the short- 
term trust for people who are charit- 
ably inclined can best be illustrated by 
the following example: 

You and your wife have income of 
$100,000 per year. You have no chil- 
dren or dependents. Each year you 
give $30,000 of your income to chari- 
ty. Giving $30,000 actually costs you 


$9,000; Uncle Sam pays the rest. Dur- 
ing the next two years, you'd like to 
give more to your church because it is 
conducting a fund-raising campaign to 
build a new edifice. You can set up a 
short-term trust to continue for two 
years sufficient to yield $10,000 in- 
come per year. While you will not get 
any deduction for your contributions 
(which would be in excess of the maxi- 
mum allowed under the law), it would 
mean an extra $6,000 a year in tax 
savings or $12,000 in two years be- 
cause you would not have to pick up 
the earnings on the stocks, bonds, or 


other income-producing property held 
in trust. 

Many of these tax-saving ideas back- 
fire because taxpayers erroneously set 
up trusts in haste. Great care must be 
exercised in setting up trust agree- 
ments. Fortunately, most of our larger 
banks are well equipped to assist you 
and will gladly do so. 

Carelessness can be costly. Since 
savings can be very substantial and 
the opportunity is available to every- 
one, don’t disqualify yourself by jump- 
ing the gun — get ready, get set, then 
go! 


Don't 
Mix 
Without 


Econolass 


(85% FEEDING CANE 
MOLASSES EQUIVALENT) 


Econolass is the economical, dry 
blackstrap molasses product de- 
hydrated on soybean mill feed. 
It means added palatability for 
your feeds and eaiser mixing. 
CK’s Econolass is packed in 
moisture-resistant 50 lb, bags. It 
is never sticky, won’t ball up or 
harden. Order and reorders you'll 
get with Econolass. 


DEALER INQUIRIES 
INVITED 


PROCESSING 
COMPANY 


REDFIELD, IOWA 
MUSCATINE, IOWA 


j 


Fon 
“~ 


Sold exclusively to the 
Feed Trade and Pet Shops 


Qo 


In 5, 25, and 50 Ib. bags 


for customer convenience 


It's No Secret! All Dogs Prefer 


RYDE & CO. 29395. Union Ave., Chicago 9, Ill. 


Ryde's FLAKED 
DOG FOOD 


And it's no secret that many 
dealers prefer to sell Ryde’s 
Flaked Dog Food. In all its 20 
years on the market it has prov- 
en a profitable repeat seller. 
Stock and sell this QUALITY dry 
dog food that enables you to 
offer your customers more for 
their money. 


Another Allied Buggy 


ALLIED INDUSTRIES, INC.. 


BOX 192 


The Hi-Boy was designed to han- 
dle non-free flowing materials such 
as bran, malt sprouts, and others 
with bridging tendencies. It features 
positive two wheel, foot operated 
brakes and High Quality wheels and 
casters. 


The scale beam is mounted high 
up under the hopper readily acces- 
sible for visibility and for setting 
the poise. The beam position can 
easily be seen from a position at 


the front of the buggy. 


WAUPACA, WIS. 
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Is the dealer system of feed distribu- 
tion becoming obsolete? Some feed 
manufacturers think so. Others feel 
that retailers who offer some milling 
services can continue to make a profit. 
Still other companies are satisfied with 
the traditional type of feed dealer. This 
leading Kansas feed manufacturer is 
succeeding admirably with selling 
through retailers. 


Naturich Feed Mills, Abilene, Kan., 
has some 100 dealers located through- 
out the state of Kansas and in parts of 
neighboring Nebraska, Colorado, and 
Oklahoma. 

These dealers are given every pos- 
sible help to make their franchise 
worthwhile. They not only get top- 
grade feeds in their Naturich line, but 
the milling company respects dealers’ 
territories and does not sell direct to 
feeders outside the immediate vicinity 
of Abilene. 


Naturich sales and service represen- 


NATURICH feeds delivered in bulk 

are loaded from this facility alongside 
the big Abilene (Kan.) mill. There are 
nine overhead bins, each of which holds 
10 tons of finished formula feed. 
Gravity loading is quick and traffic 

is brisk at the bulk loading depot. 


Dealer System 


Major Importance Sales 


Of Feeds Branded 


Platurich 


By PAUL B. NEES 
Reported From Abilene, Kan. 


tatives make calls on farmers and feed 
users and take their feed orders, some 
of which are shipped direct from the 
mill. These orders, though, are sold 
for the account of the local Naturich 
dealer, rather than as a direct sale by 
the mill. 

Under the direction of Sales Man- 
ager Al Green, seven salesmen cover 


the Naturich territory. All are thor- 
oughly trained, not only in salesman- 
ship but in animal husbandry and 
farm service. Each of them has attend- 
ed Dr. Salsbury’s schools at least once. 


The area dealer furnishes the Na- 
turich salesman a list of customers and 
prospects on whom to call. With his 
special training and know-how, the 
company representative is qualfied to 
render a more helpful type of service 
and do a better selling job than most 
dealers’ employes. 


Dealer Support High 
This policy of working with and 
through the dealer, rather than selling 
direct, has built dealer good will and 
is the foundation of a loyal dealer net- 
work, 


Farmers and feeders like this method 
of doing business, too. Their direct 
contact with the mill gives them a feel’ 
ing of confidence, because of the 
knowledge that problems the salesman 
can’t answer will go direct to the m'll’s 
laboratory or technicians. 

Selling exclusively through the ¢-al- 
er works out to the advantage of Na’ 
turich Mills, too. In the first place, the 
local dealer is able to keep in c ose 
touch with farmers and feeders of «he 
area, and he can serve small accounts 
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prepared booklets which farmers and 
feeders keep as valuable reference 
books. Each pertains to a single type 
of farm animal. There is one for cattle, 
another for hogs, poultry, turkeys, and 
others. 

There is a Naturich feed formulated 
for every particular feed situation, and 
the feeding guides are based on con- 
stant laboratory and feeding tests. Na- 
turich has a turkey farm of its own, 
with 30,000 birds, where turkey feed- 
ing programs are tested and proved. 


(Continued on page 76) 


The most complete line of 
DOG FOOD ingredients 


as well as big ones. 

The dealer plan thus maintains a 
higher sales volume than the mills 
could expect if selling direct to the 
consumer. The company also profits 
from simplified accounting. It has only 
the dealer to book for sales, and he 
has the problems of collecting from in- 
dividual customers. 

Of course, the mill representatives 
only call on the dealer’s more impor- 
tant accounts. He has the general re- 
sponsibility for maintaining a credit- 
able retail outlet and developing a fa- 
vorable reputation that will provide a 
steady volume of farm trade, both 
large and small. 

Selling Aids 


The dealer is not left on his own in 


PROMINENT on the industrial skyline 
of thriving Abilene, Kan., a major 
Great Plains trading center, is the 
big plant of Naturich Mills. This 
side view includes the nine-tank 

bulk loading-out facility and one 

of the company's big semi-trailers. 


doing this, though. Naturich Feed 
Mills helps him extensively in adver- 
tising and promoting Naturich prod- 
ucts, For example, the company joins 
with him in cooperative advertising in 
local newspapers, on radio stations, and 
by direct mail. 

The company also furnishes dealers 
excellent point-of-sale material, such as 
banners, wall posters, descriptive leaf- 
lets, and feeding guides. 

The latter are attractive, carefully- 


PURE CRUSHED 
OYSTER SWELL 


PILOT 


Gives Feed Dealers Everywhere 


A FULL MEASURE OF PROFIT 


FO’ POULTRY 


PILOT BRAND is in demand the year ‘round. There are no 


slack seasons. Best of all, you always make a good profit. 
Here are important reasons hy: 


PILOT BRAND is an ideal eggshell material. ; 

PILOT BRAND helps poultry raisers get top production of 
stronger-shelled eggs. 

PILOT BRAND is uniformly pure calcium carbonate, kiln-dried. 
PILOT BRAND costs less per usable pound. 

Powerful national advertising in leading farm and poultry 
publications and on 70 radio stations does a good job of pre- 
selling for you, and assures you repeat business. 
Remember, there is no adequate substitute for PILOT BRAND. 
Oyster Shell. It’s a sure-fire volume and profit builder. 


Oyster Shell Products Company Mobile, Alabama 
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Nowhere else can you secure 
such a major part of your dog 
food ingredients. By combining 
your ingredient purchases in 
cars, mixed cars or LCL you are’ 
assured of freshness, and better 
inventory control with lower in- 
ventory investment. BOXER in- 
gredients are manufactured by 
us specially for dogs — they are 
“prime” products, and not “by- 
products." Write for current 
prices and literature. 


8 
RALPH WELLS & CO. & Ww = 
* 
MONMOUTH, ILLINOIS 
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people, plus creative thinking, plus 
sales personality, plus directional drive. 
These factors lead to ultimate success, 
he said. 

Citing a survey, Mr. Greenleaf said 
that 68 per cent of the farmers quit 
their feed man because of his indiffer- 
ence to the farmer’s problems; only 14 
per cent quit because of product. 

Mr. Greenleaf advised feed men to 
do these things: 

1) Answer questions from the farm- 
er freely; give him what he wants. 

2) Have training sessions for your 
employes from time to time to bring 
them up-to-date and to learn what you 
are doing. 

3) Deliver orders on time. 

4) Visit your customers as often as 
possible; if you are truly interested in 
them you will see them often. 

He said that agriculture is going 
through fast, dynamic changes and 
feed men have to be leaders or close 
their businesses. 

‘Business is war,” Mr. Greenleaf 
maintained. “You can’t build a picket 
fence around your fox hole and defend 
it with a bayonet. Don’t be a quitter; 
tomorrow’s agriculture is your respon- 
sibility.” 

Additives 

In a talk on feed industry problems 
with Food & Drug, W. E. Glennon, 
president of the American Feed Manu- 
facturers association, said that some 
place soon something must give in the 
current stalemate on drug usage. He 
gave a brief history of the steps lead- 
ing up to the passage of the controver- 
sial Delaney amendment in the last 
congress. 

Mr. Glennon pointed out that un- 
der the amendment all food additives 
must be checked for safety and that 
whereas formerly the burden of proof 
was on F & DA now the manufacturer 
of the drug has to offer this proof. 

The present ruling which permits a 
status quo basis on the use of hor- 
mone products in feeds is not logical, 
according to Mr. Glennon. He asked 
why. the use of the product is good for 
a firm which has been using it in the 
past yet no new firm has the same 
right. Come this March, something 
will have to give either one way or 
the other, Mr. Glennon reported. 

He said the danger in the entire at- 
titude of F & DA is the fact that it 


can make arbitrary decisions. He 
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called attention to recent action by 
that agency regarding trace minerals. 
The F & DA has suggested that co- 
balt be used only in ruminant feeds 
since, according to F & DA, it has no 
value in other types of feeds. 

“If F & DA is permitted to decide 
what ingredients are good in what 
feeds how long will it be before they 
will try to tell the feed manufacturer 
what level of protein he should put in- 
to his feeds?” Mr. Glennon asked. 


‘Bull Session’ 

At a “bull session,” Earl Hanson, 
Archer-Daniels-Midland Co., Minne- 
apolis, led a discussion on the new 
Minnesota feed law and explained its 
provisions. The state feed control offi- 
cial, R. E. Bergman, was present to 
interpret the law. He indicated that 
feed men now have to prepare quarter- 
ly tonnage reports and pay tax at 16 
cents per ton. 

In answering questions from the 
floor, Mr. Bergman stated that feed 
men at the retail level can assume that 
their suppliers have paid the tax on 
any feed they handle if nothing is said 
to the contrary on the invoice. 

The program the second morning 
was devoted to nutrition topics. Dr. 
H. J. Sloane, director of the agricul- 
tural experiment station at the Uni- 
versity of Minnesota, was the modera- 
tor. Participants were Dr. Wise Burr- 
oughs of Iowa State University and 
Drs. Paul E. Waibel and Robert J. 
Meade of Minnesota. 

Dr. Burroughs said that more 
changes are coming in cattle nutrition. 
He said feed men have to know about 
these changes in order to adjust their 
operations. Some of the changes will 
involve the use of lower-quality prod- 
ucts in feed for rumen animals. This 
is important since the cost of rough- 
age feeds has increased over the years. 

“Better land and cheaper grains are 
here to stay and corn will be relatively 
cheaper than roughage,” according to 
Dr. Burroughs. “More land will go in- 
to grass permanently instead of into 
the present rotation system.” 

Although Iowa is thought of as a 
hog state, Dr. Burroughs said that in 
the past 12 months farmers had more 
dollar income from beef production 
than from other livestock or grain. 
He said that a favorable factor is that 
the labor involved is lowest per unit 
for raising beef. 

Dr. Burroughs reported that recent 
work has finally shown that linseed 
oil meal does give a finer “bloom” to 


cattle and that it is in the mucin cop- 
tent in the flax which does the job, 


He also reported promising ré sults 
in enzyme feeding but noted that con. 
sistency has not been outstandinz as 
yet. He indicated that stilbestrol thus 
far has been the most consistent prod- 
uct for beef feeding. 


Dr. Waibel said that in poultry 
feeding researchers have worked main. 
ly with corn and soybean meal be- 
cause of the need for energy. He said 
that the local feed man can do a good 
job in making a feed ration even if 
he does not have electronic calculators, 

He showed slides which summarized 
current work on poultry feeding. One 
showed an experiment where poultry 
at eight weeks did best on a high-pro- 
tein ration yet those on a low-energy 
feed did pretty well. The poorest re- 
sults were from a low-protein ration. 


On females at 20 weeks, Dr. Waibel 
showed data which gave the nod toa 
high-energy feed by a small margin. In 
the field of egg production, he report- 
ed the lowest production on a high 
protein diet. In a 48-week laying test, 
the low-energy group did about as well 
as the others but the birds on high 
energy feeds had more body fat. He. 
said low-energy feeds produce eggs 
which are lighter in weight. 

Dr. Meade gave a report on his work 
with swine. He said his workers had 
compared protein levels for bred gilts. 
One group had 10 per cent protein and 
the other 14 per cent. More live pigs 
were weaned and they had better 
weight on the 14 per cent ration. In 
addition, there was less sickness by 
far and lower mortality in the 14 per 
cent group. 


According to Dr. Meade, the key to 
success in swine raising is to raise and 
wean litters of from eight to 10 pigs 
per sow. This cuts average feed cost 
for the total herd and thereby increas 
es profit. 


Officers Elected 

Lloyd Tobias, Pipestone Grain Co., 
Pipestone, was re-elected president. 
George Kolb Jr., Belgrade Flour Mills, 
Belgrade, was renamed vice president, 
and William D. Flemming, Grain © 
Feed Review, Minneapolis, was re’ 
elected secretary-treasurer. The follow 
ing were elected directors for three 
years: 

Willard Buss, Farmers Grain ‘°0., 
La Salle; Edward F. Timmer, Tim nef 
Mill, Pease; and Jack Conlee, Osborn 
MeMillan Elevator Co., Minneap is. 
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Bob Whelan Heads Sales 
In Nopco Ag Department 


\obert T. Whelan has been appointed ag- 
ric ltural department sales manager in the 
fin. chemicals divsion of Nopco Chemical 
Cc . Newark, N. J. His elevation was an- 
ne nced by Dr. Melvin Hochberg, vice 
pr <ident in charge of the division. 


\ Colgate University alumnus, Mr. Whe- 


Nopco. His most recent assignment has 
been to head agricultural. Sales inthe Mid> 
west. Earlier, he served ‘in the Southeast. 
Mr. Whelan now will headquarter at 
Nopco’s general offices in Newark. 


Dawe’s Completes Lir up 
Of Regional Manager 


Appointment of three additional regional 


la: has completed 23 years of service with »..talés managers completes the new national 


BOB WHELAN 


sales organization setup at Dawe’s Labora- 
tories, Inc., Chicago. Named to regional 
posts are Truman Fowler, Frank Lininger, 
and Z. Z. Dworkin. 

Mr. Fowler, for the past several years 
the firm’s terminal markets manager, will 
head north central sales. Veteran Territory 


Farms. 


United States 


Available to Advertisers 


Write for full information 


Che feed Bag 


1712 W. St. Paul Avenue 
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Milwaukee 3, Wis. 
WEst 3-3690 
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Sell the big exclusive — Land O'Lakes research! 
Feeds that have been tested again and again — - 
improved again and again — and certified for 
higher nutritive efficiency by Anoka Research 


Land 0’ bios Creameries, Inc. 


New Sales Tool— 


The Feed Bag Directory of 
Leading Formula Feed 
Manufacturing Plants of the 


| 

| ...a California Pellet 

| Mill model that handles 

| enormous volume for 
its size in continuous, 

highly economical 

| operation. Usually 
equipped with 50 HP 

direct coupled motor. 

| 

| 

i 

| 


This just one of California’s complete line of 
pellet mills. Other models with capacities from 1 to 
15 tons per hour. Write for complete arenes, 
or ask for your CPM repreventative 


CALIFORNIA PELLET MILL COMPANY. 
PELLET MILLS 


| Sales & Service Representatives olto in: “Albany - Birmingham - Columbys «Davenport 
Denver - Fort Los Angeles . Mexico City Minneapolis . City maha 
sold and serviced by Henry Simon ltd., Stockport, England. 


Manager Lininger will have a similar posi- 
tion in the Southwest. Mr. Dworkin will be 
in charge of the company’s western region. 

The regional sales lineup is completed 
by Ken Simms, who is in charge in the 
Southeast, and Arthur Altman, who directs 
sales in the eastern region. 


A Strong-Scott molasses regulator has 
been added to the H. W. Brace Co. mill 
at Superior, Wis. 


DANNEN ADDITION 
Ralph Melon, previously a radio farm 
editor, has been named assistant advertising 
manager for Dannen Mills, Inc., St. Joseph, 
Mo. Mr. Melon is an alumnus of the Uni- 
versity of Kansas and a former vocational 
agriculture teacher. 


First in feeding 
research 


Land Lakes 


Pre-sold through consistent advertising. 


2215 N.E. KENNEDY 
Minneapolis 13, Minn. 


A cect the CPM 


“HYFLO” 


MODEL 


| 


© 


1800 Folsom St., San Francisco 3, California 
1114 E. Wabash Ave., Crawfordsville, Indiana 
1101 E.15th Ave., North Kansas City 16, Missouri 
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—Naturich Mills 


(Continued from page 73) 


Naturich Feed Mills also helps its 
dealers by keeping the Naturich name 
‘. in the minds of farmers and feeders 
by means of regular advertising in 
farm papers circulating in the area, 
such as Kansas Farmer and Drovers 
Telegram. 

Dealers have every reason to be hap- 
py with their Naturich affiliation, not 
only because of the helpful service 


ah they receive, but because the modern 
j Naturich plant and its alert organiza- 
x| tion assure them products which they 
Is can sell with confidence. 

Business Setup 


Naturich Feed Mills is the feed divi- 
sion of Security Milling Co., Abilene, 
and is associated with Abilene Flour 
Mills Co., at another location in Abil- 
ene. T. L. Welsh is president, and his 
son, Thomas W. Welsh, is vice presi- 
dent of both Security Milling Co. and 
Abilene Flour Mills Co. 

Ah Jack Grubb, manager of Naturich 
Mills, was first employed at the feed 


, mill in 1935, and has been its man- 
ager since before it became a part of 
. Security Milling Co. in 1944. Dean 


* 


DEAN WIDLER & JACK GRUBB OF NATURICH MILLS 


Widler is office and production man- 
ager and Ray Rider is mill superin- 
tendent. 

The present Naturich mill was built 
in 1953, replacing one destroyed by 
fire the year before. While the new 
mill was carefully planned at the time 
it was built, extensive changes and im- 
provements have since been made, to 
bring it up to the moment in efficiency 


A Sales Reeord of More then 
15 MILLION 


SUPERIOR ELEVATOR CUPS 

| DP-OK-CC-V 

— For Better Results — Longer Life — More Capacity 

a “Elevator Cups Is Our Business, Not A Sideline’ 

K. I. WILLIS CORPORATION 
Telephone Moline 4-6783 

MOLINE 


ILLINOIS 


KELLOGG HOMINY FEED 


SODIUM BENTONITE 


STONEMO GRANITE GRIT 
PROTAMONE 


STIMULAC 


| SUNSET FEED & GRAIN Co., INC. 


PHONE 805 Dun Building 
CLEV. 2938 Buffalo 2, N. Y. ou. " 
FEED JOBBERS 
AND 


DISTRIBUTORS OF 


DYNAFOS DICALCIUM PHOSPHATE AND MULTIFOS 
PACIFIC MOLASSES 
DU PONT'S "TWO-SIXTY-TWO" FEED COMPOUND 

CALF MANNA NOPCO FEED SUPPLEMENTS 


HUBINGER GLUTEN FEED 
PILOT OYSTER SHELLS 


PILOT SECOND CLEAR FLOUR 


INQUIRIES APPRECIATED 


and economy of operation. 

As now constituted, the mill’s pro- 
duction is a batch-mixing operation. 
with the mixing of formula feeds and 
all mill equipment centrally controlled 
by a manual push-button system. 

Approximately 10 tons of formula 
feed are turned out every hour. This is 
evenly divided between cattle and 
poultry feeds. Deliveries are made to 
dealers or direct to feeders by the mill’s 
fleet of trucks. 

Included in the truck fleet are six 
20-ton semi-trailers and two 12-ton 
pneumatic bulk trucks. Bulk delivery 


SUPERINTENDENT Ray Rider awaits a 
manlift step in photo at top left. Top right 
view shows the push-button control table. 
Two husky pellet mills, center, play key 
roles in the total output of feed at the 
Abilene (Kan.) concern. At lower left, 
sacked rations come up the conveyor and 
are dumped onto the warehouse-length belt. 
Final photo shows the single bucket packing 
unit in operation. Both sacked and bulk 
feeds are important in Naturich sales volume. 


varies considerably with the seasons, 
running as high as 30 per cent of total 
production in the summer. 

One recent improvement at the mill 
was the installation of a special bulk 
loading dock, with nine 10-ton finished 
feed bins above. Bulk trucks drive un 
der the bins, where they are loaded by 
gravity. 

Loading facilities for bagged fecds 
were improved, too. A covered dock 
was added at one end of the wae 
house, in which two of the big trail>rs 
can be set and loaded at one time. 


Conveying System 
Between the two is a conveyor belt 
which runs from the bagging ope:a’ 
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tio in the mill through the length of 
th: 220-foot warehouse to the dock, 
wl ere bags are lifted from the con- 
ve or into the trailer. 

3ags can be conveyed directly from 
th production line or from any point 
in the warehouse to the truck side. An 
iner-com system provides loading con- 
trol. 

{ncluded in the four-story mill setup 
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are eight 25-ton bulk ingredient bins. 
Bagged ingredients are stored on the 
first floor of the 220 by 36-foot ware- 
house, the second floor of which is 
used for finished feed. 

The mill also has storage facilities 
for 175,000 bushels of grain at the 
plant. 

The following is some of the equip- 


(Continued on page 89) 


LAB 
SERVICE 


information 
available 


complete informa- 
tion on the follow- 
ing services will be 
sent to you on request 


@ General 

®@ Nutritional Food Evaluation 
@ Vitamin D Assay 

Chemistry 

Bacteriology 

@ Feed Industry Services 

@ Food Technology 

@ Insecticide Testing 

Toxicology 

@ Vitamin Assays 


Color brochure 
and price schedule 
, available on request 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 
North Walnut St., Madison, Wis. 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


Needed Mineral 


.. ina form 
so soluble 
“it melts on 
your tongue” 


.to Supply 


Trace Mineral 


Where only trace minerals 
are to be added, Herman 
Nagel’s Trace Mineral Con- 
centrate supplies all eight, 
in correct balance. 


The HERMAN NAGEL Co. 


53 W. Jackson Blvd. . 
Chicago 4, Illinois 
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Aeroglide’s New Plant Is 
In Heart of Grain Land 


A new plant at Emporia, Kan., is being 
outfitted to produce Aeroglide grain driers, 
according to James F. Kelly, president of 
Aeroglide Corp., Raleigh, N. C. Pictured 
is the structure which will house the mid- 
western production unit of the southern 
firm. 

Mr. Kelly explained that changing views 
of the wheat industry concerning processing 
and storage of hard winter wheat had 
prompted his firm to launch the new Kansas 
plant. He said that grain producers and 
elevators alike benefit from the use of grain 
driers. 

Aeroglide produces driers in 60 different 
models, ranging in capacity upwards to 


automatic 


weighing 


control systems 


FAST — 
ACCURATE — 
SIMPLE — 


Automation control systems for weigh 
batching formula feed in large and medium 
capacity mills. Each system is engineered 
and built to meet exacting production re- 
quirements. 

Some areas open for 
Manufacturers Representation 


Wisconsin Electrical 


Mfg. Co., Inc. 
1237 SO. 3rd STREET 
MILWAUKEE 4, WIS. 


Wisce 


10,000 bushels an hour. They can be used 
with all free-flowing grains, President Kelly 
noted. 


Scott Heads Ag Sales at 


Hoffmann-La Roche, Inc. 


Clifford A. Scott recently joined the 
animal nutrition division of Hoffmann-La 
Roche, Inc., and will serve as sales manager 
of the department. 

Mr. Scott, a native of South Dakota, is 
a graduate of Dakota Wesleyan University 
and did graduate work at the University of 
California, where he took degrees in zoology 
and education. 

With Merck & Co. for 14 years, Mr. Scott 
most recently was sales manager for the 


SINCE 1906 


FARMERS FRIEND 


MINERAL BLOCKS 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Also Contains 
@ LIQUID BLACKSTRAP MOLASSES @ IRRADIATED YEAST 


We Sell Thru Dealers and Jobbers Warehouses from Coast to Coast 
Write Today Regarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 


NAPOLEON, OHIO 


CLIFF SCOTT 


firm’s agricultural department at Minne- 
apolis. He is a past president of the North- 
west Feed Manufacturers associatign#¥ 
Mr. Scott and his family have’ moved to 
a new home at Upper Montclair, N. J. 


New Salsbury’s Post for 
Dr. Owen L. Thompson 


Dr. Owen L. Thompson, a technical serv- 
ice representative for Dr. Salsbury’s Lab- 
oratories, Charles City, Iowa, has been 
named manager of the firm’s industry serv- 


DR. OWEN THOMPSON 


ices department. He succeeds the late 'r. 
James F. Harr. 

Dr. Thompson is a graduate of Washi. y- 
ton State University’s college of veterin.ry 
medicine and formerly was Salsbury’s te-h- 
nical adviser to the poultry industry. In is 
new position he will be director of the act viv 
ties of personnel in education, industry p: b- 
lic relations, and technical service. 
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Coming Events 


Grain & Feed Dealers National Association, 


Hotel Muehlebach, Kansas City March 7-8 
Quad-State Grain, Feed & Seed Association, 

Sheraton Martin Hotel, Sioux City, Iowa March 13-14 
Maryland Nutrition Conference, 

Shoreham Hotel, Washington, D. C. March 17-18 
Distillers Feed Conference, Sheraton Gibson Hotel, Cincinnati ................ ‘March 23 
Texas Grain & Feed Association, Shamrock Hotel, Houston ............0.... April 1-2 


Nebraska Grain & Feed Dealers Association, Auditorium, Lincoln .......... April 5-7 


Purdue University Egg Day, Purdue University, Lafayette, Ind. ................... April 6 
Poultry & Egg National Board, La Salle Hotel, Chicago 0c April 11-13 
California Hay, Grain & Feed Dealers Association, 

Ambassador Hotel, Los Angeles April 21-23 
Kansas Grain & Feed Dealers Association, 

Broadview Hotel, Wichita April 21-23 
Indiana Cattle Feeders Day, Purdue University, Lafayette, Ind. —............... April 22 
National Fisheries Institute, Fontainebleu Hotel, Miami Beach, Fla. ............ May 1-4 
American Feed Manufacturers Association, 

Conrad Hilton Hotel, Chicago May 9-11 
Central Retail Feed Association, Schroeder Hotel, Milwaukee June 6-7 
Eastern Federation of Feed Merchants, 

Whiteface Inn, Lake Placid, N. Y. June 12-14 
American Association of Feed Microscopists, 

Hilton Hotel, San Antonio, Tex. June 13-15 
Indiana Grain & Feed Dealers Association, 

French Lick - Sheraton Hotel, French Lick June 19-21 
Association of Southern Feed & Fertilizer Control Officials, 

Riverside Hotel, Gatlinburg, Tenn. June 21-22 
Feed Production School, Continental Hotel, Kansas City Sept. 21-23 


SEEDBURO'S 
Portable HYTROL 
Folding Conveyors 


Will Cut Handling 
Costs 50% 


Two men and 
a Hytrol can 
stack more 
bags than 
4to6 


MODEL 
manually. 


shown here is 
just one of 
many models 
engineered 
to fit your 
specific needs. 


Features of MODEL “B™ HYTROL 
@ Handles 150 Ib. bags, boxes, cartons 
e@ Elevates hydraulically to 45 degrees 
© Ruff-Top belt, with or without cleats 
@ Reversible at flip of switch 
@ Sizes — 10 to 22 ft. 
See Your Seedburo Representative 


or Write Us for Complete Details 


EQUIPMENT COMPANY 
Dept.FB-2, 618 W. Jackson Blvd., Chicago 6, III. 
Phone: ANdover 3-2128 


BOWMAN 
PRODUCTS 


BoDEE (Mineral) STABLE 
VITAMINS D 


Vita D that will not decompose when 
combined with minerals. 


BoDEE 
Vitamin D-2 or D-3 in dry, oil or 
water dispersible forms. 


BoA-S and Bo-A 
Stable dry vitamin A products. 
BHT 


Oil soluble vitamin protector and 
pigmentation aid. 


HYDROPOID 
Dry, free-flowing partially hydro- 
genated animal fat. 


XANTHOPHYLL CONCEN- 
TRATES 
For better poultry pigmentation. 
CLOROFOLEN 
Effective dog food deodorant. 


ENZYMATIC SYSTEMS 


Bowman Feed Products, Inc. 


130 Central Ave. HOLLAND, MICH. 
13160 Ortley Place VAN NUYS, CALIF. 
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—Naturich Mills 


(Continued from page 77) 


ment used in the mill’s batch-mixing 

operation: 

+ Hammer mill — Big Chief 
75-horsepower 

Crimper & roller — Ehrsam 

Horizontal mixer — Hayes & Stolz 


three-ton 
Pellet mills — two California 
75-horsepower 


Molasses pellet system — Wenger 
Automatic bagger — Richardson 


Serving Mills & Breeders 
For Over 30 Years 


DEVOLKOD © 
VITAMIN OILS (Fortified Cod Liver Oils 


DEVOLKOD © NON-DEST. 
COD LIVER OIL USP 
| DEVOLD VITAMIN A & D FEEDING OILS 
DEVOLD VITAMIN A OILS 
PEDER DEVOLD WHEAT GERM OIL 


“Stabilized”’ 
he From Can to Carloads 
al ORegon 9-8400 


r PEDER DEVOLD OIL COMPANY 


Division of Chas. L. Huisking & Co., Inc. 
r 417-FB Fifth Avenue, New York 16, N. Y. 


Fortity Your Feeds With 


CIAMOND “WS 


; YEAST CULTURE 


a natural source of 
Digestive enzymes — B Vitamins including 
. Bi2 — Unidentified Health & Growth fac- 
tors — Values not obtainable from any 
other source. 
for All Cattle, Hogs, Sheep, 
Chickens, Turkeys 
Better Health, Growth & Production — 
Greater feed efficiency — Lower feed cost. 
Yeast Culture values proven by state col- 
lege tests. 
Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 


Conveyors and storage equipment 

— Ehrsam 
There are nine packing bins in the 
mill, with a finished feed capacity of 
nine tons each. These are connected 
with the packing machine by convey- 
ors, and the man doing the bagging 
controls the flow from all of these 
bins. 

The bags from the packing machine 
on the first floor of the warehouse are 
carried on an inclined conveyor to the 
second floor, where they are trans- 
ferred automatically to the conveyor 
belt that runs the length of the ware- 
house and terminates at the truck load- 
ing dock. 

“The improvements made in our 
physical setup in the past year or two, 
backed by an intensive team effort on 
the part of our staff, have resulted in 
outstanding reductions in labor and 
production costs,” Mr. Grubb stated. 


Labor Is Reduced 

“We formerly employed 17 men in 
the mill; the number has now been cut 
down to 10. This has been partly ac- 
complished by mechanizing wherever 
possible. For example, we now handle 
bagged feed and ingredients on pallets 
with fork-lift truck, work that was for- 
merly done manually with hand trucks. 

“Part of the improvement has result- 
ed from close comparison of our pro- 
duction costs with those of other 
mills,” he commented. “This has en- 
abled us to pinpoint areas where we 
were below standard, and institute 
changes to correct them. 


“Our production costs are now at a 
below-average figure, which we con- 
fidently expect to reduce even further. 
Along with this cost reduction, more 
efficient equipment and a smoothly- 
running operation assure the best feeds 
we have ever produced.” 

The Welshes and other key person- 


CONSULTANT 
10 THE 


1 FEED INDUSTRY 


C. W. Sievert 


Room 855 Board of Trade Bldg. 
Chicago 4, Illinois 
Phone WEbster 9-3256 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


JOBBERS OF... 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Millteeds 
Beet Pulp 
Feed Barley 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


nel of the Security Milling Co. orgzni- 
zation take an active part in affairs of 
the grain, flour, and feed milling in- 
dustries, as well as those of a civic 
nature. 

In his position as head of the feed 
milling division Mr. Grubb takes a 
prominent part in promoting the wel- 
fare of the feed industry. He is cur- 
rently president of the Kansas Feed 
Manufacturers association and a direc- 
tor of the Midwest Feed Manufactur- 
ers association. 

In addition, Naturich Feed Mills is 
an active member of the Kansas Grain 
& Feed Dealers association. 


Because of the fine reputation en- 
joyed by Naturich feeds, the efficient 
plant and alert organization behind 
them, and the helpful service and co- 
operation given dealers, it apparently 
really pays to be a Naturich dealer. 

“Ask one, and he'll tell you so!” 
says the Kansas feed manufacturer. 


Farm Population 
Continues to Decline 


Illinois expects the 1960 census to show 
a state farm population decrease of approxi- 
mately 10 per cent since 1955. Anticipated 
for the past five-year period are drops of 
78,000 in farm personnel and 36,000 farms 
idled. The figures were compiled by the 
University of Illinois college of agriculture. 

Southern Illinois and areas surrounding 
cities will show the greatest decreases in 
farm population, due largely to increased 
urban and industrial uses of land. Little 
population change is likely in commercial 
agricultural areas where farm productivity 
is highest. 

A university rural sociologist pointed out 
that farm population declines create many 
problems, including local government, medi- 
cal services and facilities, and schools, which 
must adjust to serving fewer people. 


Robert W. Fredrickson to 
Head Strong-Scott Sales 


Robert W. Fredrikson has been appointed 
general sales manager of Strong-Scott Mfg. 
Co., Minneapolis. The announcement was 
made by L. S. Strong, president. 

Mr. Fredrikson joined Strong-Scott in 
1954 and has served the firm as sales engi- 
neer, sales manager of the grain & feed 
processing equipment division, and as a 
sistant general sales manager. 

In his new position, Mr. Fredrikson wll 
direct sales of the company’s four sales ci 
visions which last year reported a busine-s 
increase of approximately 12 per cent. 

“We anticipate a greater increase this 
year,” Mr. Fredrikson stated. 


Endeman Feed & Pellet Mill, Inc., has bec 
launched at Williams, Calif., by Cly<2 
Endeman. The firm's plant cost appro-'- 
mately $175,000. 
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Shetlands Capture 


Salesman’s Fancy 


A veteran sales representative in the 
ed and feed industries uses his spare 
ne for a pursuit which he enjoys — 
.d which also is highly profitable for 
m. He breeds true Shetland ponies, 
“ilizing some of the finest blood lines 
ir the country. 


many top Shetlands cared for at Mr. 
Tempel’s farm is pictured on this page. 
He is Silver White’s Peewee, pur- 
chased in Texas as a colt. Rock Acres 
sold Pewee to an Iowa couple. Now 
six years old, he has sired 40 handsome 
colts. 

Most pony fanciers prefer filly foals. 
The Tempel farm has been fortunate 
in that its colts have been more than 90 
per cent fillys. In fact, Rock Acres’ 


compo 


Eight acres fronting on the highway 
wiich links Eldora and Steamboat 
Rock, Iowa, is devoted to Arthur E. 
T-mpel’s Rock Acres Pony Farm. The 
proprietor is associated with Rudy- 
Patrick Seed Co. of Kansas City in a 
sales capacity. 

At home, Art Tempel and his wife 
have top-flight ponies, all of which are 
under 42 inches tall. Blood lines which 
they carry include Silver Crescent, 
King Larigo, Prince of Wales, and 


Hes Crazy 
Over Ponies 


ART TEMPEL SHOWS A PRIZE 
SHETLAND PONY, PEEWEE 


even Tom Thumb. The Rock Acres 
herd sire carries more than six per cent 
Tom Thumb blood despite the fact 
that the famous Shetland was in his 
‘rime prior to 1900. 

“Everyone wants solid-color sorrel 
r silver dapple ponies with white 
manes and tails,” Mr. Tempel ex- 
lained. “Our herd sire, Arbor Acres 
Matsum, ‘throws’ all solid-color foals, 
‘ven from spotted mares, so we have 

tight to be proud of him.” 

Ordinarily, Rock Acres ponies are 
llowed to run free in the pastures. 
’rior to show time or to a sale, how- 
ver, they are stabled. One of the 


W 


LIVE YEAST CULTURE 
For 28 Years a Proven and Dependable Source of 
ENZYMES 
UNIDENTIFIED GROWTH FACTORS 
NATURAL B COMPLEX VITAMINS 
Better assimilation — Lower feed cost 
Write 
WESTERN YEAST COMPANY 
CHILLICOTHE ILLINOIS 


only male pony is the herd sire. 

Art Tempel figuratively “fell in 
love” with Shetlands because each, he 
believes, is truly an individual. When 
their feed is being prepared, for ex- 
ample, one or two practically talk to 
him, Mr. Tempel related, while others 
pound the floor with their hooves and 
still others rattle the feed boxes with 
their teeth. ; 

“The odd thing about this,” he con- 
tinued, “is that the same ponies will 
act the same way every time, regard- 
less of the circumstances.” 

Shetlands are extremely fond of 
children, Mr. Tempel reported. If chil- 
dren on bicycles pass along the high- 
way fronting Rock Acres, the ponies 
hurry to the fence hoping to be petted. 
Mrs. Tempel has found that experi- 
ence has taught the ponies to come to 
her when she says the word “sugar,” 
regardless of how far away they may 


be. 

So Art Tempel now is not only an 
expert seed salesman but a Shetland 
fancier and seller as well. Feed industry 
members are given a cordial welcome 
when they stop at Rock Acres Pony 
Farm near Steamboat Rock, Iowa. 


Call Bob or Babe 


Stuart for: 
Wheat-Mixed Feeds 
Soya 
Linseed Meal 
Alfalfa 
and all 
Millfeeds 


“For 30 


ae 


Reliance 


FEED COMPANY 
FEderal 2-2418 


334 Midland Bank Bldg. Minneapolis, Minn. 


Feed Mixers 
Products 


COLBY 


PULVERIZED 


Oats or Barley 


ROLLED OATS 
AND 


FEEDING OATMEAL 
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Visitors Headline 
Maryland Meeting 


Washington, D. C., again will be 
the site of the annual Maryland nutri- 
tion conference, to be held March 17- 
18. Headquarters will be the Shore- 
ham hotel. 


Planned jointly by the University of 
Maryland agricultural staff and repre- 
sentatives from the Maryland feed in- 
dustry, the conference is headed by 
Dr. R. D. Creek, University of Mary- 
land poultry scientist, as general chair- 
man. 

Highlight of the conference pro- 
gram will be a luncheon address by 
Bert Tollefson Jr., who is an assistant 
to the secretary of agriculture. He will 
discuss world agriculture, food for 
peace, and prospects of agriculture for 
the future. 

An outstanding group of guest 


SNOW WHITE 
OYSTER SHELL 
Softer 
© More Digestible 
@ Yields Better Eggs 


WHITE SHELL 


Corporation 
Jacksonville, Florida 


— — — Distributed by i 


EDWARD R. BACON GRAIN CO. 


177 Milk St., Boston 9, Mass. 


speakers will appear at the convention, 
including Dr. H. S. Teague, Ohio 
State University; Dr. C. F. Huffmann, 
Michigan State University; Dr. H. L. 
Fuller, University of Georgia; and Dr. 
Perry F. Twining, USDA, Beltsville, 
Md. 

Other speakers from the University 
of Maryland and their conference top- 
ics are Dr. J. H. Vandersall, Factors 
Affecting Voluntary Feed Consump- 
tion; Dr. W. F. Williams, Recent Con- 
tributions of Metabolic Study to Ru- 
minant Nutrition; and Dr. R. W. 
Hemken, Studies on Forage Utilization 
and Udder Edema. 

The University of Maryland animal 
husbandry department will be repre- 
sented by Dr. E. P. Young, who will 
speak of Pelleting of Swine Rations, 
and Dr. E. C. Leffel, whose topic is 
Effect of Diet on Rumen Function. 

Research with laying hens at the 
university will be discussed by Drs. 
N. V. Helbacka and G. F. Combs. 
Dr. Helbacka will speak on factors af- 
fecting egg shell quality and Dr. 
Combs on protein and energy needs 
for laying hens. 

In the field of broiler nutrition re- 
search, Dr. Creek will discuss antibi- 
otics, D. L. Pope will speak on the in- 
teraction of nutrition and temperature, 
and Dr. Combs will present summaries 
of practical broiler trials. 

Dr. W. C. Supplee, of the Univer- 
sity of Maryland poultry department, 
will discuss the roles of calcium, mag- 
nesium, potassium, and zinc in chick 
and poult diets. 


Seventy-year-old Clayton Edwards, owner 
of Newman Seed & Feed Co., Brodhead, 
Wis., died. recently. 


Classified 


Milwaukee's EXCLUSIVE Feed Broker 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
BRoadway 2-4580 @ 236 Grain Exchange Bldg. © 


All Feeds And Ingredients 


Milwaukee 2, Wis. 


A Complete Assortment of 
HIGH QUALITY INGREDIENTS 


MANEY BROTHERS 


MILL and ELEVATOR COMPANY 


MINNEAPOLIS SINCE 1884 MINNESOTA 


Feed Ingredients 
of All Kinds 


North East Feed Mill Company 
Minneapolis 13 Minnesota 


RATES: 10 cents per word. Minimun 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words. 
$1.00, payable in advance. 


MACHINERY FOR SALE 


CORN CUTTER—grader—polisher—aspir ator, 
3,000 Ibs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag. 


FOR SALE—New or used 80600E or 80600H 
sewing machine heads, Whizzer conveyors, bag- 
ging scales and bins. Write Winborns, Williams. 
burg, lowa. 


HAMMER MILL—Has 50 HP motor—used 
only short time. Like new. Bargain for cash. 
Write BA-120, c/o The Feed Bag. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag. 


EQUIPMENT FOR SALE 


FOR SALE — Unused Sturtevant No. 9 rotary 
blender, 150 cubic feet. Sprout Waldron 335 
cubic feet horizontal ribbon mixer, unused. Stain- 
less steel dry material handling installation in- 
cluding: 1,800 cubic feet weight hoppers, bucket 
elevators, shaker and screw conveyors. All ma- 
terial Type 304 stainless steel. Perry, 1410 N. 
Sixth st., Philadelphia 22, Pa. 


30 HORSEPOWER motor, good condition. 
220-volt, 70-amp. a.c. current. Make offer. Busi- 
ness Press, 1712 W. St. Paul av., Milwaukee 3. 


124%4-TON Toledo dial suspension hopper scale 
like new, 32-inch dial, Model 2500. O. W. 
Meyer, Napoleon, Ohio. 


FOR SALE—Good, used Eureka Grain Clean- 
er, 500-bushel, new screens, bargain at $450: — 
Oscar Finkbeiner & Son, Middleville, Mich. 


REAL ESTATE FOR SALE 


GRAIN elevator warehouse and feed business 
* _Clyman, Wis. Contact G. M. Illig, Juneau, 
is. 


MISCELLANEOUS 


_ FEED AND SEED MEN: Get in the lucra- 
tive Shetland Pony business. We have Registered 
Mares for sale from the finest blood lines in the 
country. When they are gone, we still help you 
obtain the right kind of stock. Contact Art 
Temple, Rock Acres Pony Farm, Steamboat 
Rock, Iowa. 


TEXO CREDIT MANAGER 
Naming of Ken Akins as its credit man- 
ager has been announced by Texo Feed 
Mills, Fort Worth, Tex. He is an alumnus 
of Baylor University. 


BEMIS RETIREMENTS 
H. P. Claussen, Boston, and R. M. Her- 
sey, Minneapolis, who held executive posi 
tions with Bemis Bro. Bag Co., St. Louis, 
retired recently. Both men were vice presi 
dents and directors. 


SAVAGE ELECTED PRESIDENT 
Harold M. Savage has been elected pre «i 
dent of International Sugar Feed Co., Mv 
neapolis, a 61-year-old firm founded by “is 
father. The company is a pioneer in supp'e 
ments for feeding of livestock and poult y 


WENZ RETIRES 
The retirement of C. A. Wenz has ben 
announced by Hales & Hunter Co., Chi v 
go. Mr. Wenz had 40 years service with * :¢ 
firm. He will be succeeded as Windy « y 
purchasing agent by J. Robert Chivers. 
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— Duane McKenzie 
(Continued from page 69) 


He had made arrangements with a 
CPA firm to set up a set of books for 
him, and to train someone to keep 
them. Would I please go out with him 
and help him to decide just how far 
to go with his business expansion? 


The Details 

When I got there, I found that Mr. 
S had arranged with a chain store in 
a city within 100 miles to take almost 
all the fryers he could produce, start- 
ing small and increasing for a period 
of five years. 

Mr. S had also made a deal with a 
small poultry packing plant to dress 
the fryers. 

Mr. S. had lined up 24 farmers, all 
with enough money, each with small 
flock experience who were willing to 
go into the business on a mass basis. 

Mr. S needed help. 

The question, yet to be resolved, 
centered around which of the many 
functions he wished to perform, and 
which he will “farm out” to other 
people. His problem areas include: 

1) What shall he use for a parent 


flock? Shall he purchase chicks from 
a commercial hatchery and take a 
chance at getting inferior birds? 

2) Or shall he purchase or build a 
hatchery of his own, thereby increas- 
ing his own headaches besides the large 
capital investment involved? 

3) Who shall pick the parent stock 
in either case? 


4) Since there will be 24 suppliers 
of poultry, how shall he divide produc- 
tion among the 24? Will each supply 
some broilers monthly, every six 
weeks, every week? Consideration 
must be made that if one flock misses 
its part of a supply circuit, others must 
be ready to increase enough to fill the 
gap. 

5) How far shall our feed man fi- 
nance feed — weekly, monthly, or to 
be settled when the poultry is slaugh- 
tered or sold to the chain store? Or, 
perhaps, should every man pay for 
feed when it is delivered? The thought 
even came up for each farmer to ar- 
range his own financing, with the feed 
mill to be paid in advance, feed to be 
delivered on schedule. 


6) Interest on money in use is a de- 
ciding factor. If our feed mill supplies 


“Tag Thompson 


Call TAG THOMPSON 
For the BEST 


in Formula Feed Tags 


“Thompson's Tags Are Tops!" 
. Fabt Service « Reasonable Prices 
THOMPSON PRINTING CO. 


1 RUSSELL ST.. HAMMOND, INDIANA 


Phone WEstmore 3-0776 
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NEW-DIFFERENT DRIER 
for all free-flowing grains 


—Highest Grain Quality 
—Highest Rate of Production 


WRITE — WIRE — PHONE 


510 Glenwood Ave.—Raleigh, N. C. Po 4 


financing, Mr. S must pass the cos: of 
financing on to the farmers. Some- 
where the interest cost must be paid, 
Mr. §S is able, with contracted feed 
supplies, to operate on a narrow mar- 
gin, and may find it advantageous to 
operate with a slightly wider margin 
and absorb the interest costs easily, 
This might have the advantage of a 
central supply of money. 

It would also make the farmer more 
dependent on him, and would weld 
them tighter. It would, however, in 
crease accounting costs, and would 
throw more of the risk on Mr. S. True, 
Mr. S buys all poultry and sells it to 
the wholesaler, and would, by finane- 
ing the whole chain, have tight con- 
trol over the whole process. This must 
be resolved. 


We Continue 

At what time shall the chain assume 
ownership of the birds? A day differ: 
ence each week — assuming the store 
purchases them at delivery alive, ver- 
sus accepting them dressed — will 
mean the difference of 52 days’ inter- 
est on a rather sizable amount of mon- 
ey. Delivery acceptance at the ware- 
house would require a refrigerated 
truck and a driver. When shall the 
chain accept them and assume owner’ 
ship? 

Other problems are being worked 
out. Mr. S has bulk delivery trucks. 
He will deliver on schedule. But if he 
is to charge interest on the feed, at 
what time of delivery shall this start? 
And when shall it be paid? A few of 
the farmers will’ finance their own 
programs, but what about the others? 
Mr. S can afford to supply feed slight- 
ly cheaper for those who can finance 
their own. Perhaps the difference of 
cost will be the difference between 
some making it or not making it. How 
far shall Mr. S go? 

These and many minor problems 
face Mr. S. The program goes on: 
each farmer is now supplying and 
equipping his new poultry house — all 
already are built. Production begins in 
May. All problems must be solved hy 
then. 

Perhaps you have faced these prob- 
lems. Or perhaps you are thinking 
about it. Whatever may be the case, 
please don’t ask the question, “Hew 
much is ‘too much’ integration?” and 
expect a simple answer! 


Eire (Ill.) Lumber & Grain has purchas°d 
two new Blue Streak mixers and a Pra‘e2r 
hay drag feeder. 
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“We’re proud to be a Murphy dealer . . . because we 
feel we can really offer something to the farmer in his 
feeding program. 

We figure that any feed dealer must carefully 
choose the kind of feed he wants to sell. There are 
four reasons why we recommend to farmers — and 
sell! — Murphy’s Cut-Cost feeds: 

1. Murphy’s isn’t in competition with farmers, 
dealers, and banks. This company doesn’t finance 
grain, concentrates, and livestock . . . it doesn’t com- 
pete with its own customers. Murphy’s always feels 
that it is a feed manufacturer . . . not a banker and 
feeder. 

2. Murphy’s is an aggressive company, eager to 
learn new things to benefit farmers. Murphy’s con- 


New customers...new business...new profits with MIURPHY’S 


MURPHY PRODUCTS COMPANY, BURLINGTON, WISCONSIN 


Merrill B. Frick, Secretary-Treasurer of Frick Farm Supply, 
Wawaka, Indiana, and Dale Stayer, Murphy District Distributor 


reasons why handle 


Merrill B. Frick 
Murphy Dealer 


stantly strives to improve its feeds. Before adding any 
new ingredient, it always insists that the ingredient 
pay for itself and add a profit for the feeder. 

3. The Murphy company takes advantage of quan- 
tity buying and, above all, has one of the most modern 
plants in the business today. Strict standards put 
quality above convenience and quick, easy profits. 
Murphy’s doesn’t use inferior ingredients. 

4. We have always had the friendliest relationship 
with Murphy folks . .. and they’re sympathetic to the 
dealers’ and farmers’ problems. They always take 
time to talk to a farmer or dealer.” 


If you would like to hear more about a Murphy franchise, see 
your Murphy District Distributor, or write to Dr. Robert Spitzer, 
Murphy Preducts Company, Burlington, Wisconsin. 
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“Do-It-Yourself” 
Information 


for Farmers 


FARM USES 


starts 


a2 
Locust 


ALSO AVAILABLE IN 50-LB. BAGS 


Here is the ideal, fast-selling 
package for direct sales to 
farmers and cattlemen. 


MIDWEST SALES AGENT — 


SHIPMENTS FROM 


SWINE FEEDs 
WITH 


DUSTRIES tC, 
UT staeer 
PENNSTivania 
wat 46-1400 


These authoritative leaflets on the advantages and correct usage 
of Paco Molasses Distillers Dried Solubles are responsible for 
improvement and increased business in all formula feeds. They 
contain exactly the kind of information wanted by Feed Manu- 
facturers ... no exaggerated claims, no “‘bull.’’ Just the facts on 
what PACO is, what it will do, what it has done, how to use it 
for bigger profits. 


The complete line of Paco folders is now available to all Feed 
Manufacturers and Dealers, for their own information, along with 
other literature to distribute to their customers. If you are not 
acquainted with PACO and its many advantages as a fortifier 
and “‘freshener’’ for all types of feeds, we will be pleased to send 
by return mail the data you check on coupon below. 


The North American Trading and Import Co. 
101 Arsenal St., St. Louis, Mo. — Tel.: PRospect 6 0858 


PHILADELPHIA, PA. AND GRETNA, LA. 


PUBLICKER INDUSTRIES INC. 
Animal Feed Sales Department, 1429 Walnut St., Philadelphia 2, Pa. 
Without obligation send the following: 
( POULTRY FEEDS with PACO 
(0 SWINE FEEDS with PACO 
(0 DAIRY and BEEF CATTLE FEEDS with PACO 
Folders to distribute to our customers: 
Indicate CUSTOM MIX DAIRY FEEDS with PACO 
no. desired FARM USES of PACO 


CLIP THIS COUPON TO YOUR LETTERHEAD 


Here 


fot 
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tillers Drieg q 
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